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The WIN BIG with Senwes Equip-
ment and John Deere competition, 
2016 is in full swing. Readers stand 
a chance to win a John Deere 
Gator to the value of R230 000, as 
well as a holiday in Mauritius to 
the value of R80 000.

Amanda Haasbroek, winner of the 
first leg of the competition, and 
her son, Marnus, appear on the 
cover The Managing Executive of 
Senwes Equipment, Ferdie Pieterse 
and the John Deere Area Manager, 
Philip du Plessis, handed over the 
R10 000 clothing voucher prize to 
Amanda.

Prizes to the value of more than 
R320 000 are up for grabs in the 
competition and the time to enter 
is now - an sms or e-mail can make 
you a winner.  More information is 
available in the Senwes Scenario 
article and advertisement.

More news is that Senwes part-
nerships helped the Bultfontein 
community and in this edition we 
focus on Potchefstroom and Parys, 
where Senwes has several busi-
ness units and the spotlight falls 
on producer, Nico de Beer.

http://fwd2.co/ScenarioApple http://fwd2.co/ScenarioGoogle

Read the Senwes Scenario online at www.scenario.co.za or download the Scenario app. 
‘Like’ us on Facebook at facebook.com/ReadScenario and follow us on Twitter at @ReadScenario



•••

AUG/SEP 2016  •  SENWES Scenario2

EDI TOR'S LETTER

To win! editor in chief

Marlon Abrahams 
Tel: 018 464 7349 

marlon.abrahams@senwes.co.za

editor

Aubrey Kruger
Tel: 018 464 7449

aubrey.kruger@senwes.co.za

advertisements

Mariëtte Hugo 
Tel: 018 464 7505 

mariette.hugo@senwes.co.za

design and layout

Mercia Venter 
mercia.venter@senwes.co.za

contributors

Thys Grobbelaar, Carl Fourie, Willie 
Human, Jaco Kruger, Henfred Linde, 

Jenny Matthews, Ds Carel Botma, 
Ds Willie Botha, Susari Geldenhuys, 

Luan van der Walt, Pieter van Eeden, 
Petrus van Staden, Vossie van  

Straaten en Milanie Vosloo.

subscription

Marie Erasmus
Tel: 018 464 7568

Faks: 018 464 7772
marie.erasmus@senwes.co.za

owner

Senwes, 
Posbus 31, 
Klerksdorp, 

2570
Tel: 018 464 7800

printing

Colorpress
Tel: 011 493 8622

However, it does not mean 
that the other 99.99% are 

losers. When you look at the term 
winning, it has a number of other 
meanings, such as to be successful 
at something, to conquer certain 
circumstances and to be an achiev-
er - it is a wonderful, exciting 
and hair-raising experience which 
cannot be described to anyone.

The WINNING theme is very 
relevant at present. Our Senwes 
Equipment and John Deere com-
petition has been launched with a 
R230 000 John Deere Gator and 
a holiday for two in Mauritius to 
the value of R80 000 up for grabs. 
For a chance to win, simply send 
an sms or e-mail.  As in every edi-
tion, Milanie Vosloo and Hannon 
competitions can also be entered.

Our Group Chief Executive 
Officer, Francois Strydom, gives 
his views on the 2015/2016 
financial results and tells us how 

WINNING IS THE SWEET 

TASTE OF VICTORY FOR 

MOST PEOPLE. WE ARE 

TAUGHT THE IMPOR-

TANCE OF WINNING 

FROM CHILDHOOD. THE 

AMERICAN FOOTBALL 

COACH, HENRY RUS-

SELL SANDERS, SAID 

IN 1950:  “WINNING IS 

NOT EVERYTHING, IT 

IS THE ONLY THING.”

the effect of two seasons had to be 
countered in order to achieve the 
profit of R156 million. Various 
mechanisation and precision farm-
ing articles appear in this edition 
to help producers counter the im-
pact of the previous season and to 
achieve success in the next season.

Winning is also the name of 
the game with the upcoming local 
elections in August. The Senwes 
Potchefstroom and Parys business-
es and local places of interest are 
on the menu in this edition. In 
the Spotlight focuses on Potchef-
stroom producer, Nico de Beer.

The middle of the hunt-
ing season is a good time to 
publish Frans Dreyer's article 
on load development, which 
focuses on a more successful 
hunting experience for you.

Our Senwes Equipment 
technicians are doing very well, 
with three technicians having 
achieved places in the Top 10 - 
all striving to be the winner.

The Summer Olympic Games 
will be taking place in Au-
gust, where our sportsmen and 
women will make us proud to 
be South Africans. I would like 
to conclude with the words of 
a sports legend, football coach 
Vince Lombardi: “To win is not 
everything, but the will to win is". 

Stay positive, retain the 
will to win and tackle the new 
season with new enthusiasm.

Aubrey Kruger
EDITOR

• All rights in terms of the content of Senwes 
Scenario are reserved in terms of the provisions 
of Article 12 (7) of the Copyright Act. 

• The owner and publisher accept no responsibility 
for any comments in adverts, promotion articles 
or from contributors.
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Pieter & Tshepo

WIN BIG with Senwes Equipment and John Deere. A John Deere Gator to 
the value of R230 000 and a vacation of R80 000 to Mauritius must still 
be won. Enter now!!!

The Agri SA Drought 
Disaster Fund needs your 
help.

HOW TO MAKE YOUR DONATION
Donations can be made via the 
webpage www.droogteramp-
fonds.co.za with various payment 
options like EFT, Credit cards, 
Check and Debit cards, SnapScan 
or by SMS at R30 per SMS.

WHY MUST I CONTRIBUTE? 
Senwes appeals to all concerned 
South Africans to stand by our 
producers because they play 
a critical role in the food se-
curity of this country and the 
economy of the countryside.

AMANDA HAASBROEK
Winner of the R10 000 John Deere 
clothing voucher in the Senwes 
Equipment and John Deere Selfie-
competition.

“MY husband, Nardus’ love for 
John Deere rubbed off on me.”

PRINCE MASHELE
Political Analyst 

In an article in Farmers' Weekly after 
his visit to Nampo Harvest Day, where 
he formed part of the Nation in 
Conversation panel.

“THE discussions are definitely 
the best publicity which 
agriculture has received over the 
last 20 years. This is due to the 
efforts of the progressive team 
at Nation in Conversation, and 
in particular Francois Strydom, 
Chief Executive of Senwes, who 
is the driving force behind these 
discussions.”

ERNEST PRINGLE
Chairman of Agri SA Agricultural 
Development Policy Committee 

When he alluded to the fact that the 
87/13% figure is often quoted as if 
white commercial farmers still own 
87% of the land.

“THE Stats SA survey of 2009 
indicated that commercial 
farms cover about 67% of 
the country. The WinDeed 
information illustrates that this 
picture is changing, not only 

through government-initiated land 
reform programmes, but also as a 
result of market transactions. ”

JOHANNES MÖLLER
Agri SA’s President 

Agri SA’s drought relief fund has 
achieved many milestones and helped 
thousands of farmers and people in 
need since its inception in December 
2015. 

“DONORS are free to 
participate – and make direct 
contributions to the drought 
relief fund. We are thankful for all 
individuals, companies and large 
corporates contributing to the 
fund. By doing so they are making 
a remarkable difference in the lives 
of our farmers, farm workers and 
farming communities.”

PETER VAN KETS
Adventurer and motivational 
speaker at the Senwes Client Forum 
at Parys on his view about the 
drought.

“IMPOSSIBLE is not a fact. You 
must turn risks into challenges.”

FRANCOIS STRYDOM
Senwes Group Chief Executive

“THERE is no longer a time on 
any farm which is not a busy time.  
Only the guy driving past your 
farm thinks that you are not busy.  
The guy who has been on the 
farm, knows differently!”

STAND BY PRODUCERS 
IN DROUGHT
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MAIN ARTICLE

Financial Results 
      with Francois Strydom

grain carry-over stock levels de-
creased in terms of utilisation ca-
pacity. Secondly our client base is 
under pressure. Producers are cut-
ting back on capital items and cost 
savings are the order of the day. 
Volumes are lower and margins are 
shrinking, which are preventing 
stock levels from increasing. This 
is putting pressure on the balance 
sheet due to higher costs. All these 
things resulted in a lower profit, 
the R156 million net profit reflect-
ed for the past financial year. 

THE EFFECT OF TWO SEASONS
We are experiencing the effect of 
two seasons - the previous year's 
crop and the new year's plant-
ings. A very small crop with low 
volumes are expected for the new 
year, due to the fact that planting 
levels were 32% lower. The 68% 
hectares which were planted also 
rendered sub-optimal yields. 
Where we normally handle ap-
proximately 2,6 million tons of 
grain, we will only be handling 
approximately 1 million this year.

WHAT IS THE EFFECT OF THE ABOVE?
The effect on the net profit 
Iine was R100 million in the 
2015/2016 financial year. The po-
tential for the current year is R150 
million less. In reality the drought 
will have an impact on three years. 
The effect for the 2017/2018 year 
is estimated at R40 million to R50 
million - a total potential impact 
of R300 million.

2015/2016 FINANCIAL YEAR
Senwes had a turnover of R9,2 bil-
lion and a net profit of R156 mil-

lion and cash of R500 million was 
generated from our operating ac-
tivities. The cash is critical for our 
interest account, with clients being 
under severe cash flow pressure, an 
increased balance sheet and more 
money being spent on financing 
costs. In addition the dividend 
policy has to be maintained. We 
still delivered a return on equity of 
8,5%. The net asset value was 48,7 
cents per share higher, despite the 
difficult conditions, which means 
that Senwes is still increasing 
shareholder value. A final dividend 
of 20 cents per share was declared, 
which brings the total dividend for 
the year to 45 cents per share. A 
dividend yield of 3,9% on opening 
market price is therefore reflected.

THE DIFFERENT BUSINESSES DURING 
THE PAST YEAR
Grain flows were lower, but still 
good over the past year. Grainlink 
delivered relatively good results 
and we are well-positioned as far 
as grain management ability is 
concerned and cost efficiency is 
receiving focused attention. Input 
businesses were under pressure, 
but Grainovation and Certisure 
managed to deliver good results. 
Senwes Credit was also under 
pressure.

EXPECTATIONS FOR THE NEW YEAR
Lower grain volumes will result 
in pressure on divisions. Clients 
will have less available capital and 
the repayment ability of clients 
will also be under pressure. We are 
facing a difficult year and we will 
have to be very effective.
 

IN ORDER TO PUT 

A YEAR SUCH AS 

THIS INTO PER-

SPECTIVE, NOTH-

ING SHOULD BE 

EVALUATED IN 

ISOLATION. YOU 

FIRST HAVE TO 

ESTABLISH WHERE 

YOU ARE IN A 

LONGER CYCLE.

> CONTINUED ON PAGE 6

 AUBREY KRUGER

LOOKING BACK ON THE SUPER  
COMMODITY CYCLE UNTIL 2010
A super commodity cycle was 
experienced from 2000 to 2010, 
due to the fact that these were 
good rainfall years. The best of two 
worlds was experienced, character-
ised by higher production due to 
higher prices, increased volumes 
and a growing GDP.

2010 TO 2015 CYCLE
However, the cycle changed from 
2010/2011. Over the past six pro-
duction seasons we experienced 
three bad years, the last having 
been the worst, as well as one 
normal and one average year. This 
situation was worsened by the fact 
that it followed on 2014/2015, 
which had been a sub-optimal 
year.

For Senwes it meant that our 



Die mees volatiele landbousiklus ooit

WINS NA BELASTING

GENORMALISEERDE WESENSVERDIENSTE

DIVIDENDOPBRENGS

36,8%

54,9%

0,8%

R156 m 

79 s/a  

3,9 %  

2015/16
FINANSIËLE RESULTATE

MARKTOEGANG

Senwes Grainlink se finansiële resul tate is beïn-
vloed deur hoër oor drag voorraad en verbeter-
de voorraad- en kostebestuur. Ten spyte van ‘n 
onder gemiddelde oesjaar is die markaandeel 
gehandhaaf en word dit gereflekteer in die 
goeie netto resultaat. Tradevantage het bo 
verwagting presteer ten opsigte van volumes. 
Verhandelingsmarges is egter onder druk aan-
gesien die mark nie drakoste ten volle vergoed 
het vir vooruitkontrakte nie. Trade vantage het 
homself ook in die geelmieliemark as erkende 
markspeler gevestig. Nieteenstaan de volume-
druk het Grainovation bo verwagting goed 
pre steer en sy markaandeel is ook suksesvol 
uitgebrei.

FINANSIËLE DIENSTE

Droogtetoestande het produsente ge-
noop om minder aan te plant, wat ‘n 
afplatting in die opname van produksie-
krediet reflekteer. Senwes Credit was 
omsigtig en alhoewel balansstate en 
sekuriteitsposisies van kliënte steeds sterk 
is, is ‘n groot algemene voorsiening in 
die proses geskep. Twee opeenvolgende 
droogtejare het ‘n impak op die kliënt se 
terugbetaalvermoë en die herstel hiervan 
sal waarskynlik meer as een seisoen neem. 
Die Certisure vennoot skap tussen NWK en 
Senwes het in die uitdagendste landbou-
jaar in dekades daarin geslaag om marges 
en winste te handhaaf.
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VERKORTE JAAREINDSTATE 
Die verkorte jaareindstate vir die jaar geëindig 30 April 2016 is beskikbaar op die in-
ternet by www.senwes.co.za of kontak die maatskappysekretaris, mev Elmarie Joynt, 
by 018 464 7104 of per e-pos by elmarie.joynt@senwes.co.za vir ‘n kopie daarvan. 
Die volledige finansiële state, slegs in Engels,  sal op ongeveer 25 Julie 2016 op die 
internet beskikbaar wees.

DIVIDENDVERKLARING
‘n Dividend van 20 s/a (2015: 26 s/a) is verklaar vir alle 
aandeelhouers geregistreer as sulks op die aandeleregis-
ter op 26 Augustus 2016 en die dividend sal na verwag-
ting teen 2 September 2016 betaal word. Op las van die 
direksie.

Die strafste El Niño droogte in die geskiedenis het die afgelope seisoen geheers. Dit was in opvol-
ging van ‘n droë seisoen in die 2014/15 jaar en is grootliks verantwoordelik vir die swakker resul-
tate van Senwes se operasionele divisies, filiale en gesamentlike ondernemings.

Die daling in genormaliseerde wesensverdienste per aandeel is toeskryfbaar aan dieselfde faktore 
wat verantwoordelik is vir die daling in netto wins na belasting, maar sluit beëindigde bedrywe uit.

Ten spyte van ‘n laer dividend, dui die dividendopbrengs van 3,9% steeds op stabiele kontantvloei 
vir beleg gers.

INSETVERSKAFFING

Die negatiewe klimaatsomstandighede 
het ‘n beduidende invloed op Senwes 
Equipment se verkope gehad. Ten spyte 
van die negatiewe toestande het Senwes 
Equipment ‘n rekord hoogtepunt met 
betrekking tot sy markaandeel behaal. 
JDI het bo verwagting goed pre steer 
met ‘n resultaat wat dié van die vorige 
jaar oorskry. Hinterland het te midde 
van die baie droë seisoen in die weste-
like gedeelte van sy bedieningsgebied, 
steeds aanvaarbare volumes ten opsigte 
van insetprodukte behaal, terwyl goeie 
groei vanaf ‘n lae basis in die oostelike 
gedeelte behaal is. Die effek van die af-
gelope seisoen se droogte sal waarskyn-
lik ook ‘n impak hê op die komende 
sei soen se volumes. Alhoewel Prodist 
goed gediversifiseer is ten opsigte van 
produkreeks en klantebasis, word dit ook 
beïnvloed deur landboutoestande en die 
stand van die eko nomie. Die algemene 
handelsprodukreeks toon wel goeie groei 
in moeilike marktoestande.
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2%

DIREKTEURE: JDM Minnaar (Voorsitter), SF Booysen (Onder voor  sit ter), F Strydom (Groep Hoof Uitvoeren de Beampte)*, CF Kruger (Groep Hoof Finansiële 
Beampte)*, JMB Maswanganyi (Groep Uitvoerende Direkteur)*,  ZBM Bassa, JBH Botha, AJ Kruger,  NDP Liebenberg,  JJ Minnaar, AK Olivier**, TF van Rooyen, 

WH van Zyl, AG Waller,  Maat skappysekre taris EM Joynt. *(Uitvoerend)  **(Alternatief)

VOORUITSIGTE
Weens die 32% afskaling in hektare aangeplant vir die 2016/17 bemarkingseisoen en ‘n swak 
oesopbrengsverwagting  op die 68% hektare wat wel aangeplant is, verwag Senwes ‘n uitda-
gende 2016/17 finansiële jaar. Alhoewel die verhoging in kommodi teitspryse gedeeltelik opmaak 
vir die verlaagde volumes, sal die produsenteklant na verwagting eers sy skuldvlakke normaliseer 
alvorens hy spandering op kapitaalgoedere voortsit. Voorts is heelwat insetmiddele vir hektare 
wat nie aangeplant is nie, reeds in die vorige finansiële jaar aangekoop en sal die kleinhandels- en 
direkte insetbesighede nie vanaf die normale basis hul produkte bemark nie. Die graanbesigheid 
sal die volle impak van die afskaling, sowel as die verlaagde oesopbrengste, ervaar en boonop met 
‘n baie lae oordragvoorraad die nuwe jaar moet aanpak.

Die wins na belasting het van R247 miljoen na R156 miljoen verlaag, terwyl die genormaliseerde wesensverdienste verlaag het van 175 s/a na 79 
s/a. Goeie kontant is egter gegenereer uit die bedryfsaktiwiteite van R164 miljoen, nadat dividende en rente van R89 miljoen en R164 miljoen 
onderskeidelik betaal is. Die opbrengs op ekwiteit beloop 8,5% en is die laagste in die afgelope dekade. Senwes het weens die verhoogde risiko 
van droogte gevolglik meer kapi taal gereserveer ten einde in te staan vir die verhoogde risiko’s.



First JD 9570 RX Delivered
Wesselsbron maize producer Lourens van der Linde and his son 
Lourens take delivery of their new John Deere 9570RX which they 
snapped up at Nampo for a pretty penny. Senwes Equipment’s Wessel 
Visagie handed over the keys on the Van der Linde farm, Klein Con-
stantia, on Thursday, 14 July 2016 just in time to be included as a 
photo caption in this edition. Senwes Equipment Managing Executive 
Ferdie Pieterse says this incredible machine made quite an impression 
at Nampo! Don’t miss the next edition of Scenario for the full story.  
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MAIN ARTICLE

Financial results
> CONTINUED FROM PAGE  4

CHANGE THE DNA OF THE COMPANY 
BY MEANS OF CLIENT FOCUS AND 
INTEGRATION
Client focus
Normally Senwes and the client sit 
at opposite sides of the table. It is 
now expected from Senwes to walk 
around the table and to assist the 
client with his business, long-term 
requirements and solutions. We 
should no longer just sell a pro-
duct - we should sell solutions.

Secondly the Senwes structure 
is divided into different divisions 
- focus and skills are structured 
separately, which makes sense in-
ternally. However, this should not 
prevent us from serving the client 
in an integrated manner.

If you sell tractors, you should 
tell your client when he does not 
need a tractor, but rather mecha-
nisation planning. Then you are 
busy with integration. The client is 

thereby assisted by the agri-econ-
omist to generate cash, in order to 
be able to buy a tractor next year.

 
Integration
An overlapping of 30% exists 
in respect of the client bases of 
the different Senwes divisions. 
It means that there is a 70% po-
tential for divisions to introduce 
clients to one another. Potentially 
it could have an impact of R100 
million on the bottom line. There 
is a huge ability internally to gen-
erate a higher income.

WHAT HAVE WE DONE?
Financial facilities were renegoti-
ated and increased by R1 billion 
due to the financial pressure on 
clients, but also for the purpose of 
financing Senwes’ internal growth. 
Remember: the client cannot save 
himself out of trouble. He has to 

farm himself out of trouble. We 
have to be patient with the repay-
ment of previous season’s debt and 
we have to assist with financing for 
the new year. We are in a make-or-
break year.

WHAT DO WE NEED AT THIS TIME? 
BOARD, PERSONNEL, CLIENTS AND 
SUPPLIERS
A committed board of directors 
and committee structures which 
focus on their work, as well as 
exceptional personnel who re-
main motivated, despite the daily 
challenges, are of the utmost im-
portance in such a difficult year. 
A client base which understands 
what we are going through and 
which realises the value of having 
a partner such as Senwes, who 
walks around the table to assist the 
client, is also critical. Input suppli-
ers to support us during difficult 
cycles are also very important.

SEE THE BIGGER PICTURE
I would like our business to make 
a meaningful contribution to the 
community, the economic activ-
ities of our community, the pro-
duction ability and to the people 
working for Senwes. Only then 
will we be making an effective and 
productive contribution to South 
Africa. Do the right things right in 
order to make a positive contribu-
tion to South Africa.

I would like to thank you and 
at the same time appeal to you to 
try even harder to improve your-
self, Senwes, the community and 
South Africa in the process. We 
have nowhere else to go. We have 
to make our country work! 

Thank you to every staff mem-
ber who worked hard this year and 
who will face the new year and the 
future with courage. 



At Senwes Equipment we know what our clients want and 
we make sure that they get it. As the exclusive John Deere 
dealer we guarantee your access to the latest developments. 
We ensure that you have the best that money has to o�er.

My choice, my Senwes.

SENWES PRECISION FARMING
in the vanguard of technology

JDLink

• Takes your operation 
to the next level 
of productivity and 
efficiency – without 
leaving the office

• Connects your machines 
in the field with the 
office or your mobile 
device

• Enables you:
  – to keep track of your   

 fleet
 – monitor work progress
 – manage logistics
 – access important   

 machine information 
 – analyse and optimise   

 machine performance 
 – receive SMS alerts or   

 e-mail messages
 –  perform remote   

 operator support
 –  automate data   

 exchange

CALL CENTRE: 018 464 7550/3

StarFire™ 6000 Receiver
Compatibility

• Same mounting bracket as 
StarFire 3000 deluxe shroud

• Same wiring harness 
connector and RTK radios 
as Starfire 3000

• Compatible with previous 
and current GreenStar 
displays

• Increased performance
• New features:
 – Reprogrammable via   

 USB port on receiver
 – Integrated data logger
 – Optional locking device
 – SF1 and RTK performance  

 will remain the same as   
 the SF 3000

Universal Autotrack™

• Easy to install
• Compatible with SF1,  

SF2 and RTK
• ATU works with  

GS2, GS3 and  
GS 1800 displays

GreenStar™ 2 1800

• Scroll wheel for easy 
navigation

• USB port for data 
transfers

GreenStar™ 3 2630

• Provides full monitoring 
and control over all the 
agricultural management 
solutions you use in your 
John Deere machines

GreenStar™ 2 Rate 
Controller

Enables rate and section 
control of non-ISOBUS 
implements by serving 
as the interface for your 
GreenStar display.

Controls fertiliser, chemical,   
         nutrient and seed     
               delivery.
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 AUBREY KRUGER

Potchefstroom... city of 
willows, with its oak lanes, 

students and pubs. That is how 
most of us know the city. This 
Northwest city was founded by the 
Voortrekkers in 1838. Although 
there are numerous explanations, 
the most general one is that the 
name comes from 'Pot', being 
the Voortrekker leader Andries 
Potgieter, 'chef' which is an indi-

cation of leader and of course the 
'stroom' which refers to the Mooi 
River. 

EDUCATIONAL CENTRE
Potchefstroom is uncondition-
ally the city of education with 
the Northwest University, which 
started out as the Potchefstroomse 
Universiteit vir Christelike Hoër 
Onderwys in 1869. In addition 
to the Potchefstroom Teachers 
Training College, a number of 

top schools such as the Potch 
Boys High and Potch Girls High 
(1874), Potch Gimnasium (1907) 
and Hoër Volkskool (1927), as 
well as other excellent primary and 
high schools, add to the character 
of education.

SPORTS: SENWES PARK
Senwes Park is undoubtedly an 
excellent stadium. Senwes ob-
tained the naming rights years ago 
and will retain these rights until 
at least 2017. The stadium is of 
an international standard and is 
home to the Northwest Dragons 
and Highveld Lions. The Chief 
Executive of Northwest Cricket, 
Heinrich Strydom, says that this 
stadium is the only stadium which 
ever accommodated two world 
champions, namely Australia 
during the 2003 Cricket World 

LOCHNER DE KOCK SINGS ABOUT 

A PLACE BETWEEN TRAINS AND 

BETWEEN STATIONS.  WELL, IT 

WOULD BE QUITE SUITABLE TO 

DESCRIBE POTCHEFSTROOM AND 

PARYS AS BEING BETWEEN RIVERS.

Potchefstroom and ParysBetween rivers:

Heinrich Strydom is the CEO of 
North West Cricket.

The NG Kerk Mooirivier 
is just one of many 

old buildings in 
Potchefstroom.

Senwes Park is the proud home of the NW 
Dragons and Highveld Lions.
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Cup and Spain during the 2010 
Soccer World Cup. Apart from the 
fact that 17 one-day international 
matches and a cricket test have 
been hosted at the stadium, many 
other events are held there, such as 
Aardklop, Stadium Golf, Stadium 
Bowls, Carols by Candlelight and 
many more. In September this 
year the Potch Vegas Student Festi-
val and Dinner at the Pitch will be 
taking place at the stadium.

Being home to the Fanie du 
Toit sports grounds, where ath-
letes of world quality train, and 
Olënpark, the home of Leopards 
Rugby, explain why the city is also 
known as the sports mecca. The 
cherry on the top is that the Pukke 
are presently the Varsity champi-
ons!

HINTERLAND BRANCH
The branch manager at Hinterland 
Potchefstroom, Hennie Groe-
newald, has been with the compa-
ny for 41 years. He had been the 
branch manager at a number of 
branches for the larger part of the 
past four decades, before he was 
transferred to Potchefstroom as 
branch manager two years ago.

Hennie is in control of 60 
members of staff at Potchefstroom. 
He proudly tells us that his per-
sonnel know the industry and that 
they render personal service. 

 

Chairman of Agri 
Potchefstroom, Jannie 
Keet.

The Potchefstroom silo consists of 13 
bins. The old silo was erected in 1972 
with the new section erected in 1986.

The branch manager in 
Potchefstroom, Hennie 

Groenewald.

The Potchefstroom silo 
team believes in excel-
lent service! Here is Peter 
King (Silo manager), 
Johannes Koloane (Relief 
Assistant Silo Manager), 
Chris Kgopelelo, 
Johannes Morakanele 
and Edwin Monchusi 
(General Workers) as well 
as Lebohang Tsiu (Junior 
Assistant).

keng (Gottenburg), Fanie Xalabile 
(Willemsrus), Stoffel Ralengoele 
(Tierfontein) and Pule Mothibedi 
(Regina) being the other four.

UNIQUE CHARACTERISTICS OF 
POTCHEFSTROOM SILO 208
The silo has 13 bins. The old silo 
was erected in 1972 - 4 large silo 
bins of between 4 200 tons and 4 
800 tons each, as well as 4 small 
silo bins of 1 100 tons each.

The new silos were erected in 
1986 – 5 silo bins of between 7 
500 tons and 8 500 tons each.

AGRI POTCHEFSTROOM
The Chairman of Agri Potchef-
stroom, Jannie Keet, says that 
they have approximately 70 
members, from as far as Parys. 
Producers in this area are mostly 
maize, sunflower, soybean, wheat 
and sorghum producers. A boere 
sports day is held annually and 
will be taking place on 10 Sep-
tember this year, where traditional 
sporting events such as tug-of-war 

BRANCH HISTORY
The branch moved to its current 
location years ago, after initially 
being located across the road. 
The old building was sold on 14 
August 2002 and the branch has 
been situated on the new premises 
for the past 14 years. The fuel 
station on the corner is unique in 
the sense that it is open 24 hours 
a day - one of only three branches 
offering this service, with Bloem-
fontein and Wesselsbron being 
the other two. This is definitely 
Senwes country, with surrounding 
branches in Ventersdorp, Klerks-
dorp, Parys, Oberholzer as well as 
Viljoenskroon.

POTCH SILO
Peter King is the silo manager 
at Potchefstroom silo. This 39-
year old with 14 years' service 
at Senwes, has been the silo 
manager since 2007. He initially 
worked at Werda and thereafter at 
Schoonspruit silo and he has been 
the manager at Potchefstroom 
since 18 January this year. Peter 
proudly tells us that he is one 
of only five silo managers 
of colour at Senwes, 
with Samuel Mofo-
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Potchefstroom and Parys
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thereby eternalising their love. 

HINTERLAND BRANCH
The branch manager at Parys, Jo-
han Cromhout, has been with the 
company since 2013 and in Parys 
since 2015. He is in control of 49 
staff members, which include 24 
persons at the branch, 17 at the 
workshop, 7 at the spares divi-
sion and a whole goods marketer, 
Wimpie Nel.

BRANCH HISTORY
The old branch is being used as 
a store and dates from 1928. It 
was in use until 13 August 1994, 
when the new branch was officially 
opened by Tobie Loubser, former 
ward director of Sentraal Wes 
Co-operative Limited. The neigh-
bouring branches include Heil-
bron, Oberholzer, Potchef stroom 
and Vereeniging.

The Parys workshop services a 
huge area, namely Parys, Heilbron, 
Vaaldriehoek, the total West Rand, 
Randburg, Oberholzer, Potchef-
stroom, Rysmierbult and Vrede-
fort. In addition personnel are also 
being trained as old tractor special-
ists at the Parys workshop.

A thanksgiving day in the form 
of a church service in the work-
shop has been held since 2014, led 
by Andries Enslin. Gerhard Steyn 
supporters take note - his 2015 
music video, Verlief op ’n Dief, was 
filmed in the Parys branch and 
store, with Gerhard playing the 
role of a spares sales clerk in the 
video. 

The famous suspension bridge in Parys 

where hundreds of lovers have declared 

their love for each other. Here are many 

locks on the bridge engraved with their 

names as well as their special day.

The NG Kerk in Parys.

Parys Museum.

The branch as well as the Senwes 

Equipment workshop in Parys.

and many other events will take 
place. The funds generated by the 
event will be used to support the 
Potchefstroom Service Centre for 
the Aged. Agri Potchefstroom also 
works closely with the municipali-
ty and police.

PARYS: CITY ON A RIVER... 
CITY OF LOVE

This picture perfect little 
town was named by the 

surveyor, Schilbach in 1876. The 
Vaal River flowing through the 
town reminded him of the Seine 
River in Paris, France. 

However, the unique landscape 
is the result of a meteor of 10 km 
which hit the earth at a speed of 
36 000km/h two billion years ago, 
and left a crater of 300km, now 
known as the Vredefort Dome. It 
is still the oldest impact crater on 
earth.

Parys is known for its fairytale 
streets with numerous art shops, 
restaurants and guest houses and 
love-birds, photographers and bik-
ers enjoy visiting the town. Inter-
esting buildings include the Parys 
Museum, the NG Church as well 
as the old Anglican Church.

UNIQUE ATTRACTIONS IN PARYS
Parys has something in common 
with the French capital in the 
form of the well-known hanging 
bridge, where many love-birds 
have declared their undying love. 
The tradition amongst locals and 
visitors is to hang a lock with their 
names on the cables of the bridge, 



Villa Crop Protection 
verleen graag ‘n 
helpende hand aan 
mielieboere.

Die afgelope mielieseisoen was nie maklik vir produsente nie. Daarom bied Villa Crop Protection 
gedurende September die ‘Villa Vennoot Mielie Pakket’ teen slegs R700 per hektaar 
(BTW uitgesluit) aan. Dié pakket speel beide voor en na opkoms effektief klaar met eenjarige 
gras en breëblaar onkruide, snywurms en stronkboorders. Die pakket is spesifiek ontwikkel om 
aan die oesbeskermingsvereistes vir die Westelike produksieareas te voldoen. 

Meer belangrik, omdat tye tans moeilik genoeg is, het ons betaling tot Mei 2017 uitgestel. 

Jy kan dus nóú plant, en later betaal… veilig in die wete dat beide jou oes en jou kontantvloei 
deur Villa se staatmaker-beskerming beveilig word.

Voorraad is beperk is, so plaas nou jou bestelling by enige van 
dié deelnemende handelaars:

Agro Centre • Inteligro • Laeveld Agrochem • BayAgro 
Nulandis • Oosvaal Landbou • Wenkem SA 
of besoek villacrop.co.za/mieliepakket

Beskerm nóú jou oes – betaal eers in Mei 2017.

SLEGS IN SEPTEMBER 
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Impossible is just an 
illusion for this producer

There’s no stopping De Beer

NOTHING IS IMPOSSIBLE FOR NICO DE 

BEER. AND NO WONDER. THIS MAN 

WAS BORN IN 1964, THE SAME YEAR AS 

THE ROLLING STONES’ FIRST AMERICAN 

TOUR AND THE YEAR IN WHICH THE 

FIRST FORD MUSTANG WAS BUILT. NICO 

IS ALSO ONE OF A KIND AND THIS 52-

YEAR OLD IS A STALWART PRODUCER IN 

THE POTCHEFSTROOM AREA.

Nico de Beer is a fourth generation producer.

LIGHT

 AUBREY KRUGER

FOURTH GENERATION PRODUCER
Nico is a proud fourth generation producer. His great 
grandfather, Hans, started farming on the farm Wit-
randsfontein after the Anglo Boer War in 1902. Over the 
years his grandfather Martiens followed, then his father 
Hansie, and he also joined the farming operations at a 
later stage. His sons, Dirkie and Jaco, the fifth generation 
producers of the family, are also ready for action.

I briefly spoke to Dirkie before he had to continue 
with the harvesting process to be ready for Senwes’ farm 
loading trucks. Dirk, who is a proud Gimmie, started 
farming with his father immediately after matric in 
2012. His younger brother, Jaco, is gaining experience 
with a producer in Dumas, Texas in the USA at present.

Nico is supported by his wife Marinda. She is a 
housewife and helps with the bookkeeping on the farm. 
They work very well together and celebrated their 24th 
wedding anniversary this year. “She is the tower of 
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There’s no stopping De Beer

stroom in 1982. After military 
service in Heidelberg and Oshakati 
he returned to Potchefstroom and 
obtained his agricultural diploma 
from the Potchefstroom Agricul-
tural College in 1986.

JOINING HIS FATHER
He joined his father, Hansie, on 
the farm in 1987 and in 1988 he 
bought Witrandsfontein 2. Nico 
is very enthusiastic as we drive 
around the farm and shows us the 
old store and ox wagon, which 
lend a measure of nostalgia to the 
farm.

THE PAST FIVE YEARS
They have not been doing any 
ploughing over the past five years 
and have done no tilling over the 
past three years. Although it is 
still early days, they hope that this 
will make a huge difference to the 
production on the farm. The past 
season’s El Nino did not spare 
them either. They received a mere 
211 mm of rain from September 
2015 until April this year, com-
pared to approximately 600 mm 
under normal circumstances. This 
follows on the below normal 2014 
and 2015 seasons.
 

Nico de Beer with one of 
his sons, Dirkie.

Senwes does 
farming loading 

on this farm.

LIGHT

strength of our farming business,” 
said Nico.

FARMING 
Nico describes their farming ope-
rations as mixed farming. They 
farm on Witrandsfontein, between 
Potchefstroom and Ventersdorp, 
on approximately 1 040 hectares, 
with an additional 700 hectares 
which they lease and they plant on 
approximately 550 hectares.

Talk about planting. Under 
normal circumstances they plant 
90% maize and 10% sunflower. 
Over the past drought season, 
however, they planted 70% maize 
and 30% sunflower.

The rest of the land is used 
for grazing, since they also have a 
commercial Bonsmara and sheep 
component in their farming op-
erations. Breeding material and 
good genetics are very important 
to them.

HIS EARLY YEARS
We deviate a bit from farming 
when Nico tells me that he has 
always been living in this area. The 
Ventersdorp-born Nico attended 
Mooirivier Primary School and 
matriculated at HTS Potchef-

MOTTO
Nico firstly believes that “Impossi-
ble is not a reality, it is an illusion”. 
Two critical elements in farming, 
according to him, is that one has 
to be involved and should not sit 
in one’s office. “You have to be 
there. The best fertiliser is your 
footprints in the fields.” In this 
occupation you are dependent 
upon nature, which was very 
evident during the past season. 
Nico and his family are only too 
aware that “Everything we have is 
by the grace of God and you have 
to remain on your knees. You can 
work as hard as you wish, whatever 
you receive is by the grace of the 
Father.”

ADVICE FROM PREVIOUS  
GENERATIONS
One thing his grandfather and 
father never did was to borrow 
money. Having said that, some 
unforeseen things happen at times 
- a good example was when one of 
two teams of oxen was hit by light-
ning years ago. However, even the 
fact that his great grandfather was 
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Here they also farm 
with commercial 

Bonsmaras as well as 
sheep.
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KynoPopTM

Vir ‘n vinnige begin en 
sterk saailinge.

KynoPlusTM  - 
NPKS-plantermengsel
Om gedurende hierdie 
stadium in die mielieplant 
se lewe ‘n goeie 
potensiaal aan te lê.

KynoPlusTM 

Vir verbeterde stikstof-
doeltreffendheid wat 
beskikbare stikstof in die 
grond verhoog.

KynoPlusTM  - 
mengsels:
Om stikstof, fosfaat en 
kalium doeltreffend in 
die grond te sit.

KynoPlusTM  en
KynoPlusTM  - 
mengsels:
Effektiewe bemesting 
wanneer die voedings-
behoefte van die 
mielieplant geweldig 
toeneem.

Mielie OEMFF®:
’ n Blaarvoeding om die 
effektiwiteit van die 
  mielieplant te verbeter.

Mielie OEMFF® B16:
Om gedurende stuifmeelstort, 
bestuiwing en bevrugting in 
die spesifieke voedings-
behoefte te voorsien.

KynoPlusTM -mengsels 
Foli-Grande of 
Foli-Plus:
Het die nodige voeding-  
  stowwe in, om graanvul 
      te verbeter.

MIDDEL 
VEGETATIEF, 
TOPBEMESTING

BLOMSTADIUMVOOR PLANT
VROEË 
VEGETATIEF, 
MET PLANT

Met Kynoch se innoverende 
en pasmaak-produkte 
kan jy bemesting toedien 
volgens jou mielieplante se 
behoeftes en groeistadiums. 
So verseker Kynoch dat jou 
mielieplante kry wat hul 
nodig het, wanneer hul dit 
die nodigste het. 

Kynoch – verbeterde 
doeltreffendheid deur
innovasie.

Farmisco (Edms) Bpk. 
h/a Kynoch Fertilizer Reg. Nr. 2009/0092541/07 

011 317 2000  |  info@kynoch.co.za 
www.kynoch.co.za

Nie handeldrywend in die Wes-Kaap nie.

KynoPlus is geregistreer as kunsmis groep 1 – Reg. No: K8024, 
KynoPop Reg. No: K9101, Mielie OEMFF Reg. No: K8702 en 

Foli-Grande Reg. No: K8045 
(Alle produkte is geregistreer onder Wet 36 van 1947)

MANAGING HIS LABOUR FORCE
As far as his labourers are con-
cerned, Nico believes in one 
thing very strongly - “Don’t 
expect anything from them that 
you are not prepared to do”. And 
his record speaks for itself - some 
of his labourers have been work-
ing for him for the past 25 to 30 
years. In addition there should 
be incentive bonuses for further 
motivation.

It is evident that Nico and his 
family are geared for farming. 

IN THE SPOTLIGHT

deported to Ceylon in 1914, did 
not stop him. Despite everything 
they never lost courage and just 
pressed on. 
 
SENWES
He is very involved with Senwes 
and Senwes does farm loading for 
him, which really makes things 
easier. He is also extensively in-
sured through Certisure, which 
includes home and hail insurance. 
He has various John Deere tractors 
and implements and says that Sen-
wes Equipment renders excellent 
service and after-sales service. They 
also have excellent technicians. 
Senwes also presents various farm-
ers’ days which enables farmers in 

the area to keep up to date with 
technology and relevant matters.

ORGANISED AGRICULTURE
Nico believes in the importance 
of being part of something. This 
is why he and his son, Dirkie, 
are members of Agri Northwest. 
Everyone has a function to fulfil 
in organised agriculture. Together 
with a number of other producers, 
they were the recipients of the 
300th fodder donation by Agri 
SA. 
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Om gedurende stuifmeelstort, 
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behoefte te voorsien.

KynoPlusTM -mengsels 
Foli-Grande of 
Foli-Plus:
Het die nodige voeding-  
  stowwe in, om graanvul 
      te verbeter.
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MET PLANT

Met Kynoch se innoverende 
en pasmaak-produkte 
kan jy bemesting toedien 
volgens jou mielieplante se 
behoeftes en groeistadiums. 
So verseker Kynoch dat jou 
mielieplante kry wat hul 
nodig het, wanneer hul dit 
die nodigste het. 

Kynoch – verbeterde 
doeltreffendheid deur
innovasie.

Farmisco (Edms) Bpk. 
h/a Kynoch Fertilizer Reg. Nr. 2009/0092541/07 

011 317 2000  |  info@kynoch.co.za 
www.kynoch.co.za

Nie handeldrywend in die Wes-Kaap nie.
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KynoPop Reg. No: K9101, Mielie OEMFF Reg. No: K8702 en 

Foli-Grande Reg. No: K8045 
(Alle produkte is geregistreer onder Wet 36 van 1947)

Senwes to list 
on ZAR X
THE SENWES GROUP (SEN-

WES AND ITS HOL DING 

COMPANY, SENWESBEL 

LIMITED, (COLLECTIVELY 

THE “COMPANIES”) 

ANNOUNCED 20 JULY 

2016 THAT IT WILL MI-

GRATE ITS OTC SHARE 

TRADING TO A LICENCED 

ENVIRONMENT WITH ZAR 

X AS REQUIRED BY THE 

FINANCIAL MARKETS ACT, 

2012 (“FMA”).

Since 2006 Senwes provided 
an Over the Counter Trading 

Desk (“OTC”) as an Authorised 
Financial Services Provider in 
terms of the FAIS legislation for 
the trading of both the Compa-
nies’ shares. 

When the Financial Markets 
Act (FMA) was promulgated in 
2013 there was uncertainty about 
the provisions and the application 
on OTC’s and the FSB was en-
gaged immediately to attempt to 
provide clarification. The FSB pro-
vided the Companies with a tem-
porary exemption from the FMA 
in August 2013 on condition that 
the FAIS legislation still be com-

which is being supported by 
STRATE and Computershare. The 
whole process is electronic and is 
being operated within the demate-
rialised environment.

“We are very excited to be 
part of a process of breaking new 
ground together with ZAR X and 
its new initiatives,” Senwes CEO, 
Francois Strydom said. The ZAR 
X team and its founders, have vast 
experience in dealing with trading 
platforms and we are comfortable 
that our shareholders will still 
enjoy investor protection, whilst 
dealing on a platform within 
the FMA realm as envisaged by 
the FSB. Etienne Nel CEO and 
co-founder of ZAR X commented 
“the Senwes Group continue to 
show why it is the leader in the 
Agri business space by listing on 
ZAR X and we are delighted that 
they have decided to do so”.

For purposes of the migration 
shareholders are advised that the 
Group’s share registers will be 
closed and no transfers will be 
allowed during the period 1 Sep-
tember to 30 September 2016 to 
ensure a smooth transition to this 
licenced environment. Official 
notice in this regard will be given 
shortly.

Queries may be referred to the 
Group Company Secretary and 
General Legal Counsel, Elmarie 
Joynt at elmarie.joynt@senwes.co.za 
or tel nr: (018) 464 7104. 

plied with pending clarification of 
the position in terms of the FMA.

Subsequently during May 
2014, the Financial Services Board 
(FSB) issued a draft directive in 
terms of the Financial Markets Act 
indicating that all “self-regulating” 
OTC’s such as the Senwes trading 
desk should apply for licencing 
unless it was a “single counter 
exchange”. This directive was 
subsequently elucidated and the 
FSB issued a 2nd final directive to 
OTC’s dated 11 July 2014, where 
it’s was clear the Companies had to 
apply for exemption, apply to be 
licenced as an exchange, or migrate 
to a provider that is licenced. The 
FSB made it clear that all exchang-
es trading in shares (with the “pub-
lic”) be regulated under the FMA.

Following the conditional 
approval of ZAR X as a licenced 
exchange, the Companies’ boards 
resolved that the Companies will 
migrate the shares trading of the 
Group to this bourse effective as 
from 30 September 2016, subject 
to ZAR X being granted its full 
exchange licence. Shareholders will 
be provided with a comprehensive 
listing circular during September 
explaining the procedure and 
structure of this new trading plat-
form. ZAR X caters for easy low 
risk share trading in a regulated 
environment. Senwes will still act 
as the transfer secretary and main 
broker towards this exchange, 
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TRADE NEWS

 PETRUS VAN STADEN

Precision farming starts with the detail character-
isation of the natural resources in order to quan-

tify variation in the soil and/or crop environment.  
The data is used to make recommendations regarding 
a product, the quantity as well as time and place of 
application in order to ensure optimal crop produc-
tion, increased productivity and profitability.  These 
actions are implemented in the field with sophisticated 
technology.

Global positioning systems are used to gather 
geo-referenced data and to apply geo-referenced ap-
plication maps.  This technology is used in tractors, 
harvesters and crop sprayers. 

ADVANTAGES OF PRECISION FARMING:
More effective utilisation of production inputs
• Margin above fertilising costs increases by more 

than 20%.
• Saving on lime amounts to 20% to 50%.
• Over-application of herbicides and pesticides can 

be halved.

Optimal utilisation of yield potential, increased profit-
ability and environmentally- friendly farming.
• Improved grain quality.
• Increased yields per mm available moisture of 20% 

to 50%.
• Increased net income per mm available moisture of 

more than 50%.

PRE-SEASON PLANNING
Step 1:  Setting up a soil map
This is a once-off step for farmers who do not have a 
soil map.  The farmer determines the scale (e.g. 1, 2 
or 4 ha) of the grid survey. The data of the survey is 
processed for composition of the following maps:
• Soil form map,
• Effective depth map,

PRECISION FARMING 
– the basic principles

ONE OF THE LEADING GLOBAL ISSUES OF THE CURRENT 

ERA IS FOOD SECURITY.  A SOLUTION IS TO INCREASE 

PRODUCTIVITY ON EXISTING RESOURCES.

Figure 3.  Potential maize yield for year-on-year production.

Figure 1.  Soil form map.

Figure 2.  Effective depth map.
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• Potential plant available water 
storage capacity map, and 

• Potential yield map for mono-
culture and fallow systems.

 
Examples of the abovementioned 
maps are presented in Figure 1 to 
3.

Step 2:  Characterization of the 
soil chemical status
Chemical analysis and adjustment 
is done every year on one third of 
the farm. Soil samples are taken 
on the same GPS-point as in Step 
1 and analysed.  The results are 
used to draw maps as required.  
Examples of the types of maps are 
pH, Acid saturation, Phosphate 
(P), Potassium (K), Calcium (Ca), 
Magnesium (Mg), Sodium (Na) 
and Sulphur (S).

Examples of pH and P-maps 
are presented in Figures 4 and 5.

Step 3:  Using information for 
correction
The information derived from 
step 2 is used to create precision 
application maps for the farmer 
according to his requirements.  
Prescription maps are generally 
used for the application of lime, 
fertiliser and seed. An example of a 
lime application map is presented 
in Figure 6.

Step 4.  Field application
The maps referred to in step 3 are 

captured electronically and trans-
ferred to the on-board computer 
before the action can be executed.

Examples are reflected in Figure 
7 to 9.

IN-SEASON MONITORING
Step 5.  Technology to monitor 
crop growth during the season
During the growing season remote 
sensing technology can be used 
to  support decision making on  
nutrient application as well as pest 
and weed control at specific crop 
stages.  Remote sensing can also 
be used to determine hail, wind or 
flood damage.

Figure 5.  Phosphate map.

Figure 6. Example of lime application 
map.

Figure 4.  The pH-map.

Figure 7.  The lime application map (left) being loaded  into the on-board com-
puter of the tractor (right).

Figure 8.  Precision application of lime.
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PRECISION FARMING - the basic principles
> CONTINUED FROM PAGE 17

Figure 11.  
Precision 

application.

Figure 12.  Harvesting data of three successive maize seasons.

In the crop field remote sensing 
is used to create a picture of the 
cropped field.  The purpose of 
the map defines the equipment 
and sensors to be used.  The data 
is then processed to create a map 
that can be followed up with a field 
inspection. A plan of action is then 
decided upon and an application 
map is created.  Examples are 
presented in Figures 10 and 11.

END OF SEASON EVALUATION
Step 6.  Collecting yield data 
during harvesting 
At the end of the production sea-
son valuable information can be 
obtained should the harvester be 
equipped with sensors to measure 
crop yield. See Figure 12.

Step 7.  Evaluation
The maps in Figure 12 are an in-
dication of the spatial distribution 
of the grain yield in specific areas. 
All management information and 
climate information are used, in 
conjunction with the client, to 
determine the reasons for the yield 
variations and how these compare 
with the pre-season planning. 
Adjustments are then made as well 
as recommendations for the next 
production season.

SUMMARY
The digital era has unending appli-
cation possibilities which empower 
producers to apply precision farm-
ing practices. The growing demand 
for food which has to be produced 
on limited resources, together with 
variable climate and socio-econom-
ic conditions, are forcing farmers 
to fully utilise technology and 
science in order to increase crop 
production through increased effi-
ciency.  
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Willard Batterye neem die voortou wanneer dit kom by 
innoverende oplossings. Hetsy dit die nuutste Willard  
“Super-Safe” reeks is, met “roll-over” tegnologie, of 
batterye vir hoë verrigting, 4x4, landbou of ander 
selfaangedrewe voertuie, Willard Batterye kan voorsien.

Nou met ’n 25 maande waarborg op die hele reeks, 
bied Willard Batterye jou ’n verskeidenheid opsies  
om van te kies, Willard Batterye verskuif jou denke.

Willard Batteries. The power of technology.
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Figure 9. Planting with fertiliser and 
plant population prescription maps.

Figure 10.  Example of fixed wing drone with NDVI images during 
canola flowering time.
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 LUAN VAN DER WALT, HENFRED 
LINDE and *VOSSIE VAN STRAATEN

UFS
Department Agricultural Economics

The changes taking place 
reach from farm level to 

the preferences of consumers in 
respect of the end or produced 
product.  The changing environ-
ment makes it critically important 
for farmers to adjust and not to 
fall behind in terms of production 
and management aspects.  If the 
farmer does not keep up with the 
continuous changes, he will not 
be able to be competitive. What is 
meant here is that his competitor 
will use inputs more effectively 
and accurately, which will improve 
the efficiency of his daily activities. 

Over the long term this will be 
more rewarding for the technolog-
ically advanced farmer. One of the 
aspects which may be considered 
to counter market changes and 
to keep up is precision farming. 
Precision farming strongly relates 
to the technological advancement 
in the agricultural sector.  It en-
ables the farmer to observe, to 
measure and to respond to inter 
and intra-veld variables in respect 
of crops. This technological ad-
vancement results in better and 
more accurate decision-making 
and outcome predictions. Calcula-
tions can be done more accurately, 
which will result in better financial 
management of the farming oper-
ations.  Precision farming includes 
various aspects, from the output 
side to the financial management 
side.

WHY PRECISION FARMING?
Figure 1 reflects the producer price 
against the cost of production in 
terms of index values. It is evident 
from figure 1 that the price cost 
squeeze effect increased signifi-
cantly over the past few years in 
the agri-industry and more specif-
ically at farm level.  The price cost 
squeeze which arises, places the 
profitability of farming operations 

TRADE NEWS

PRECISION FARMING  
–  a new approach

THE CHANGING AGRI-

ENVIRONMENT CATCHES 

MANY A FARMER 

UNAWARES IN THE SENSE 

THAT THEY FALL BEHIND 

WITH EVER-EXPANDING 

TECHNOLOGICAL 

DEVELOPMENT. 

under scrutiny.
The use of precision farming 

technology plays a huge role in the 
input costs of farming operations.  
Various precision devices result 
in more accurate and sustainable 
application of input products. The 
more accurate application of input 
products prevents over or un-
der-application, which could have 
a positive effect on the profitability 
of the farm over the long term.

FACTORS TO BE TAKEN INTO ACCOUNT
Although there are many ad-
vantages attached to the imple-
mentation of precision farming 
technology, various factors have 
to be taken into account when 
decisions in this regard are made.  
The implementation of precision 
farming technology will entail a 
huge capital outlay should the 
farmer not already have started 
to gradually invest in precision 
technology.  It is therefore of the 
utmost importance to take a few 
critical elements into account 
when decisions are made regarding 
precision farming. 
• Capital  – Investment in preci-

sion technology requires huge 
capital outlay. It is therefore 
very important to weigh the 
long-term benefits up against 
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the immediate capital outflow.
• Feasibility – It is important 

to consider how well precision 
technology will fit in with the 
current farming environment 
and how feasible the use of 
precision technology will be 
to maximise production at the 
lowest input.

• Expertise  – Precision tech-
nology often requires the nec-
essary expertise in order to be 
implemented successfully. Does 
the farmer have the necessary 
expertise to ensure optimal util-
isation of the equipment?

• Vision and mission of pro-
ducer  – What is the vision and 

mission of the producer? How 
does the use of precision tech-
nology fit in with the goals and 
objectives of the producer? 

 
IN CONCLUSION
The continuous changes taking 
place in the agri-sector, particu-
larly in respect of labour and the 
political situation, make it very 
important for farmers to keep up 
with the latest technology and pro-
duction methods.  Although pre-
cision farming goes hand in hand 
with extensive capital outlay, it is a 
profitable investment over the long 
term. Precision farming requires 
a lot of capital at the outset, but 

the return which it will render will 
justify the capital outlay. 

Precision farming is not just 
about capital expenditure.  The 
expertise required in order to 
manage it effectively is even more 
important.  Without the neces-
sary expertise and skills to ensure 
effective decision-making, it will 
not be sensible to make such an 
investment. 

For more information, contact Vossie 
by email: lfvanstraaten@gmail.com
Or Henfred: LindeHJ@ufs.ac.za
* Vossie van Straaten is a masters' degree 

student at the Department Soil Technol-
ogy at the UFS.

Precision farming 
strongly relates to 
the technological 
advancement in the 
agricultural sector...

This technological  
advancement results 
in better and more 
accurate decision- 
making and outcome 
predictions. 

❞

❝

Figure 1: Producer price index against cost index.

DOEN GERUS NAVRAAG BY U NAASTE SENWES EQUIPMENT-TAK

Source: Department of Agriculture, Forestry and Fisheries, 2016
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WIN A JOHN DEERE GATOR 855D TO THE VALUE OF R230 000
In the second leg of the competition a John Deere 
Gator 855D to the value of R230 000 can be won! This 
rugged and robust workhorse has a proven record as the 
ideal helper on the farm which will fulfil the transport 
requirements of small loads on the farm and in rural areas. 
It is a fun and functional vehicle, designed to compliment 
any farm with its power and charm.

SMS Senwes Equipment, John Deere Gator as well as your 
name, telephone number and e-mail address to 31 022 on or 
before 31 October 2016 for a chance to win this John Deere 
Gator to the value of R230 000.

WIN A TRIP FOR TWO TO MAURITIUS TO THE VALUE OF R80 000
In the third leg of the competition one lucky winner and 
his/her spouse or partner will win a trip to Mauritius to the 
value of R80 000. 

All you need to do is to answer the following question: Who is 
the leading John Deere agent in South Africa? E-mail the 
answer and your contact number to equipment@senwes.co.za.

General competition details, rules and details to enter 
are available at  http://senwes.co/Equipment_Gator and 
http://senwes.co/Equipment_Mauritius. No Senwes or 
John Deere staff may participate in the competition. 

THE WINNER OF the Senwes Equipment and 
John Deere Selfie-competition in the first leg of 
the WIN BIG with Senwes Equipment and John 
Deere competition, is Amanda Haasbroek.

Amanda almost did not enter and sent in her 
selfie on the very last day of the competition, after 
her brother-in-law, Leonard, and mother-in-law, 
Nicolene, told her about the selfie-competition. 
She covered the 25 kilometre distance between 
her parents-in-law’s farm, Lacuna, and their own 
farm, Rendezvous, in the Allanridge area, in re-
cord time to collect their John Deere clothes and 
toys. She took a selfie of herself and her son, Mar-
nus, with his favourite, a John Deere sprayer.

The R10 000 prize came at just the right time, 
since they heard a few weeks ago that they are 
expecting their second child. “I am ecstatic - real-
ly grateful. I did not think that I would win.” 

The panel of judges agreed that the selfie really 
talked to them. Managing Executive of Senwes 
Equipment, Ferdie Pieterse, said: “Everything in 
the selfie shouts John Deere. There seems to be a 
deeper meaning in the family selfie - the wife and 
child, care-giver and provider for the nation.” 
Pieterse and John Deere Area Manager, Philip du 
Plessis, awarded the winning prize.

The newly established trademark, Senwes 
Equipment, enjoyed wide exposure on social 
media as well with  more than 30 000 people 
visiting the different sites. 

WIN BIG 
with Senwes Equipment and John Deere

☞ Win a John Deere Gator 855D to the value of R230 000
☞ Win a trip for two to Mauritius to the value of R80 000

THERE ARE STILL TWO EXCITING PRIZES 

TO BE WON IN THE WIN BIG WITH 

SENWES EQUIPMENT AND JOHN DEERE 

COMPETITION.

Amanda Haasbroek wins  
R10 000 clothing voucher

SE
LF

IE
 CO

M
PE

TI
TI

ON Amanda 
Haasbroek and 
her son Marnus 
in the winning 
selfie. According 
to her, her 
husband Nardus 
has cultivated 
the love for John 
Deere in her.

Lucky Winner
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SENWES PRECISION FARMING IS A DIVI-
SION WITHIN SENWES EQUIPMENT 
WHICH FOCUSES ON COMMITTED SER-
VICE AND QUALITY PRODUCTS TO AS-
SIST ANY FARM IN REACHING ITS FULL 
POTENTIAL.

Senwes Precision Farming has seven specialists 
with excellent agricultural knowledge, who 

render professional assistance and advice to the cli-
ent. 

The new precision farming helpline centre assists 
producers 24 hours a day. The helpline is linked 
to Senwes’ workshops. An active John Deere Link 
(JDLink™) ensures faster solution to problems. 

Error codes are received directly from the equip-
ment and sent to the relevant Senwes workshop. 
Standing time of equipment is therefore reduced.

The link is available with the acquisition of any 
new John Deere 7R, 8R and 9R-series tractors, as 
well as all new John Deere S-series harvesters and 
John Deere 4-series sprayers. 

JDLink enables producers to do fleet control, 
monitoring of equipment, electronic data processing 
and the setting of period and geographic limits with-
in which their equipment is allowed to work, from 
their offices. 

Precision farming offers a range of products 
aimed at savings in respect of increasing input costs. 
Products such as the Greenstar™ RateController, 
RateController Dry and Seedstar™ can do varying 
applications of liquid and granular fertiliser and 
seed, which decrease tilling actions. 

For navigation you can depend on, use the John 
Deere Starfire™ equipment. 

Precision farming offers in excess of 25 RTK basis 
stations in Northwest and the Free State for repeti-
tion accuracy of up to 2 cm. Producers can do more 
accurate tillage by means of the John Deere integrat-
ed Autotrac™ system. 

Precision farming offers producers the Greenstar™ 
Autotrac Universal system, which is available for var-
ious other trademark cab tractors. Senwes Precision 
Farming does not only offer a range of exceptional 
products, but also excellent service. 

Reach your  
full potential
with Senwes Precision farming 

KOSTE: 
R80 

per persoon 
(spitbraai  ingesluit)

(Fondse ten bate van 
Jongboerkomitees 

van Agri NW en 
Vrystaat Landbou) 

Tolvry Nommer: 080 941 4011 
www.senwes.co.za    |   www.senwes.mobi

TOEKOMSFOKUS
 SAAM MET NASIE IN GESPREK

13 SEPT 2016   |  09:00   |  NAMPO PARK

13de
jaar

FAMILIEBOERDERY 
Kom wees deel van die

bespreking saam  met ervare
produsente in die bedryf.
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Over the past few months a 
number of large compa-

nies joined forces with Senwes to 
assist producers in the Bultfontein 
area.  Senwes, ZZ2, SAB and 
Grainovation joined forces to help 
producers in need.

ZZ2
ZZ2 transported fodder to the 
drought-stricken areas free of 
charge.  It involved 11 consign-
ments of 572 bales which were 
transported from the Odendaal-
srus/ Kroonstad area to Bultfon-
tein.  It follows on 6 consignments 
which were delivered in May, 
which were also transported free of 
charge by ZZ2 from Thabazimbi 
to the Northwest. The transport 
manager at ZZ2, Japie Burger, 
said that they joined the project 
after Senwes approached them to 
become involved in the Agri SA 
Drought Disaster Fund.  Burger 
says that ZZ2 is prospering at pres-
ent and it is their privilege to assist 
people in need. “The transporting 

Senwes forges partnerships to 
support Bultfontein producers

SENWES, SAB, ZZ2 AND 

GRAINOVATION JOIN FORCES

SAB transported 11 consignments (550 bales) of fodder 
free of charge to Bultfontein producers.

ZZ2, in partnership with Senwes, 
transported 11 consignments 
of fodder to Bultfontein free of 
charge.  572 bales reached produc-
ers in the area.

of bales is our small contribution 
to farmers in drought-stricken 
areas.”

SAB
SAB also transported 11 con-
signments of fodder to farmers 
in Bultfontein, where more than 
550 bales reached farmers in the 
area. Distribution Controller at 
SAB, Henk Koekemoer, said that 
SAB would like to make a positive 
contribution to the local commu-
nities in the area. He added: “This 
project, in co-operation with Sen-
wes and the farmers from the area, 
afforded SAB the opportunity to 
give back to the community in 
these difficult times.”

This agreement enables produ-
cers to buy fodder in other areas, 
with ZZ2 and SAB providing 
free transport. Herman Meiring, 
Chairman of Bultfontein District 
Agriculture, says that the partner-
ship between Senwes, SAB and 
ZZ2 was forged during the Nam-
po Harvest Day. Meiring added: 
“These donations mean a lot to us.  
We will never be able to measure 
it in monetary terms.  We really 
notice what they are doing for 
us.  Thank you is a small phrase, 
but we would like to thank these 

organisations from the bottom of 
our hearts for the help and the at-
titude with which it was rendered.”

GRAINOVATION
Senwes would also like to thank 
Grainovation as they were part 
of the Agri SA Drought Disaster 
Fund since the beginning. Graino-
vation has delivered many loads of 
fodder and drought pellets to the 
Bultfontein and Hoopstad district. 
In the process they also played a 
huge role in terms of logistics.

SENWES
Francois Strydom, Group Chief 
Executive of Senwes, conveyed 
his gratitude to SAB, ZZ2 and 
Grainovation: “It is gratifying to 
see how South Africans join hands 
in these difficult times to help 
people in need who are severely 
affected by the worst drought in a 
hundred years,” said Strydom.

Senwes established the Agri 
SA Drought Disaster Fund in 
2015 and donated R1 million to 
the fund.  It has been involved 
in many ways ever since.  The 
partnership with SAB and ZZ2 
proves that Senwes is still doing 
everything in its power to bring 
relief to people in need.  Meiring 
added that producers would like to 
bring more fodder to the area and 
appealed to organisations to join 
Senwes and ZZ2 in their efforts. 
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Die moderne boer staar talle uitdagings in die gesig en moet verskillende baadjies dra 
om hulle te oorkom. Jy sien om na jou plaas, jou werkers, jou bates, jou huis en jou gesin. 

Santam verstaan hoe baie van jou verwag word en daarom neem ons ’n wetenskaplike 
benadering tot die beskerming van jou oeste, sowel as jou boerdery- en persoonlike bates. 
Want ons glo jy verdien uitsonderlike versekering. Vir meer inligting, bel jou makelaar of 

besoek www.santam.co.za/products/agriculture. Santam. Regte, egte versekering.



Skare word sonder moeite geruil; 

geen gereedskap is nodig nie

KARAT 9 KOMPAK-KULTIVATOR

�   Veerbelaaide skare is ten volle 
onderhoudvry

�   Werkdieptes van 5 tot 30 cm moontlik
�   Beskikbaar in werkwydtes van 3 tot 7 m 
�   Hittebehandelde skare vir langer leeftyd

Die unieke rangskikking van LEMKEN se Karat 9 se skare sorg dat grond behoorlik losgemaak 
en groot hoeveelhede organiese materiaal deeglik in die grond ingemeng word - sonder ver-
stoppings, saamsleep of ander probleme.
‘n Ry skottels maak ook die grond gelyk voordat die nalooprollers dit vasdruk en ’n netjiese 
saadbed vorm. Die dieptebeheer en die gouwisselskare van LEMKEN beteken dat jy altyd met 
die regte skaar op die optimale diepte werk.

Indiwidueel gemonteerde skottels 

beteken dat die Rubin 12 nie met 

oesreste verstop nie

BLOU BETEKEN
HOË INTENSITEIT VERMINDER BEWERKINGS

RUBIN 12 KOMPAK-SKOTTELEG

�  Werkdiepte van 7 tot 20 cm, hidroulies verstelbaar
�  Simmetriese skottelrangskikking om skeeftrekkery uit te skakel
�   Meng organiese materiaal eweredig in grond vir vinnige 

 afbreking
�   Hoë werkspoed lewer intensiewe bewerking en hoë 

werkverrigting

Danksy sy groot skottels van 736 mm en aggressiewe aanvalshoek is 
LEMKEN se Rubin 12 die ideale werktuig om groot hoeveelhede plant-
materiaal in te werk en eweredig oor die hele werkdiepte te versprei. 
Die Rubin 12 werk ewe goed in harde grond. Die hidroulies verstelbare 
nalooprollers beheer die diepte akkuraat en sorg ook vir ‘n ferm en goed 
gevormde saadbed.

Kontak jou naaste handelaar  om meer oor LEMKEN uit te vind

 Blackie Swart, A rea erkoopsbestuurder, V 082-404-9651, b.swart@lemken.com

Posbus 159, Oudtshoorn, 6620, Suid-Afrika
Tel: 044 203 9800 ● Tel: 018 293 1233  
Tel: 010 140 0839 ● Tel: 012 252 6849   
www.saadbemarking.co.za

Besoek ons gerus:
Verdien gratis AgriBonus punte eksklusief verkrygbaar vanaf K2 Saad
KKSB is 'n vennoot van Agribonus. Tel: 012 843 5660
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Senwes Equipment is proud 
to have three of the Top 10 

finalists in the 2016 John Deere 
Technician of the Year competi-
tion.

Casper, who works at Senwes 
Equipment in Hertzogville, is very 
proud. “I did not expect this. It is 
wonderful and brings new chal-
lenges.” The 25-year old Casper 
has been with Senwes Equipment 
for the past six years.

The second Senwes Equipment 
finalist is Eddie Hamilton. Eddie 
joined Casper in saying that it is “a 
huge challenge and a privilege” to 
be part of the top 10 technicians.  
He has eight years' experience in 

the industry, the past four years at 
the Senwes Equipment Kroonstad 
branch. The 26-year old is excited 
to be representing his branch at 
the finals. Casper and Eddie have 
both been in the top 50 for the 
past two years with both in the 
finals now.

The newcomer is Roelf Jones 
from Senwes Equipment in Parys.  
Roelf joined Senwes Equipment 
only 11 months ago and entered 
the competition for the first time 
and immediately advanced to the 
top 10. Like the other two he is 
also very humble and says that he 
missed the 2015 competition as he 
was abroad at the time.  The 31-

year old has 12 years’ experience at 
John Deere, two years in Canada. 

The three technicians took part 
in the Top 50 competition in April 
this year and advanced to the final 
round, which will be held at the 
John Deere head office in Boks-
burg later this year.  

Casper Botha, Eddie Hamilton and Roelf 
Jones advanced to the top 10 in the  2016 
John Deere Technician of the Year com-
petition.

Senwes Equipment technicians  
among John Deere top 10
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INSPECTIONS OF PLAN-

TERS MUST BE DONE 

BEFORE THE COMMENCE-

MENT OF THE SEASON IN 

ORDER NOT BE CAUGHT 

UNAWARES WITH A 

PLANTER PROBLEM 

WHICH COULD COST YOU 

TIME AND MONEY.

 PIETER VAN EEDEN

There is a huge variety of 
planters on the market and 

the inspections will not be the 
same for all planters. However, the 
information below can be used as 
a guideline to service and check 
the planter.

1. Check single disk fertiliser 
openers to determine the 
condition of the bearings and 
scraper blades as well as the 
cover blades. It is also import-
ant to check the condition of 
the dry fertiliser nozzles and 
the cutting action of the fer-

tiliser disk.
2. Fertiliser hoppers should be 

checked for damage or cracks. 
The condition of augers which 
push out the fertiliser should 
also be checked and adjust-
ments should be made to fer-
tiliser hoppers to ensure that 
fertiliser is moved in equal 
proportions to the sides.

3. In the case of liquid systems 
all taps, pipes and pumps 
should be tested.

4. Drives for fertiliser systems 
must be serviced and it is im-
portant to check the contact 
drive or clutch assembly for 
wear and tear and to make 
adjustments.

5. In the case of seed units it is 
important to check the disk 
and bearings as well as blade 
scrapers which scrape the 
disks. The springs that hold 
scrapers against the disks can 
also be checked.

6. Bearings on gauge wheels 
must also be checked.

7. Bearings on closing wheels 
can be checked, as well as the 
pull-down springs.

8. It is important to check all 
chains and bearings on plant-

ers and to replace where nec-
essary.

9. It is important to check bear-
ings on drive wheels and tyre 
pressure.

10. Finger pick-up mechanisms 
must be taken apart and 
checked and parts should be 
replaced where necessary and 
adjustments made. It is sug-
gested that graphite powder 
be used to ensure the best 
lubrication.

11. In the case of vacuum seed 
mechanisms we need to at-
tend to seals, brushes and seed 
disks. Talcum is suggested for 
the lubrication of units.

12. In the case of vacuum planters 
it is important to check the 
vacuum system and to test 
everything, namely hydraulic 
couplers, pipes and motors. 

13. All planters need to be cal-
ibrated and tested before 
planting commences.

The servicing and checking of 
your planter can be done by your 
nearest Senwes Equipment work-
shop. They also test vacuum and 
plateless seed units. Please do not 
hesitate to contact them. 

Pre-season inspection
of planting equipment

Cut losses with PRECISION
Plant with VISION

Process Monitor
for Air Seeders
•	 Area
•	 Speed
•	 Tacho up to 4 axles
•	 Alarm on each function
•	 Easy to install
•	 Bin / Tank full
•	 Bin / Tank empty

Proudly Made in 
South Africa Tel: 012 345 3193

Fax: 012 345 6763
Web: www.electrolee.co.za
Email: info@electrolee.co.za
Sales: sales@electrolee.co.za

Planter Monitor
•	 Seed per 100m per row, seed population
•	 Hectares worked and much more
•	 Easy to install and maintain
•	 Fertiliser and turning of axles
•	 Can be applied to most planters
•	 Real tough, rust and water resistant

TRADE NEWS•••
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Soil is the most fundamental 
resource for the grain 

producer, but the success of 
any yield is determinied by the 
accessability of available water to 
the roots of the plant. It is thus 
important to optimally prepare soil 
and ensure that the seed has good 
contact with the soil from day 
one and the roots can easily get 
to the water. Rovic Leers knows 
the importance of the preparation 
process and has been supporting 
the South African farmer for 
years with mechanisation for the 

Are you ready for PLANTING TIME?
fuel con sump tion and decreases soil 
compaction caused by the tractor. 
Rovic Leers supplies the unique 
Kuhn Dominator from the USA. 
It is a robust implement and all the 
components can be adjusted to meet 
various surface requirements. The 
Kuhn Dominator is equipped with 
adjustable cutting disks, two ranks of 
shanks which loosen soil up to 400 
mm, two rows of straw incorporating 
disks and rollers which level the soil. 
The Kuhn Dominator puts money 
back into your pocket.

Visit the Rovic Leers website 
www.rovicleers.co.za for more 
information on the comprehensive 
range of implements to assist you 
with your preparations for planting 
time. 

A good seedbed is made by means 
of the Rovic Trash Handicult or Trash 
Fieldspan, followed by a roller or a 
small hoe. 

preparation of any type of soil. 
The soil type and conditions differ 
from producer to producer and 
require a unique process. 

In order to loosen soil to 
depths varying from 30 mm to 
800 mm, Rovic’s Super 19-, 25- 
and 32-chisel ploughs are very 
effective, with a maintenance-free 
auto reset breakaway mechanism.  

A good seedbed is made 
by means of the Rovic Trash 
Handicult or Trash Fieldspan, 
followed by a roller or a small hoe. 

Over the past years combi na-
tion tillage has become popular in 
South Africa in that the handling 
of residue, deep loosening of 
the soil and the preparation 
of the seedbed can be done in 
one single process. It leads to 
decreased tilling, results in lower 

WILLIE HUMAN: Sales Manager
Rovic Leers – 011  396 6200
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Thanks to the joint efforts of Thobo Trust, 
Senwes, Tradevantage and Ivolve the Ma-

jwemasweu Computer Centre opened in style at 
Matshediso Secondary School in Brandfort on 
Wednesday, 8 June 2016.

The official unveiling of the centre was done 
by Thobo Trust board members, Elmarie Joynt 
and Kholofelo Thobejane, while the official rib-
bon cutting ceremony was conducted by Dolly 
Dlavane, Chairman of the Thobo Trust board of 
trustees as well as the MEC of Education in the 
Free State, honourable Tate Makgoe.

Makgoe was very motivated during the ope-
ning as he said that this centre will ensure that 
“future generations don’t suffer the way I did.”

Thobo Trust board member, Joe Maswanganyi, 
said in his address that an opening such as this 
one is always one of their annual highlights. He 
added that “no single company can solve a pro-
blem in the community on its own,” as he referred 
to the joint efforts of all companies involved, with 
Christo Booyens, Managing Director of Tradevan-
tage, also in attendance. Maswanganyi finished his 
speech with, “the centre is only the beginning of 
the development of our children,” as he promised 
continued involvement in the education of these 
learners.

With the centre situated at Matshediso Prima-
ry School, other schools in the area such as WSM 
Malotle, Akademia and Monamodi will all benefit 
from the centre. On the day about 50 learners 
from each of the four schools as well as headmas-
ters and teachers attended the opening function.

The children were overwhelmed and welcomed 
guests with a parade of drum majorettes. Later 
on they expressed their joy through dances and 
numerous poetry recitations. Some of the inspi-

JOINT EFFORTS make Majwemasweu 
Computer Centre a reality in Brandfort

rational lines in the poems were: “Without computers we 
will be hopeless,” with another learner saying that “I will 
use it as a great weapon,” while another remarked that 
“My computer is the key to my future.”

It is certain that the Majwemasweu Computer Centre 
will be put to great use and it will propel learners into the 
future, so much so that “education becomes fashionable 
again.”  

•••••••••TRADE NEWSOpening of the 
Majwemasweu Computer 
Centre! Here are Elmarie 
Joynt (Thobo Trust board 
member), Dolly Dlavane 
(Chairman of the Thobo 
Trust board of trustees), 
Christo Booyens (Managing 
Director of Tradevantage) as 
well as Kholofelo Thobejane 
(Thobo Trust board member).

Chairman of the 
Thobo Trust board 
of trustees, Dolly 
Dlavane helping 
one of the chil-
dren who will 
benefit from the 
Majwemasweu 
Computer Centre.

WEES GEREED
WANNEER 

DIE REËN VAL!

Ronin System Solutions verskaf parte, fasiliteer 
waarborge en installasies. Indien U n nuwe sisteem wil 
bekom, kontak Ronin vandag vir die beste pryse!

+27 (0) 11 608 3666

Dis nou die tyd om u planter monitering, 
kunsmis en kalk toedieners asook spuit 

toerusting te hersien vir die komende seisoen.



Ons help jou om die hoë opbrengste vir ’n vooruitstrewende 
boerdery te behaal. Ons witbasterpakket is ’n seker keuse vir 
goeie risikobestuur en optimale opbrengste. Ons is verbind 
tot jou sukses.

ONS IS DAARIN VIR 
DIE LANG TERMYN.

www.pannar.com | infoserve@pannar.co.za Saam boer ons 
vir die toekoms™
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10-YEAR CELEBRATION
The celebration kicked off with 
cricket coaching at 10 farm schools 
(5 in the North West and 5 in the 
Free State) and coaches training 
with North West Cricket. Thereaf-
ter a 4-day cricket tournament was 
held from 28 to 31 March 2016 

•••••••••TRADE NEWS

Senwes Spinners celebrate  
10 years at the crease
SENWES IN PARTNER-

SHIP WITH NORTH WEST 

CRICKET CELEBRATED 

THE SENWES SPINNERS 

CRICKET DEVELOPMENT 

PROGRAMME’S 10TH AN-

NIVERSARY THIS YEAR. 

THIS PROGRAMME IS 

REGARDED AS THE FLAG-

SHIP OF FARM SCHOOL 

CRICKET DEVELOPMENT 

PRO JECTS IN SOUTH 

AFRICA.

Phakela Primary School was the other 2016 Senwes Spinners 
finalist. Here they are with Senwes Group Chief Executive, 
Francois Strydom.

Senwes Group Chief Executive, Francois Strydom, with Hu-
mansvlakte Primary School, one of the 2016 finalists.

in Potchefstroom, with all 
ten teams being hosted at 
Potchefstroom Boys High and 
the games held at the fields of 
Boys High and Technical High 
Schools.

The two top 
teams, Humansvlakte 
and Phakela Prima-
ry Schools proceeded 
through to the finals. The rain 
effectively ruled out any chance of 
a final on 14 May at Senwes Park, 
and therefore the two schools 
shared the winner’s trophy with 
each school pocketing R3 750. 
The gala dinner afterwards was 
attended by Senwes’ management, 
North West Cricket board mem-
bers and representatives of Cricket 
SA, headmasters, coaches and 
captains of the ten farm schools 
who took part in the tournament 
as well as cricket greats.

HISTORY
In March 2006 Senwes teamed 
up with the North West Cricket 
Association to launch the Senwes 

Spinners Cricket Development 
Programme. Since then the pro-
gramme has gone from strength to 
strength.

Francois Strydom, Group Chief 
Executive of Senwes said: “I think 
the fact that we are celebrating a 
decade of involvement with cricket 
development in the rural areas is 
proof that Senwes is 100% com-
mitted to the improvement of the 
lives of the communities in which 
we conduct business. Senwes is 
about far more than just agricul-
ture.”  
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PANNAR sonneblombasters is bekend vir stabiele prestasie en goeie 
risikobestuur. Die pakket sluit ’n volledige reeks basters in met die 
CLEARFIELD® geen asook basters met die CLEARFIELD®-PLUS geen. 
Boere kan met groot gemoedsrus en vertroue PANNAR se 
sonneblomreeks aanplant met die wete dat die beste tegnologie 
in hierdie basters opgesluit lê. 
®CLEARFIELD® en CLEARFIELD®-PLUS is die geregistreerde handelsmerke van BASF.

www.pannar.com | infoserve@pannar.co.za
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The new John Deere shop at 
head office opened its doors 

at the end of March this year and 
has been going from strength to 
strength ever since.

The Group Spares Manager: 
Senwes Equipment, Pieter Re-
delinghuys, predicted from day 
one that the shop would prove its 
potential. Three months down the 
line he says: “The shop is doing 
good, sound business and has 
exceeded all expectations. Senwes 
customers and members of the 
public have started to support us 
and our goal is still to gain even 
more customers. A number of 
head office personnel as well as 
external personnel have also been 
supporting us.”

STOCK RANGE EXPANDED 
The stock range has been expand-

ed with the latest John Deere 
camouflage range. Shop assistant, 
Carisna Herbst, says that they 
have three John Deere camouflage 
jackets in stock, which include 
the rain-coat type hoodie and the 
warmer softshell jacket. They also 
have a range of camouflage caps. 

Herbst confirmed that they are 
very pleased with the growth of 
the John Deere shop due to the 
regular support of personnel and 

visitors, some from far and wide.
In addition a range of stylish 

watches has arrived from Ger-
many, which adds to the product 
range. 

They also stock toys, such as 
yo-yo's, bags, sandals, etcetera for 
children.

BUSINESS HOURS
The shop will be open from 10:00 
to 15:00 in future. 

New camou-
flage range at 
the John Deere 
shop! Shop As-
sistant, Carisna 
Herbst, shows 
the new range.

SENWES CREDIT HAS 10 key 
account managers, each with an 
allocated area in the Senwes area of 
operation.

THE ROLE OF A KEY ACCOUNT  
MANAGER
Each of the key account managers 

Your 10 Key Account Managers at Senwes Credit

Senwes Credit's 10 key account managers! At 
the back: Johan Jacobs, Wilbert Vos and Andrew 
Weber. Front: Revan du Preez, James Kingsley, 
Julias Ramohlabi, Kobus Wilken and Johann 
Olivier. On the insert: Louis Twigge and Alice 
Ackerman.

AREAS
James Kingsley: Bloemhof, Bultfontein, 
Hertzogville, Hoopstad and Wesselsbron.
Revan du Preez: Bothaville, Parys, Viljoens-
kroon and Vredefort.
Alice Ackermann: Bloemfontein area.
Louis Twigge: Bloemfontein area.
Johan Jacobs: Heilbron, Koppies and Kroon-
stad.
Wilbert Vos: Dwaalboom, Foch ville, Hart-
beesfontein, Klerksdorp, Lichtenburg, Wol-
maransstad, Oberholzer, Potchefstroom and 
Ventersdorp.
Andrew Weber: Bultfontein, Hoopstad and 
Wesselsbron.
Johann Olivier: Delareyville, Leeudoringstad, 
Makwassie, Ventersdorp and Wolmaransstad.
Kobus Wilken: Odendaalsrus, Potchefstroom, 
Vereeniging, Welkom, Theunissen and Tier-
fontein.
Julias Ramohlabi: Deals with emerging 
agricultural producers. 

is tasked with the implementation 
of a new integrated approach to 
client relationship management 
and to fulfil the new role of co-or-
dinator.  

They work closely with all 
teams of all divisions with a view 
to achieving business objectives.

John Deere retail outlet at Senwes head office
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SAFEX SCENARIO’S WITH SUSARI
SUSARI GELDENHUYS

Figure 1: Line chart.

Figure 2: Bar chart interpretation.

SOURCE: COMPILED IN THOMSON REUTERS (2016) DATA BASE.

SOUCE: COMPILED BY THE AUTHOR.

INTRODUCTION
Price volatility is one of the most 
important characteristics of the 
South African agri-market. The 
current price movements in the 
market are therefore no exception. 
However, the price level at which 
these movements take place, has 
moved.  Grain prices are trading 
at historic high levels and uncer-
tainty (and therefore volatility) is 
expected for the coming season. 
The larger extent of volatility 
makes for difficult investment and 
hedging decisions.  However, there 
are two general aids in the form of 
fundamental analysis and technical 
analysis which will contribute to a 
higher probability of success when 
such an investment or hedging 
decision is considered. 

Fundamental analysis and the 
basis of technical analysis were 
discussed in previous articles and 
this article will focus on the vari-
ous technical price graphs.

PRICE GRAPHS
Four main types of price graphs 
are used, namely a line chart, a bar 
chart, a candle-stick chart and a 
point and figure chart. The latter 
graph is generally not used in the 
South African agri-market and 
will therefore not be discussed in 
this article. The graphs are anal-
ysed over a given trading period. 
The trading period is represented 
graphically on the x-axis (horizon-
tal axis) and the period can vary 

depending on the specific needs of 
the analyst. Prices are represented 
graphically on the y-axis (vertical 
axis).  As a rule on Safex, price 
data shorter than one day is used 
for short-term decisions, daily or 
monthly price data is used for me-
dium-term decisions and monthly 
price data for long-term decisions.

1. Line chart
The line chart is the simplest 
representation of price data used 
by various role players.  A line 
chart is a graphic representation of 
closing prices over a given period 
and every data point is linked by 
a straight line. Closing prices are 
mainly used in line charts since 
these are mostly regarded as the 
most important price compared 
to the highest, lowest and opening 
price for a specific trading period. 
Analysts often prefer the line chart 
since a lot of the intra-day volatil-
ity which arises during the trading 
period is omitted and longer term 
trends can be identified easier. 
However, the reality is that the line 
chart, by implication, limits more 
in-depth price analyses.  Figure 1 

is a graphic representation of a line 
chart.

2.  Bar Chart
The bar chart is a graphic repre-
sentation of a series of vertical lines 
made up of the opening prices, 
highest prices, lowest prices and 
closing prices. The opening and 
closing price are represented by 
a horizontal marker on the left 
and right hand side respectively. 
The low for the trading period is 
represented by the bottom of the 
vertical line and the high for the 
trading period is represented by 
the top of the vertical line. Should 

> CONTINUED ON PAGE 38

CO LUMN
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We introduce you to Riana Rudolph at Cer-
tisure. Riana is the right person to assist the 

client with everything from the choice of a medical 
aid scheme to any enquiries.

What is your position at Certisure?
Representative - Medical aid schemes.

What kind of services do you render at Certisure?
Everything related to medical aids - the choice of a 
suitable scheme and the administration thereof (en-
quiries, authorisations, claims, etcetera).

What do you regard as important in respect of  
client service?
Prompt and continuous feedback to the client.

How do you see the future of the industry?
I am positive about it. If we continue to build on Cer-

Know your Certisure 
personnel RIANA 

RUDOLPH

•••••••••NEWS

tisure's four core values, namely reliability, credibility, 
personal service and expertise, we will prosper.

How long have you been working for Certisure? 
Six years and 8 months. Before joining Certisure I 
worked as a creditor clerk at Commercial Credit, Absa 
head office in Pretoria for 10 years. I also worked as a 
business analyst.

Where were you born and bred?
I was born in Brits and grew up in Northcliff, Johan-
nesburg where I completed my primary school and 
high school careers.

Family?
I am single, no children.

Hobbies?
Reading, camping and mosaic work.  
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> CONTINUED FROM PAGE 36

the closing price be lower than the opening price (a 
downward movement), the vertical line will be repre-
sented in red.  Should the closing price be higher than 
the opening price (an upward movement), the vertical 
line will be represented in green. Figure 2 is a graphic 
representation of the interpretation of an individual 
bar chart, while Figure 3 is a visual representation of a 
bar chart over a period.

The most important advantage of a bar chart com-
pared to a line chart involves the information reflected 
by the graph. As already mentioned, the bar chart 
does not only make use of the closing prices, but also 
of the high, low and opening prices for the trading 
period. This information is mainly used to determine 
access and exit levels and is therefore very handy for 
short-term market participants. The bar chart can also 
be used to indicate possible changes in the price trend, 
for instance by making use of price gaps.  Despite the 
benefits of the bar chart, the candle-stick chart is a 
more popular price graph for analytical purposes.

3. Candle-stick chart
The candle-stick chart (graphically represented by Fig-
ure 4) is similar to the bar chart, but the candle-stick 
chart is regarded as the most commonly used graph 
due to the fact that the data can be analysed easier.  
The candle-stick chart is compiled in the same man-
ner as the bar chart, with the only difference being 
that the space between the opening and closing price 
is represented by a column.  The colour of the column 
changes, depending on whether there is an upward 
or downward movement over the period. An upward 
movement (closing price is higher than the opening 
price) is usually represented by a green column, while 
a downward movement (the closing price is lower 
than the opening price) is usually represented by a red 
column.  This explanation of a candle-stick chart is 
graphically illustrated in Figure 5.

The use of the candle-stick chart is further support-
ed by the large variety of candle-stick patterns which 
can be used to indicate possible trend changes. It is 
proposed, however, that the patterns be used in co-op-
eration with other technical formations and indicators 
in order to make an informed investment or hedging 
decision.  The different candle-stick patterns will be 
discussed in the next article.

CONCLUSION
By merely having a reasonable understanding of the 
above information, you will be a step ahead of the 

rest.  However, it will be most beneficial to combine 
technical analysis with fundamental analysis in order 
to make the best possible decision.  When the longer 
term support line is broken, it can usually be linked to 
fundamentally changing supply and demand factors.  
Technical price graphs offer analysts the opportunity 
to visually represent the ratio between supply and 
demand and possible changes in this ratio can be indi-
cated by various price formations. The next article will 
focus on the identification and analysis of different 
price formations.

For more information or to obtain competitive op-
tion prices on a variety of commodities please contact 
Susari Geldenhuys at 018 464 7430 or 072 116 9999 
or e-mail her at Susari.Geldenhuys@senwes.co.za. 

Figure 3: Bar chart.
SOURCE: COMPILED IN THOMSON REUTERS (2016) DATA BASE.

Figure 4: Candle-stick chart. SOURCE: COMPILED BY THE AUTHOR.

Figure 5: Candle-stick chart interpretation.
SOURCE: COMPILED IN THOMSON REUTERS (2016) DATA BASE.

mailto:Susari.Geldenhuys@senwes.co.za
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THYS GROBBELAAR

GRAIN MARKET PROSPECTS:

July 2016: Market developments
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 THYS GROBBELAAR
 SENIOR GRAIN ANALYST,  

SENWES GRAINLINK

INTERNATIONAL FUNDAMENTAL  
FACTORS
The world economy in terms of 
GDP-growth remains slow.  The 
world GDP-growth is calculated 
at 3% at present. As we already 
know, the stagnation of the Chi-
nese economy plays a huge role.  
The situation resulted in soft 
commodities not being the most 
popular investment option in the 
world, which does not support 
the price. The Chinese economy is 
the second largest economy in the 
world, after the USA.

Dollar/euro exchange rate  
movement
The dollar systematically weak-
ened since the beginning of 2016, 
which supported commodity 
prices to some extent.  The referen-
dum regarding Britain's continued 
participation in the European 
Union, the results of which be-
came known recently, resulted in a 
stronger dollar against some of the 
most important currencies, such as 
the euro. However, it is uncertain 
what the future holds (Graph 1). 

Energy prices
The price of Crude Light Sweet oil 
was in the region of $52 per barrel 

Graph 2. World production, consumption and carry-over stock of maize.

Graph 1. Dollar/euro exchange rate movement.

Graph 3. The spot price movement of American yellow corn on CBOT (c/bu).

*In the previous edition of Senwes Scenario it was 
indicated in the heading that the article dealt with 
market developments in March. It should, hovever, 
have been May. We apologise for the incorrect 
heading.
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Graph 4. The rand/dollar exchange rate movement.

which the data was obtained.  It 
could increase the carry-over stock 
as percentage of consumption even 
further. It is a known fact that, 
when the calculated carry-over 
stock of a commodity as percent-
age of consumption is higher than 
15%, the market relaxes and the 
price of the commodity decreases. 
The calculated carry-over stock as 
a percentage of consumption in 
respect of wheat is 22,1%, that of 
soybeans 20,3% and that of wheat 
36,1%. 

It puts the prices of all the most 
important food commodities in 
the world under pressure. The 
basis on which the South African 

CO LUMN

import parity price is calculated is 
therefore relatively low. The price 
of American yellow corn decreased 
drastically over the past few days.  
The favourable growth conditions 
in the corn belt, the stronger dollar 
and the uncertainty around the 
outcome of the British referendum 
were the most important reasons.  
It is once again a case of wait and 
see what happens. Various large 
grain traders are of the opinion 
that the decline had been too se-
vere and that an adjustment can 
be expected.  Graph 3 reflects the 
price movement over the past 18 
months.

Current USA climate
When the international weather 
prediction services predict a La 
Niña-type season, countries such 
as Brazil, Indonesia, South Africa 
and Australia sigh a sigh of relief, 
since this type of season is usually 
characterised by wetter than nor-
mal conditions and better than 
normal yields. In the case of the 
USA a La Niña-type season usually 
goes hand in hand with excessively 
wet conditions in some of the 
northern states and dryer than 
normal conditions in the southern 
states. An analysis of the maize 
yields in the USA since the 1970 
season is reflected in the table be-
low. There were 13 El Niño, 16 La 
Niña and 15 normal seasons over 
the past 43 years.  The La Niña-
type seasons realised on average 
yields of only 3,1% lower than the 
long-term average. This means that 
a La Niña-type season, which is 
predicted for the coming season, 
should not have a material impact 

during the past week. After the re-
sults of the British referendum be-
came known, the price decreased 
to $49 per barrel. World markets 
are currently uncertain about the 
effect of Britain's exit from the 
European Union.  It is certain, 
however, that most ethanol plants 
will be able to make a profit with a 
crude oil price of above $335/bar-
rel.  It supports the international 
maize price to some extent. 

International grain and 
oil seed situation
Various factors affect the con-
sumption of grain and oil seeds 
and at this stage the carry-over 
stock levels of most grains and oil 
seeds in the world are high. Graph 
2 reflects the world carry-over 
stock of maize, following the 
latest USDA supply and demand 
report. Chances are good that the 
American crop will be even higher 
than indicated in the report from 

> CONTINUED TO PAGE 42

Table 1. The effect of an El Niño, La Niña and neutral type of season on the 
American maize yields.

Type of season El Niño La Niña Neutral

Average yield (ton/ha) 7,78 7,40 7,78

No.of occurrences 13 16 15

% of an average yield 101,7% 96,9% 101,8%

Graph 5. The cash price movement of white maize on Safex (R/ton).
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Graph 6. Derived import and export parities for white maize (USA corn) Safex 
Randfontein based.

on American yields and this is also 
making the market nervous, as in 
the case of South Africa.

LOCALLY
Exchange rate movement
The rand/dollar exchange rate 
strengthened somewhat since Jan-
uary 2016 (Graph 4). However, 
the exchange rate remains volatile. 
After the results of the British 
referendum the rand weakened, as 
did the currencies of many other 
developing markets. The rand/
dollar had a huge influence on the 
price formation of crops on Safex 
and it is said that the exchange rate 
movement is absolutely unpredict-
able.  This makes decision-making 
very difficult.

White and yellow maize
As we know the South African 
maize crop is very small and signif-
icant tonnages of white and yellow 
maize will have to be imported.  
The frost came late this year and 
green grass could still be seen in 
some maize fields by the end of 
June.  The late frost resulted in the 
further development of maize, par-
ticularly in the western areas of the 
summer planting area.  A higher 
maize crop estimate by the NCEC 
will not be surprising.

White and yellow maize prices 
form an import derived price level 
at present and the fluctuating 
rand/dollar exchange rate and the 
American corn price play an im-
portant role in the price formation 
process (Graph 5).

Graph 6 reflects the historic 
and future price movements of 
the calculated import parity and 
export parity, as well as the Safex 
price movement of white maize.  
At this stage white maize is trading 
at slightly above the calculated im-
port parity. The market is already 
discounting a large white maize 

crop and the Safex price of new 
season maize is significantly lower 
than the current season white 
maize. This trend will probably 
continue until new fundamental 
news regarding the new season 
crop becomes known.

Oil seed complex
Sunflower and soybeans
Sunflower and soybeans have 
to be imported this marketing 
year.  The prices of the two com-
modities form at a level of the 
import derived price of the two 
commodities. The price levels of 
the said commodities are therefore 
fairly high at this stage. The prices 
of oil cake meal and oil available 
abroad are used for the calcula-
tions. The prices of the new season 
sunflower and soybeans are not 
dramatically lower as in the case of 
maize.  Exchange rate movements 
and the international price of the 
commodities have a huge effect on 
the price formation process and 
should therefore be monitored.

SUMMARY AND CONCLUSION
All the most important South Af-

rican grain and oilseed prices form 
on an import derived basis due 
to the fact that South Africa, as a 
result of the drought experienced 
over the past season, will have to 
import some of the commodities. 
The situation will probably con-
tinue until there is more certainty 
regarding planting progress and 
prospects in respect of climate for 
the new season. This situation can 
continue until February 2017 in 
respect of certain crops. We know 
that South Africa's situation can 
change from an import situation 
to an export situation.  This can 
have a material effect on the com-
modity price levels. In the case of 
white maize the calculated import 
parity of white maize was in the 
region of approximately R4 687 
per ton at the time of the writing 
of this report and the calculated 
export parity was R2 242 per ton. 
The difference is therefore R2 445 
per ton, which is the potential 
price movement in one marketing 
year.

Speak to your Senwes Grain link 
grain procurer and draw up a mar-
keting plan in good time. 
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RAINFALL THIS SEASON
It is a well known fact that the past 
season, which was classified as a El 
Niño-type season, resulted in far 
below average rainfall, particularly 
over the western parts of the tradi-
tional Senwes area of operation. It 
had a catastrophic effect on grain 
yields, dam levels and the depth 
of the water table in respect of 
boreholes. The map above reflects 
the cumulative rainfall from 1 July 
2015 until 31 May 2016.  The 
worst hit areas were the Bultfon-
tein, Wesselsbron, Hoopstad and 
Bothaville areas.  The north-eas-
tern parts of the area could plant 
to some extent and the crops 
managed to develop normally, 
although less than the long-term 
average rainfall was received.  The 
worst affected areas received 60% 
to 70% of the long-term rainfall.

One should not forget that 
most of the damage to the summer 
crop happened during January and 
February 2016. The map below 
reflects the rainfall situation at the 
end of February 2016.  The largest 
portion of the grain and oilseed 
crop was planted very late and 
flowered during February. The tra-
ditional Senwes area which was af-

Seasonal rainfall from 1 July 2015 to 31 May 2016 as percentage of the long-
term rainfall for the same period.

Rainfall for the period 1 July 2015 to 29  February 2016 as percentage of the 
long-term average.

fected the worst received between 
24% and 36% of the long-term 
average rainfall for the period con-
cerned. We should therefore not 
only consider the amount of rain 
received during the season, but 
also when the rain was received.  
Did it rain enough when the crops 
needed it most? The January 2016 
to May 2016 period was also the 

hottest since the measurement of 
temperatures commenced in 1880, 
which also took its toll.

Reasonably accurate records 
in respect of crop performance 
exist since the 1982/83 season 
for the western summer planting 
area. The variance in respect of 
the five-year running average yield 
was calculated and the years were 

 THYS GROBBELAAR
 SENIOR GRAIN ANALYST, SENWES 

GRAINLINK

Anticipating the outcome
of the new season
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PROSPECTS FOR THE 2016/2017  
SEASON
The prediction of the expected La 
Niña by the Australian Govern-
ment's Bureau of Meteorology 
now has a so-called watch-status. 
It is predicted that the chances of a 
full La Niña developing are good.

Graph 1. Western production area: El Niño/La NIña episodes: adeviation from 
5-year running average yield.

classified as El Niño, La Niña and 
neutral seasons.  The graph above 
reflects the crop performance for 
all the seasons.  The El Niño-type 
seasons resulted in very poor crop 
performance on five occasions. 
The neutral type of seasons realised 
reasonably good yields, with the 
exception of the 2013/14 sea-
son. The tropical cyclones in the 
Mozambique Channel had an ex-
tremely negative impact during the 
said season. La Niña-type seasons 
mostly resulted in average to above 
average yields.

However, there was one excep-
tion, when a La Niña-type season 
resulted in below average yields.  It 
was during the 1982/83 season, 
when a tropical cyclone moved 
across the eastern parts of the inte-
rior. Floods were experienced over 
parts of Mpumalanga and Kwa-
Zulu-Natal and the worst possible 
drought in the western interior.  
Moisture was drawn from the 

The SOI (Southern Oscilation 
Index), which is an index 
calculated by making use 
of the atmospheric pressure 
difference between Darwin in 
Northern Australia and Tahiti 
in the Pacific Ocean, usually 
gives a good indication of 
future sea temperature chan-
ges in the Nino 3-4 area in 
the Pacfic Ocean.

The SOI is currently in 
an ascending phase. It makes 
us hopeful about the further 
development of the La Niña.

 The deviation of the sea 
temperature from the long-
term average in the NINO 
3.4 area is almost neutral, 
while it was a lot warmer 
during January 2016. This 
was at the time of the very 
strong El Niño. It is expected 
that the sea temperature will 
cool down further.

The sea temperature in the 
NINO 3.4 area is significantly 
lower than during January 
2016. The NINO 3.4 area 
is outlined in black in the 
map below.  The Southern 
Oscilation Index and the devi-
ation of the sea temperature 
support the prediction that 
the coming season may be a 
La Niña-type season.

western parts of the interior and 
carried to the core of the tropical 
cyclone. This resulted in a severe 
drought in the western parts of the 
interior.

Improved crop production 
practices, production systems and 
improved crop cultivars created 
a buffer against the effect of the 
drought to some extent this season 
and a reasonable crop materialised 
in certain instances.

SUMMARY AND CONCLUSION
After the past two, and in certain 
instances three below-average sea-
sons, everyone is looking forward 
to a more normal season during 
which water sources can be re-
plenished, grazing can recover and 
during which at least average crop 
yields can realise.  Historically 
most La Niña seasons realised at 
least an average yield in the case of 
summer crops.  We hope and pray 
that it will be the case. 
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TRADE NEWS

The new petrol in Fuel Division’s tank
Hinterland’s Derik Wolmarans

Derik Wolmarans was 
recently appointed as the 

new manager of the Fuel division 
at Hinterland. Derik was wel-
comed as part of the Hinterland 
management team on Wednesday, 
1 July.

EXTENSIVE EXPERIENCE IN THE  
FUEL INDUSTRY
Derik is the right man for the 
job. He used to be the area man-
ager for Shell in the Sandton and 
Soweto areas, where the largest 
Shell service station in South 
Africa as far as volumes are con-
cerned, namely the Ben Schoeman 
Ultra City, was under his control. 
He also held various other posi-
tions, such as property manager, 
business development manager 
and national operational excel-
lence manager in the retail sector 
and national operational sales 
manager in the commercial sector.

He established new fuel sta-
tions which included Salvokop in 
Pretoria and the KHS fuel station 

in Klerksdorp and managed var-
ious other stations. He was also 
the training officer responsible for 
the training of new fuel station 
owners.

EDUCATION
In addition to experience, the 41 
year old Derik is a man with a BA 
degree in Communication and 
Media Studies, obtained through 
Unisa in 1999, and a Masters’ 
degree in Business Management, 
specializing in advanced marke-
ting studies. Derik is currently 
doing a post-graduate diplo-
ma in project manage-
ment, and is considering 
a doctorate as part of his 
five-year development 
plan. 

He believes in 
Stephen Covey’s 
seven habits of 
effective people, 
particularly: 
“1st seek to 
understand.” 

He has been applying this philo-
sophy for the past decade.

PERSONAL
Derik has been married to his 
school romance, Anria, for 11 
years and they have two sons, 
FG (6) and CJ (6 months). He 
describes himself as a lover of 
adrenalin sports and is also pas-
sionate about hunting, fly-fishing, 
bonsai and photography.

THE RIGHT MAN FOR THE POSITION
He is perfect for the position, due 
to his experience and extensive 
experience in the fuel business, 
where he managed branches with 
the latest technology and some 

with no technology. It was an 
excellent learning curve for him 

since he gained experience 
of what works in the 
lower and higher LSM-
areas. Derik will definitely 
spill his litres of experi-
ence at Hinterland - to 
the last drop. 

THE BOTHAVILLE Hunters’ 
Association, in co-operation with 
Hinterland and InteliGro, will be 
presenting their annual shooting 
competition. 

It will be held on 27 August 
this year at the Marouzlans rust 
shooting range, approximately 17 
km from Bothaville. Shooting will 
take place from 100 m, 200 m as 
well as 300 m on the range. The 
day promises to be a challenge 
with a large variety of targets to 
shoot at. Each shooter will require 
a total of 15 rounds for the day. 

Divisions in which prizes can 
be won will be: Seniors, Open, 

Ladies, Junior Rim-fire, Junior 
Air-gun and Junior Hunting Rifle.

In the past as many as 120 
shoo ters participated in the com-
petition. Attempts are being made 
to involve surrounding towns 
as well in order to have at least 
200 competitors on the day. Any 
person with a hunting rifle can 
enter. The range has been planned 
in such a way that it will ensure a 
level playing field for shooters at 
all levels. 

The entry fee for the day will 
be R300 for early entries, accep ted 
until 20 August 2016. From 21 
August until the day of the compe-

tition, on 27 August, the cost will 
be R350 per entrant. The cost of 
a braai pack for the day is not in-
cluded. Please note that should an 
entrant not stay for the prize- 
giving ceremony, he will forfeit his 
prize. There will also be hidden 
prizes and lucky draws, which 
means that anybody can win a 
prize on this day. Braai-packs will 
be available from the tuck-shop on 
the day. 

For more information, send an 
e-mail to bhvskiet@gmail.com or 
contact Christo Roux (Chairman) 
at 082 926 4366 or CP Scheepers 
(Secretary) at 079 717 3830. 

Hinterland part of annual shooting competition
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 FRANS DREYER

ABSOLUTE MINIMA CALCULATION
The first step in this calculation is 
obviously to enter the load and the 

speed of each load (normally 
in foot per second) of 

the minimum to maximum load, 
on the spreadsheet. The difference 
in speed between the different 
loads is then calculated in the 1st 
Difference-column. The value of 
47 is only (2566 – 2519) and -5 is 
(2561 – 2566). The rest of the val-
ues in the 1st Difference-column 
are calculated in the same manner.  
In the 2nd Difference-column 
the process is repeated and the 
difference of the speed difference 
is determined.  The value -52 is 
only ((-5) – ABS(47)). The ABS 
before the value being deducted 
is a function in Excel and merely 
means that the absolute value or 
positive value of the number must 
be deducted. The sign in front of 
the figure should therefore not be 
taken into account.  Similarly the 
value 22 is then (27 – ABS(-5)). 
The rest of the values in column 
two are then calculated accord-
ingly.

After this calculation a trend 
can usually be seen in the 2nd Dif-
ference-column, where the values 
from top to bottom become nega-

THE RELOADING OF AM-

MUNITION REALLY TOOK 

OFF OVER THE PAST FEW 

YEARS, PARTICULARLY 

AMONGST HUNTERS. 

HOWEVER, THIS ART 

HAS BEEN PRACTICED 

BY TARGET SHOOTERS.  

PART ONE OF THIS AR-

TICLE APPEARED IN THE 

JUNE/JULY EDITION 

OF SENWES SCENARIO.  

HEREWITH PART 2:

LOAD DEVELOPMENT

achieve the accuracy potential of your rifle 

PART  2

Table 1: Absolute Minima calculation

Shot 
no. 

Load  
(gr) Ft/sec

1st 
Difference

2nd 
Difference

1 40 2519    

      47  

2 40.2 2566   -52

      -5  

3 40.4 2561   22

      27  

4 40.6 2588   -24

      3  

5 40.8 2591   22

      25  

6 41 2616   -25

      0  

7 41.2 2616   -16

      -16  

8 41.4 2600   4

      20  

9 41.6 2620   -20
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tive-positive-negative. In this spe-
cific example there are three such 
instances. The positive value of 
absolute minima of the trend can 
be traced back to a specific shot 
number or load as indicated by 
the green lines. The first instance 
is (-52 / 22 / -24) with the positive 
value 22 which agrees with shot 3 
or 40.4gr. The second instance is 
(-24 / 22 / -25) with the positive 
value 22, which agrees with shot 
5 or 40.8gr. The third instance is 
(-16 / 4 / -20) with the positive 
value 4 which agrees with shot 8 
or 41.4gr. It is interesting to note 
that each of the loads identified by 
the Absolute Minima method is 
also linked to a shot in the visual 
ladder bundles as reflected in Fig-
ure 1. 

Due to this confirmation I 
decided to load shots 3, 5 and 8 
as grouping tests. Four rounds of 
shot 3 (40.4gr), shot 5 (40.8gr) 
and shot 8 (41.4gr) were loaded 
accordingly and shot at 200m. The 
results of these grouping tests are 
contained in Figure 2, Figure 3 
and Figure 4 respectively and the 
speed results of the shots in Table 

2. In the end I decided on a load 
of 40.8gr since the horizontal and 
vertical distribution between the 
shots were significantly smaller 
than the other two and since the 
standard deviation (Stdev) of the 
speed between the rounds of the 
same load was the lowest. To con-
firm I again tested 40.7gr, 40.8gr 
and 40.9gr groups at a later stage 
to ensure that 40.8gr was definite-
ly the better load for this combina-
tion in my rifle.

HOW DO I USE THE LADDER AND ABSO-
LUTE MINIMA METHODS COMBINED?
The most important principle is 
to “do the one and to not neglect 
the other”. It is of the utmost 
importance for a shooter to shoot 
over a chronograph during load 
development in order to jointly 
and separately interpret the visual 
ladder and Absolute Minima cal-
culation. The node or stable point 
determined by the Absolute Mini-
ma method indicates a load where 
the variation in speed of the load 
concerned will probably be stable 
or will be minimised.  The best 
results are normally obtained when 

the visual ladder forms a bundle 
and the Absolute Minima method 
identifies a load which forms part 
of the bundle. Should more than 
one corresponding load be identi-
fied, it would be advisable to test 
both in order to identify the better 
load, after which the loads of 0.1gr 
on both sides of the most stable 
load can also be tested. 

GENERAL REMARKS
Always remember that safe and 
responsible reloading practices 
should enjoy preference.  Be mind-
ful of signs of pressure and stop 
immediately should any signs of 
pressure be experienced. Choose 
accuracy above speed during load 
development. Make sure of your 
shooting technique and that the 
gun rest is stable to ensure that the 
gun is placed in the same position 
every time before a shot is fired. 
Each gun has its own recipe and it 
is important to arrive at an opti-
mal load for your gun by means of 
a structured process.  Apart from 
all the possible "shortcuts" which 
will help you to arrive at an accu-
rate load, it is unavoidable for a re-
loader to go to the shooting range 
on a regular basis.  In the end it 
is difficult to determine whether 
a reloader shoots better groups 
because the load for his gun is 
optimal or because he spends more 
time on the shooting range to 
refine the art of accurate shooting.  
I truly hope that the methods ex-
plained will make sense to you, as 
co-reloader, to achieve the accura-
cy potential of your gun. 

Frans Dreyer, 
Manager 
Senwes Grain 
Brokerage is 
the author of 
this column.

Table 2: Speed and deviation from grouping tests.

No. Grain Ft/sec No. Grain Ft/sec No. Grain Ft/sec

1 40.4 2592 1 40.8 2620 1 41.4 2669

2 40.4 2570 2 40.8 2605 2 41.4 2649

3 40.4 2596 3 40.8 2607 3 41.4 2643

4 40.4 2590 4 40.8 2615 4 41.4 2663
                 
  STDEV 10.05   STDEV 6.057   STDEV 10.44

  AVE 2587   AVE 2612   AVE 2656
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PART 3:  
STRESS AFFECTS MY BODY
READ: Psalm 31 and 38

IN THIS EDITION WE LOOK MORE 

SPECIFICALLY AT WHAT STRESS 

DOES TO THE BODY AND EMO-

TIONS. PSALMS 31 AND 38 ARE 

USED AS ILLUSTRATION.

As far as I know the Bible does not speak 
specifically about stress anywhere.  For 

this reason we have to deal with these two Psalms 
very carefully.  Each of the Psalms has a different 
point of departure.  In Psalm 38 David struggles 
with God about the consequences of his sins and 
in Psalm 31 David is in serious need and he uses 
metaphores which indicate the deterioration of 
his body.  What these two Psalms have in com-
mon is the fact that emotional pain and conflict, 
for whatever reason, will affect the body and cer-
tain symptoms will become visible.  ".... My life is 
consumed by anguish and my years by groaning; 
my strength fails " (Psalm 31:10).  This is echoed 
in Psalm 38:10, "My heart pounds, my strengh 
fails me; even the light has gone from my eyes."

It is therefore understandable that stress, which 
is a negative emotional experience, can result in 
physical symptoms and changed behaviour in cer-
tain instances.  Some of the most common symp-
toms of stress can be the following: chest pains, 
heartburn, indigestion and discomfort of the 
stomach, a spastic colon, ulcers, headaches and 
aching muscle, palpitations, high blood pressure, 
excessive perspiring, irritableness, restlessness, 
emotional instability, inability to concentrate, 
inability to solve problems, neutral emotional 
experiences, depression, changed sleeping and eat-
ing patterns, inability to relax after work or over 
weekends, a general feeling of emptiness, life no 
longer makes sense and being weary of life. The 
immunity of the body is affected in the long run 
and the person concerned becomes susceptible to 

other diseases and certain 
types of cancer, to name 
but a few examples.

In the next edition we 
will focus on the emotional 
impact of stress. 

•••

 Telefoon nommer : (018) 5961680
Faks nommer : (018) 5962784

e-pos : salm @telkomsa.net

S.A.L.M Onderdele BK.
Leaskstraat 76, 
Wolmaransstad, 2630
Posbus 991, 
Wolmaransstad

VIR KWALITEITVERVAARDIGING 
van landbou onderdele,  
bou en herstel van  
landboutoerusting

STROPER-ONDERDELE
SLATTERY • AGRITEC • CLAAS 
• GERRINGHOFF • CLASON • 
JOHN DEERE

PLANTER-ONDERDELE                                             
MASSEY FERGUSON • AGRITEC 
• SAFIM EN JOHN DEERE 

GRONDBOONMASJIEN- 
ONDERDELE
SLATTERY •  LILLISTON • 
HOBBS

• Boute, moere, v-bande en 
laers

• Stilstaande waterpompe 
vuurvegter pompe en 
toerusting

• YTO Trekker verkope en 
onderdele

WHERE THERE S A WILL THERE S A WAY
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NEWS

     Senwes      goes solar
The project, which was com-

pleted by Solareff, started 
in January and was completed 
when it was integrated into the 
existing electricity grid on 6 June 
2016. 

Project Manager, Johan le 
Roux, monitors the Solar PV and 
is very excited about the results 
yielded thus far – approximately 
70 000 kWh, which amounts to 

AN AERIAL VIEW OF THE 

SENWES HEAD OFFICE 

BUILDING IN KLERKSDORP 

GIVES THE IMPRESSION OF 

A SOLAR ENERGY PLANT. 

ALL THE ROOFS OF THE 

SENWES BUILDINGS AND 

CARPORTS ARE COVERED 

WITH 2 392 SOLAR PANELS 

WITH A 753.48KWP CAPA-

CITY IN TOTAL.

about R117 600, was saved over a 
one month period.

For more information read 
the article, Senwes Head Office 
goes Green that appeared in the 
April/May 2016 edition of Senwes 
Scenario by using the following 
link: http://bit.ly/SenwesGreen. 

In this edition Solareff also 
helps you to set up such a system 
at your business.

THE COST OF electricity 
generated through Solar PV has 
reached the point where it is 
equal to, or less expensive than 
electricity procured through 
Eskom. What does this mean for 
your business?

FINANCIAL SCENARIO FOR A 
KLERKSDORP BUSINESS:
Based on the assumptions below, 
installing a 100kWp grid-tied 
solar PV solution would provide 
50% of its electricity consump-
tion requirements. This solution 
would be paid off in less than 4 
years from electricity savings for 
a cash purchase, or if financed, it 
would be cash positive through-
out the funding period. Most 
financial institutions will finance 
a Solar PV solution over a 7-year 
period. After this, the business 
will benefit from electricity gene-
rated by its solution for the next 
20 years – with zero cost of raw 
material and low maintenance 
costs.  

Assumptions used in the above scenario:
Utility City of Matlosana
Tariff Commercial conventional
Monthly electricity consumption 27 000kWh
Business operating hours Daytime
Available roof space 750M2 (IBR)
High season electricity tariff R1,87 per kWh
Low season electricity tariff R1,79 per kWh
Exchange rate of rand / dollar R15,00
Exchange rate of rand / euro R17,00

Leverage your business’ existing electricity 
expenditure to turn your roof into an asset!

Contact Solareff for further details on how a Solar PV system could support the 
electricity requirements of your business. In order for us to complete a high-level 
proposal, send 12 months’ electricity accounts and the physical installation address 
to info@solareff.co.za. For more information visit the website: www.solareff.co.za or 
phone 011 675 1114. Reference: Senwes Scenario. 

On the Senwes rooftop with 
the 2 392 solar panels -  Joe 
Maswanganyi - Group Executive 
Director;  Johan Le Roux - 
Property Manager and Francois 
Strydom - Group Chief Executive. 
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THE POWER OF ONE

JENNY MATHEWS

FUTURE FOCUS

DURING JUNE WE 

TRAVELLED THROUGH 

THE NORTHWEST, 

FREE STATE AND 

THE KZN MIDLANDS. 

EVERYWHERE WE WENT 

THE EFFECT OF THE 

DROUGHT WAS EVIDENT. 

We saw livestock roaming 
the grasslands and the 

foothills of the Drakensberg and 
wondered how they are going 
to survive the winter. The sights 
which distressed me most were 
the dams and rivers surround-
ing my rural childhood home 
in KwaZulu-Natal. I have never 
seen them so low and running 
so silently – if they were running 
at all. Rivers wrapped their bare 
curves silently around the con-
tours of KwaZulu-Natal with 
pools of sludge defining their 
once flowing course. The centre 
pivots stood still with only here 
and there a brave one sputtering 
on, spewing brown water over the 
green feed for the dairy cows. 

I fear I am growing old as 
I begin sentences with ‘In my 
day…’ but: In my day, as we 
picnicked alongside sparkling 
mountain streams of crystal waters 
or carelessly launched our tubes 
into fast flowing rivers which 
meandered through the green 
countryside, we never imagined 
the possibility of the waterways 

running dry or being reduced 
to pathways of squelching mud; 
or being declared polluted, toxic 
waters completely unfit for human 
consumption… And if it’s not fit 
for me and you, what about our 
animals and what about the irri-
gated vegetables we eat?

Truth be told, it is very easy 
to feel really depressed and over-
whelmed by the troubles in our 
world which range from politi-
cal chaos, personal safety issues 
and serious economic crises, to 
environ mental concerns which 
threaten to cause the imminent 
demise of humankind. And yet, 
even right now in poverty stricken 
corners of the world and in the 
midst of war-torn countries, the 
heartbeat of humankind contin-
ues... People live, breathe, give 
birth, have faith and struggle on… 
The BIG QUESTION really, is 
how are you and I going to cope? 
How do we approach the future? 
What will we focus on and where 
do we place our faith?

There are so many things 
over which we have absolutely 
no control. We can do nothing 
about them so we should stop 
fretting since this is the root cause 
of helplessness and sometimes 
overwhelming depression. If we 
are wise, we will pick our issues. 
These should be in areas where 
we actually can do something 
constructive and make changes 
which will make a difference to 
our world and the lives of others 
around us. 

I have long been overwhelmed 

by issues surrounding the pollu-
tion and destruction of our planet, 
like the current water crisis. I am 
distressed when I read statistics 
like: There are 5,25 trillion pieces 
of plastic debris in the ocean, an 
estimated 269 000 tons of plastic 
debris floating on the surface of 
the ocean and about 4 billion 
microfibers of plastic per/km2 
littering the deeps of the sea! Like 
you I’m sure, there are other issues 
I care deeply about too: poverty, 
malnourishment, empowerment 
through education, land trans-
formation, the impact of climate 
change, water quality, etcetera. 

So! My new ‘self-help theory’ 
on How to Survive in a Chaotic 
World now looks like this: “We 
only have one life to live and 
a responsibility to live it well – 
But!!! I can only do what I can 
do, to make the changes I want 
to see!” This means that if I care 
about plastic pollution, I must 
stop spouting forth on the big 
issues and start making small 
changes in my own world. I need 
to take my re-usable shopping 
bags to the supermarket; I need 
to reconsider my purchase and 
use of plastic items. I can’t restore 
water supplies, but I can work 
more wisely with water. I can’t end 
world hunger, but I can feed one 
hungry mouth...

It doesn’t matter what issue 
strikes a chord in your heart. It 
doesn’t matter what is being said 
on the world soapbox platforms 
on that issue. Ultimately all that 
matters is what YOU do about it 
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Legally Armed, in association with Martin & Visser Attorneys, offer 
for the past 11 years, amongst others, the following services:

MOTIVATIONS FOR:

Johan Martin 083 391 8180
johanmartin@legallyarmed.co.za
www.legallyarmed.co.za

• any type of firearm licence
• accreditations for businesses
• specialising in estate firearms

• import / export of firearms
• renewals
• appeals, etc.

2004 - 2015 40 000 
satisfied 
clients!

* Preferred service 
provider for Wildlife 

Ranching SA
* Offices countrywide

and how YOU allow that issue to 
affect you in the deepest corners 
of your being. Is it going to weigh 
you down, or call you to action? 
“Let us not become weary in 
doing good, for at the proper time 
we will reap a harvest - if we do 
not give up” (Galatians 6:9). 

There are 7 habits which have 
been identified in people who 
posi tively impact the world: 
• They dedicate themselves to 

what gives their life meaning 
and purpose.

• They commit to continually 
bettering themselves.

• They engage with people in 
mutually-beneficial ways.

• They invest time and energy 
not in what is, but in what can 
be.

• They share what they know.
• They uplift others.

• They use their power and 
influence well.

There is so much to be said about 
the power of the individual. One 
of my all-time favourite reads is 
Bryce Courtenay’s ‘The Power 
of One’. He says, “The power of 
one is above all things the power 
to believe in yourself, often well 
beyond any latent ability you may 
have previously demonstrated. 
The mind is the athlete, the body 
is simply the means it uses to run 
faster or longer, jump higher, 
shoot straighter, kick better, 
swim harder, hit further or box 
better.” If I believe that adopting 
a positive attitude and making a 
difference as an individual is my 
path to a more fulfilling, satisfying 
existence, then I must be prepared 
to make small changes and I must 
get to grips with the following 

truth:
One tree can start a forest, One 

smile can begin a friendship, One 
hand can lift a soul, One word 
can frame the goal, One vote can 
change a nation, One sunbeam 
can light a room, One candle can 
wipe out darkness, One touch 
can show you care, One voice 
can wake up everybody - One life 
can make the difference! (Author 
Unknown)

Can you pinpoint the key fac-
tors of stress in your life? What 
can you do differently so that you 
make a difference to yourself and 
to others? Finally, brothers, what-
ever is true, whatever is honou-
rable, whatever is just, whatever is 
pure, whatever is lovely, whatever 
is commendable, if there is any 
excellence, if there is anything 
worthy of praise - think about 
these things (Philippians 4:8). 

FUTURE FOCUS
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... saam vorm jul ’n vennootskap van kennis wat sal sorg vir die regte kultivarkeuse 

wat aan jou behoeftes sal voldoen. Met DEKALB® as deel van jou boerdery is dit 

maklik om trots te voel op dit wat jy doen. Boonop weet jy dat Monsanto deurentyd 

dáár is vir jou. Ons doen voortdurend navorsing om ons reeds uitstekende  

DEKALB®-kultivars te verbeter sodat ons mieliebasters ooreenkomstig jou 

behoeftes kan lewer. Ons tegnologie en navorsing, gerugsteun deur professionele 

diens en advies, dra by tot jou volgehoue sukses. Só oortref ons jou verwagtinge 

keer op keer.

PLANT JOU SUKSES

Kontak ons gerus by: 011 790-8200 of 
customercare.sa@monsanto.com

 www.monsanto.com
 www.facebook.com/MonsantoCo 
 www.twitter.com/MonsantoCo

DEKALB® en Monsanto is geregistreerde handelsname van 
Monsanto Technology LLC. Monsanto Suid-Afrika (Edms) Bpk, 
Posbus 69933, Bryanston, 2021.

Nuwe kultivars

Geelmielies

DKC80-40BR GEN 

DKC80-12B GEN 

DKC80-30R 

DKC62-80BR GEN 

DKC64-78BR GEN 

DKC73-76R 

DKC62-84R

DKC73-74BR GEN 

DKC73-70B GEN 

DKC73-72 

DKC80-10 

DKC61-90 

DKC61-94BR

Bestaande kultivars

DKC71-44B 

DKC71-42 

DKC74-74BR 

DKC74-26R 

DKC68-56R 

DKC68-58BR 

DKC64-54BR 

DKC65-52BR
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WE LIVE THROUGH THE SPIRIT

REV. WILLIE BOTHA

READ: Galatians 5:22-26

OINTMENT FOR THE SOUL

As Christians our responsibil-
ity is visible in our conduct, 

our attitude, communication and 
in everything we do.

A beautiful story is told about 
the famous Dr Albert Schweitzer.  
As world famous physician, musi-
cian and theologist it would have 
been quite easy for him to feel 
more important than other peo-
ple.  In 1952, shortly after having 
received the Nobel Peace Prize, he 
visited Chicago.  When this huge 
man of over two metres disem-
barked at the station, a number 

of important people and journal-
ists were there to meet him.  He 
suddenly excused himself to assist 
an elderly lady with two heavy 
suitcases from the train to the bus, 
which was about to depart.  He 
humbly remarked that he had 
been worried that the bus would 
leave without her.  For a mis-
sionary doctor who was used to 
helping the poor people of Africa, 
it was no trouble.  On that day 
a hardened journalist remarked: 
“This is the first time that I have 

THERE IS JUST 

SOMETHING DIFFERENT 

ABOUT A PERSON 

WHOSE LIFE IS 

CONTROLLED BY THE 

SPIRIT. THE HOLY SPIRIT 

DOES NOT ONLY HELP 

US TO BELIEVE, BUT 

IT ALSO CHANGES US 

SUBSTANTIALLY.  LIFE IN 

CHRIST CAN NEVER EVEN 

BE COMPARED WITH 

THE LIFE OF PERSON 

WITHOUT CHRIST, THE 

PERSON WHO GIVES IN 

TO THE PRACTICES OF 

THE SINFUL PERSON.   

ever seen a sermon on two legs...”
A tree is known by its fruit - a 

Christian is known by the fruit 
of the Spirit.  Love, joy, peace, 
patience, friendliness, generos-
ity, faithfulness, humility and 
self-control do not just happen. 
Our natural inclination is to shy 
away from these characteristics. It 
is a compassion and a sensitivity, a 
spiritual attractiveness which God 
puts in our hearts. 

Galations 5:25 summarises it: 
“Since we live by the Spirit, let us 
keep in step with the Spirit.” 
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Promosie geldig 
01 – 24 September 2016

BUY 
TERMINEX 

350 SC  50ml
& GET 

SPRAYBOTTLE 
FOR 1CENT!

KOOP 
MEER AS 3 
& SPAAR 

R10!

WONDER FERTILIZER S pring
plash

MIN 
5%

=
R69.90!

KOOP ENIGE 
3 SAKKE & 

SPAAR 5% OP 
ELKE SAK!
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Plan your garden in order to get the best effect with 
your plants to make your garden beautiful.

PERENNIALS 
1. Remove dead leaves and old wood.
2. Split plants where necessary and replant in well-prepared 

flower beds - plants such as flaxes and ornamental grasses. 
Fertiliser and water well.

3. Plant new trees and shrubs, but take preventative control 
measures against plant louse and mildew.

LAWNS
1. Do the “spring treatment”(mow short, rake well, feed, 

level, cover with a blanket of organic lawn fertiliser and 
wet well). Use red keel or earthworm compost to level any 
areas which are not level. A good organic lawn fertiliser 
such as Protek’s GRO GREEN is recommended.This 
treatment is not recommended for tufted grass such as 
Evergreen or Shade Over. Only for runner-type lawns.

3. Spray for mole-crickets with Protek’s MERIDIAN
5. Put lawnmower blades on a higher setting for the first few 

cuts.

ROSES
1. A good time to prune roses is the end of July. Roses must 

be pruned correctly - all old wood must be cut out, cut 
the rose bush short to ensure new shoots. Make sure you 
cut above a bud to the outside.

2.  Seal all pruned shoots to prevent cutworm from boring 
into the core of the rose. 

3.  Spray the rose bush with lime sulphur to kill all pests 
which remained from the previous winter. 

4.  Remove all previous year leaves and branches from below 
the rose bush. Cover the surface, but not close to the 
stem. 

5. Spray with Rosecare to protect against fungal diseases.
6. Should you wish to transplant your roses, now is a good 

time to do it. 

CARL KIRSTEIN - LANDSCAPE AND INTERIOR  (Verdant Nursery)

SMS Senwes, Hannon and your name, tele-
phone number and e-mail address to 31 

022 before 30 September 2016 for a chance 
to win one of two gift packs of Liquid Face 

Lifting Serum and Collagen Smoothing  
Serum to the value of R1 270 each.

Standard sms-tariffs will apply and no Senwes employees 
may enter the competition.  Visit the website  
www.senwes.co.za for competition rules. 

WIN 
with HannonWhat to do in your garden

in August

S pring
plash

promosie 
nou aan!

Promosie geldig 
01 – 24 September 2016

BUY 
TERMINEX 

350 SC  50ml
& GET 

SPRAYBOTTLE 
FOR 1CENT!

KOOP 
MEER AS 3 
& SPAAR 

R10!

WONDER FERTILIZER S pring
plash

MIN 
5%

=
R69.90!

KOOP ENIGE 
3 SAKKE & 

SPAAR 5% OP 
ELKE SAK!

The winners of the previous editions (April/ May 2016) is: Senwes Equip-
ment and John Deere Selfie competition: Amanda Haasbroek. CUM:  
Elna Kruger from Lichtenburg. Hannon: Yvonne van Deventer from Standerton, 
Tia van Loggerenberg from Amanzimtoti. Meesterboere: Hester du Preez 
from Heilbron.

COLLAGEN SMOOTHING SERUM EN 
LIQUID FACE LIFTING SERUM
After the age of 35 collagen 
production of the skin dimin-
ishes dramatically and in many 
instances it stops completely by 
the age of 40.

The Liquid Face Lifting Serum and the Colla-
gen Smoothing Serum both assist with collagen 
production, but in different ways.

With the Collagen Smoothing Serum the skin 
obtains an immediate plumping effect.  The skin 
is also able to directly absorb collagen-7, which 
will immediately improve the texture and volume 
of the skin. You can apply it under or on top of 
any other serum, since it contains the active ingre-
dient Chronoline, which is highly absorbent.

The Liquid Face Lifting Serum penetrates into 
the basal layer of the skin where it will dramati-
cally accelerate collagen production. The serum 
activates the fibrous type of collagen, which will 
tighten the skin within seconds and make it 
appear smoother.  
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MILANIE VOSLOO

THE HEART OF A FARMER
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crops that we think we deliver. 
Farmers also have the ability to 
face the future with endless expec-
tation, with the sure knowledge 
that a new day, a new season, 
always brings new possibilities and 
new rays of hope. 

But even more important: 
Farmers know how to live today, 
how to make the best of this day 
in these circumstances.  To em-
brace what I receive today with 
gratitude and to gracefully accept 
what I cannot have and to manage 
what I have in a sensible manner.

The secret of faith may be 
locked up in the realisation that 
we are nothing ... yet everything, 
that we cannot do anything by 
ourselves ... yet we can do every-
thing through Him.  That we do 
not only live for today's harvest, 
but also for tomorrow's:  For what 
we will receive one day. 

Perhaps farmers in particular 
understand that a grain of wheat 
has to die first ... before it 
can live.

Father - I thank you for 
your grace on this day and 
I know that You are my 
God - yesterday, today and 
tomorrow. 

WIN

Join Milanie Vosloo on her walk 
to peace and the God of joy. In Jou 
Voetpad na VREDE she tells us that 

God wants His children to be happy 
and fulfilled, through Him.

The 366 devotions discuss various 
themes such as hope, honesty, faith, 
giving and receiving, happiness and 
just being yourself. Readers will be 
reassured that believers can always 
try again, despite dark moments, 

and that we can be at peace because 
we are guided by God. 

Milanie’s prayer for her readers 
is that their path to peace will 

convince them that God will never 
desert them and that they will once 
again become aware of His love and 

grace.

The new book contains 366 devo-
tions on 412 pages. The book is 

available at a price of R189.95. The 
book follows on Milanie’s Sielskos 

vir die vrou wat lééf, Laat Sy 
liefde jou lei, Gekoester 

in God se liefde, Moed vir 
elke môre, Net soos jy is 

and Sielsgedagtes. 

••• CO LUMN•••

During the past drought 
season - the pain of which 

will be felt for a long time to come 
- farmers once again showed the 
world why they do what they are 
doing.  Why they have the courage 
to start over - year after year. Why 
they manage to have a courageous 
smile on their faces in times of 
sunshine and in times of rain.  
Farmers showed us once again 
where they are rooted, where they 
find strength and courage.  The 
farmers of our country showed us 
more than just the above:  They 
set an example of what to do when 
your neighbour's harvester will 
not bring in a crop this year ... or 
when your neighbour's cattle have 
nothing to eat.  How a person 
should act when the person on 
the other side of your fence has no 
hope left.

Through the years farmers 
always managed to look up - be-
cause they knew how to kneel 
before their Maker.  They know 
exactly how dependent they are, 
how vulnerable humanity really is, 
despite all the 'large', human-made 

THE WORLD CAN 

LEARN SO MUCH 

FROM FARMERS.  FROM 

THOSE PEOPLE WHO 

LEARNED LONG AGO 

HOW TO SHOW THEIR 

DEPENDENCE ON A 

HIGHER HAND. 

Standard sms-tariffs apply and no Senwes employees may enter the competition.  
Visit the website www.senwes.co.za for full competition rules.

Win with Senwes en Cum Publishers.  One lucky reader can win a 
copy of Jou Voetpad na VREDE, 366 devotions on your journey with 

the God of joy.  SMS Senwes, Cum, your name, telephone number and 
e-mail address to 31022 on or before 30 September 2016.
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Vir jou 15FX Planter, gesels met jou naaste John Deere Handelaar 

VERLAAGDE KOERS
*PRIMA – 9.0% GEKOPPEL

ONDER ’N BEPAALDE STRUKTUUR

UITGESTELDE PAAIEMENTE
*1STE PAAIEMENT EERS BETAALBAAR IN 
2017 ONDER ’N BE PAALDE STRUKTUUR

JOHN DEERE 15FX PLANTER
SAAM MAAK ONS ‘N PLAN

Deere.co.za

Vir jou 15FX Planter, gesels met jou naaste John Deere Handelaar 
of John Deere Financial bemarker .


