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WHAT A YEAR 2016 has been for 
the newly established trademark of 
Senwes Equipment!  With prize upon 
prize they really created a Christmas 
spirit. 

On the front page we have Gert  
(Gerlu) Roos from Wonderfontein, 
who won the second leg of the WIN 
BIG with Senwes Equipment and 
John Deere competition in Novem-
ber. In the process he won a John 
Deere Gator 855D to the value of 
R230 000, a wonderful gift, just in 
time for Christmas. Read more about 
this winner on page 46.

In turn, Amanda Haasbroek won a 
R10 000 John Deere clothing voucher 
in the first leg. Charl Fourie won the 
R80 000 Mauritius holiday in the third 
leg and he will be enjoying this trip 
during the holiday period with his 
wife, Raisa.  Christmas is in the air!

http://fwd2.co/ScenarioApple

http://fwd2.co/ScenarioGoogle

CONTENTS

Read the Senwes Scenario online at 
www.scenario.co.za or download the 
Scenario app.  ‘Like’ us on Facebook at 

facebook.com/ReadScenario 
and follow us on Twitter at 

@ReadScenario

Make sure you receive the eScenario newsletter bi-
monthly for relevant company and industry news.  
Sign in at www.senwes.co.za.
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One good thing about 
the drought is that 

it forces us to our knees, to 
pray for rain, which Senwes 
does each and every year.

Another welcome shower of rain 
is the announcement of OneA-
gri, where you can sign on to a 
number of platforms with one 
identity. And it is literally raining 
John Deeres at Agrivan Farm-
ing, with whole goods marketer 
Kwek Dietrichsen having sold 33 
John Deeres to Agrivan. The rain 
was not the only surprise. Gert 
or Gerlu Roos was as surprised 
when he won the John Deere 
Gator 855D. Thys Grobbelaar 
tells us more about the prospects 
for rain in Come Rain or Shine. 

We all know rain, but what else 
do we know apart from the fact 

WE HAVE NEVER 

BEEN AS RELIEVED AS 

DURING THE RECENT 

PAST WHEN ABUN-

DANT WATERS OF 

MERCY WERE RECEIVED 

IN MOST AREAS OF 

OUR COUNTRY. WHAT 

A BLESSING AFTER 

THE PAST FEW YEARS' 

SERIOUS DROUGHT, 

WITH THE PAST SEA-

SON HAVING BEEN 

THE WORST EVER.

that it is drops from the heavens?

Well, let me tell you a bit more! 
Raindrops are usually between 
0.1 mm and 9 mm in size. 
Contrary to belief, rain drops 
do not look like teardrops 
and they are more spheric. 

What about speed? Small drops 
fall at only 2 m/s while drops 
ten times larger (5 mm) fall at 
9 m/s or 32 km/h. No wonder 
they can hit your body so hard...

Do you know the terms used 
during weather forecasts? Well, 
the term light rain means that 
it rains approximately 2.5 mm 
per hour, moderate rain is 
between 2.5 and 7.6 mm per 
hour and heavy rain is 7.6 mm 
per hour or more. Interesting! 

Globally the annual average 
rainfall is 990 mm and many areas 
which received less than 250 mm, 
can be classified as desert areas.

While we welcome the rain, 
we also focus on the Welkom 
and Odendaalsrus area and the 
spotlight is on Senwes pro-
ducer, Uys van Heerden.

Lastly, if you ever wondered, 
the highest rainfall received in 
a specific 24-hour cycle was 1 
820 mm at a place called Foc 
Foc in the Indian Ocean.

Scenario wishes each and every-
one a blessed Christmas.

Aubrey Kruger
EDITOR

• All rights in terms of the content of Senwes 
Scenario are reserved in terms of the provisions 
of Article 12 (7) of the Copyright Act. 

• The owner and publisher accept no responsibility 
for any comments in adverts, promotion articles 
or from contributors.

EDITOR'S LETTER

It is raining!
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The producers are in good spirits after the good rainfall received in 
various areas recently.

REV  JACKIE VAN ZYL
During the day of prayer for rain at 
Senwes head office in Klerksdorp.

“YOU hold the world and each 
one of us in the palm of Your 
hand. We are excited to honour 
and praise you. You are everything 
to us and Your mercy is enough. 
Whether it is dry or whether it 
rains, He holds it in His hand.”

SOUTH AFRICAN WEATHER SERVICE 
About the rain after the drought.

“THE public is warned that our 
country is in the grip of a serious 
drought. It is important to take 
any changes into account which 
could change the current summer 
season prospects.”

JOE MASWANGANYI
Senwes Groep Uitvoerende 
Direkteur 
About our dependence on God for 
rain.

“OUR industry owes its existence 
to God.”

TONIE ROSSOUW
Senior weather forecaster from the 
Bloemfontein weather office is posi-
tive about possible rainfall. 

“SOME of the Free State dams 
could overflow by the end of 
December and the Vaal Dam 
could overflow by mid-Decem-
ber.”

MS NOMVULA MOKONYANE
Minister of Water and Sanitation

About the floods in Gauteng.

“IT feels like we were robbed, 
because we didn’t get what we 
asked for. We were promised that 
if we pray and make offerings, 
we would get rain so we can have 
enough water. But what we are 
getting now is more than we’ve 
asked for.”

MUSA MNTAMBO
Ezemvelo KZN Wildlife spokesman
About the fact that the rains would 
go a long way to reduce the strain on 
wildlife.

“WE hope that we have seen the 
worst and the drought cycle is 
moving towards its end.”

ENCA WEATHER SERVICE

“THANKFULLY the El Niño 
event, which was a major contrib-
utor to inhibiting our summer 
rain last season, has since totally 
fizzled out. As a result we have 
seen a relatively normal start to 
the spring rains for most areas in 

the form of thundershowers since 
the middle of October.”

JANINE VILJOEN
Krugersdorp News Editor

“I am singing in the rain and will 
cherish every drop we receive.”

Pieter & Tshepo

Rain, rain 
wonderful rain!

THIS AND THAT

The Agri SA Drought 
Disaster Fund needs your help.

HOW TO MAKE YOUR DONATION
Donations can be made via the 
webpage www.droogteramp-
fonds.co.za with various payment 
options like EFT, Credit cards, 
Check and Debit cards, SnapScan 
or by SMS at R30 per SMS.

WHY MUST I CONTRIBUTE? 
Senwes appeals to all concerned 
South Africans to stand by our 
producers because they play 
a critical role in the food se-
curity of this country and the 
economy of the countryside.

STAND BY PRODUCERS 
IN DROUGHT
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IT ’S OFFICIAL, SENWES 

EQUIPMENT IS NOW THE 

OFFICIAL DISTRIBUTOR 

OF THE JCB PRODUCT 

RANGE.

Quoting the group distribu-
tion development director  

                  of JCB, David 
Lumley-Wood, “The new partner-
ship between Senwes Equipment 
and JCB is an absolutely perfect 
match.”

Senwes Scenario met up 
with the visiting JCB team of 
David Lumley-Wood (Group 

Distribution Development 
Director), Andrew Boyers 
(Business Development Manager 
Africa) and Matthew Barkas 
(Territory Manager Africa) when 
they visited Senwes head office on 
Thursday, 29 September 2016.

Lumley-Wood elaborated why 
they chose to partner up with 
Senwes Equipment: “Senwes 
Equipment is a fantastic, strong 
and well-respected partner. We 
were looking for a business that 
understands the agricultural sector 
and customers in South Africa. 
And what we found was Senwes 
Equipment, who is a well-funded 
and professional organisation.”

Together the two powerhouses 
are kicking out a process that will 
be rolled-out to all branches with 

the message that sales and service 
will be the key focus area – “So 
that the customers know that they 
have guaranteed service back-up”.

Although JCB may be most 
well-known for the construction 
side of their business, JCB is in- 
fact a business with equipment 
across a whole range of segments 
“Today we split our business 
between construction, agriculture 
and mining.”

PRODUCTS
Product-wise they will focus 
initially on the bachoe load-
ers with an already established 
market AND more excitingly, 
the telescopic handlers. Senwes 
Equipment’s Managing Executive, 
Ferdie Pieterse, had this to say 
about this new era they are enter-
ing with JCB, “These premium 
products will become part of our 
portfolio and will add tremendous 

JCB AND SENWES EQUIPMENT: 
A perfect match

JCB visits Senwes head office! Here is Matthew Barkas 
(Territory Manager Africa), David Lumley-Wood (Group 
Distribution Development Director), Ferdie Pieterse 
(Senwes Equipment Managing Executive) and Andrew 
Boyers (Business Development Manager Africa).

DEC 2016/JAN 2017  •  SENWES Scenario

 AUBREY KRUGER
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A CHEQUE TO the amount of R456 000 was 
handed to Agri Securitas by a proud team, which 
Senwes formed part of. This was done during the 
2016 Agri SA Congress. Senwes, NWK, OFM 
and Afgri handed the cheque to Japie Grobler, 
Chairman of the Agri Securitas Trust Fund.  
Danie Minnaar, Chairman of the Senwes board 
of directors, represented Senwes. 

SENWES SHAREHOLDERS are advised 
that the interim results of the Senwes group can 
be downloaded from the Senwes website www.
senwes.co.za. The results will also be published 
in the Beeld, Farmers’ Weekly and Volksblad 
and are available on the website of Money Web 
at www.moneyweb.co.za.

The interim results are also available online 
by following this link:  http://senwes.co/
Interim2016 or by scanning the QR code 
above.

*Listen to an interview by RSG Geldsake 
with Senwes Chief Executive Officer, Francois 
Strydom, by scanning this QR code. 

value to our agricultural and light industrial client base.”
The list of premium products which will be rolled 

out includes Mini Excavators, Rough terrain forklifts, 
Telescopic handlers, Telescopic Wheel Loaders and 
Wheel Loaders, with the Telescopic handlers currently 
the most in demand.

EXCELLENT SERVICES
Pieterse said that all the products are already marketed 
at branches, but stock is not available at all branches. He 
added that parts are already on the Equip system and can 
be ordered from all service points with stock already at 
workshops.

Excellent services are also guaranteed with training of 
personnel already underway which will run continuously 
on the parts as well as technical services side.

GROW THE AGRICULTURE SIDE OF THE BUSINESS
JCB’s aim is to build an entirely new market as well. 
They have well over 300 different types of machines, so 
there are endless opportunities.

Lumley-Wood said that it has always been their 
ambition to grow the agricultural business here, and it 
absolutely hinges on finding a high quality and the right 
partner like Senwes Equipment.

THE ROAD UP TO NOW
Negotiations already started in May 2016 whereafter a 
business model was successfully presented to JCB and 
after several visits from UK management the contrart 
was officially signed in September. And as they say, the 
rest is history...
 
*Senwes Equipment shares the values of JCB. We are 
now partners for the long-term and the chemistry is 
excellent. 

The telescopic handler from JCB is one of the favourites together with 
the bachoe loaders.

Download the Senwes 
Interim Results HERE!

SENWES SUPPORTS AGRI SECURITAS

R456 000 to Agri Securitas! Thinus Prinsloo (Afgri), 
Nick Efstathiou (General Manager OFM), Japie Grobler 
(Chairman of the Agri Securitas Trust Fund), Johan 
Bezuidenhout (NWK, Group Manager: Corporate Marketing) 
and Danie Minnaar (Chairman of the Senwes Board of 
Directors) during the handing-over of the cheque.
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This 36-year old is married 
to Sara-Lea and they have 

one daughter, Lia. He has been 
farming with his father Ben for 
the past decade and went on his 
own for the first time last season.

WHAT DID YOU THINK OF THE REGIS-
TRATION PROCESS?
Very easy - five minutes and it was 
done.

PIERRE VAN EEDEN, 

FROM THE FARM 

HEUNINGLAAGTE IN THE 

EDENVILLE DISTRICT WAS 

THE FIRST SENWES PRO-

DUCER WHO JOINED THE 

AGRIREWARDS SCHEME. 

ACCORDING TO HIM, THE 

DECISION TO JOIN WAS 

VERY EASY. PARTICULARLY 

BECAUSE 80% OF HIS 

FARMING OPERATIONS 

INVOLVE CROP FARMING 

AND THE FACT THAT THE 

AGRIREWARDS BONUS 

SCHEME HAD BEEN 

ROLLED-OUT TO GRAIN 

CUSTOMERS FIRST.

HOW DO YOU FEEL ABOUT THE SENWES 
AGRIREWARDS SCHEME?
I am very positive about it and I 
think Senwes launched a wonder-
ful initiative.

WHERE DID YOU HEAR ABOUT 
AGRIREWARDS?
I received an e-mail and got more 
information from the grain mar-
keting team in Kroonstad.

WHAT ARE YOU LOOKING  
FORWARD TO?
When receiving my bonus after 
16 years and when AgriRewards is 
rolled-out to other facets such as 
the retail branches.

DO YOU UNDERSTAND HOW THE 
AGRIREWARDS SCHEME WORKS?
Yes. At first I misunderstood the 
concept and thought that I would 
receive a lump sum after 16 years. 
But it is more sustainable for me 
to receive a large sum of money 
after 16 years.

WHO EXPLAINED THE CONCEPT  
TO YOU?
I am part of a grain focus group, 
where Ben Brink and Thys 
Grobbelaar from Senwes explained 
it to us. I know of another Senwes 
producer who also joined.

WHAT WILL YOU DO WITH YOUR 
AGRIREWARDS BONUS WHEN YOU 
RECEIVE IT 16 YEARS FROM NOW?
I will plough it back. I stand 
by my original decision to buy 
Senwes shares. Agricultural busi-
nesses will grow significantly over 
the next few years. The focus of 
the whole world is on agriculture 

and the Senwes share price has 
increased to R10,50.

WHAT WOULD YOU SAY TO OTHER 
PRODUCERS WHO HAVE NOT JOINED 
AS YET?
Well, it is easy and simple and 
you get money back. It is excellent 
when your agri-business returns 
something to you as producer.

I also think that it is excellent 
that Senwes requested its produc-
ers' input. I mentioned that it 
would be nice if we could receive 
a percentage shares as well - they 
thought it was a good idea and 
indicated that they would inves-
tigate it.

HOW DO YOU FEEL ABOUT SENWES IN 
GENERAL?
I can describe Senwes as a good 
inheritance from my father. We 
have been doing busi-
ness with Senwes since 
the late seventies. 

Senwes 
producer Pierre 
van Eeden 
convinces other 
producers 
to join 
AgriRewards.

 AUBREY KRUGER

Senwes producer 
very positive about Agri

rewards
RETURN ON LOYALTY





DEC 2016/JAN 2017  •  SENWES Scenario8

••••

“IN 400 METRES AT THE  

ROUNDABOUT, TAKE THE 

THIRD EXIT”. THIS IS MY 

GPS-DESCRIPTION OF 

WELKOM, PERFECT IN ONE 

SINGLE SENTENCE AS I 

TRIED TO NAVIGATE THE 

CITY’S APPROXIMATELY 

33 TRAFFIC CIRCLES. NO 

WONDER THE CITY IS 

KNOWN AS THE CITY OF 

CIRCLES! THE BEAUTIFUL 

GARDENS ON THE CIR-

CLES, THE HUGE PALM 

TREES AND BEAUTIFUL 

PURPLE JACARANDA 

TREES MAKE ONE UN-

DERSTAND WHY THIS IS “A 

CITY IN A GARDEN”.

WELKOM
AREA FOCUS

HISTORY
Welkom was founded on 15 April 
1947 and became a city 21 years 
later. During the late nineties the 
city celebrated its 50th birthday 
and more celebrations will certain-
ly be planned for 2022, when the 
city of gold (ironically) will cele-
brate its 75th (diamond) birthday.

TORNADO AND EARTHQUAKE
Most of us remember 1990 as 
the year when Nelson Mandela 
was released. However, this year 
holds other memories for Welkom 
inhabitants. On 20 March 1990 
Welkom was hit by a tornado, 
a huge 240 km long an 1,7 km 
wide storm. Later that year, on 26 
September, the city was hit by an 
earthquake of 4.2 on the Richter 
scale.

 AUBREY KRUGER MINIMUM STOP STREETS  
AND TRAFFIC LIGHTS
The reason for the minimum 
number of stops and the lack of 
traffic lights is to ensure smooth 
traffic flow, thereby saving time. It 
was the brainchild of Grandfather 
Oppenheimer - a system of circles 
as used in Europe.
 
CITY OF GOLD
It is definitely a city of gold, since 
approximately 21% of the gold 
sales of the free world come from 
this area.

City of Sports
PHAKISA
Phakisa is the world famous race-
track of 4.24 km. It has a 2.4 km 
oval track and is a replica of the 
Las Vegas Motor Speedway in the 
USA.

In Circles!

Purple jacarandas  
add colour to the  

city of Welkom.
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RUGBY
The hope of the region is on the 
Griffons. The fact that rugby is 
huge in this city can be attribut-
ed to Doc Danie Craven, who 
expanded rugby to the smaller re-
gions in 1968.  They are known as 
the Purple team and were known 
as the Purple People Eaters some 
years ago.

SPORT LEGENDS
Comrades King - Louis Massyn
Louis Massyn has won the most 
Comrades medals in successive 
races (44) and will equal the 
Comrades record (45) in 2017. In 
addition he has run the most Two 
Oceans Marathons (41) as well. 
He is also the only person ever 
who has completed more than 40 
Comrades and 40 Two Oceans 
marathons.

Rugby giants - Seabelo Senatla
Seabelo Mohanoe Senatla is the re-
cently crowned 2016 world sevens 
rugby player of the year. He may 
be a Stormer, but he is a product 
of Riebeeckstad High School.  
Other rugby stars from the city are 
Wynand Olivier, Hannes Strydom 
and CJ van der Linde.

More sports stars from Welkom 

are cricket players Brian McMillan 
and Dean Elgar as well as soccer 
stars Lerato Manzini and Paseka 
Sekese, to name just a few.

Interesting landmarks
THE TELKOM TOWER
The well-known Telkom Tower 
is 107 metres high and was built 
in 1965, which makes it 51 
years old. 

CLOCK TOWER
The clock tower at the Civic Cen-
tre is another well-known land-
mark and has 200 steps to the top.

MAIZE CITY
Due to the high water table, maize 
production is at the forefront. 
Welkom forms part of the maize 
triangle.

HINTERLAND BRANCH IN THE CITY 
Branch Manager JD du Plessis 
tells us that the Welkom Hinter-
land branch with its 25 staff mem-
bers opened in August 2009 and 
developed from the Odendaalsrus 
branch. The branch also accom-
modates a Nedbank which renders 
banking services to clients.  

  The world famous 
Phakisa race-track.

 The well-known  
clock tower in Welkom, 

where you have to ascend 
200 steps to the top.

Flamingos are 
a characteristic  

of the area

 The Welkom  
Hinterland branch  

where JD du Plessis is  
the branch manager.








 Golden year! 

Welkom’s last big year 
was in 1997, when it 

celebrated half a century. 
The 75-year celebrations 

will be held in 2022.

A living marathon  
legend! Louis Massyn  

has completed 40 
Comrades and 40 Two 
Oceans marathons. An 

unequalled record.

•••••••••••••AREA FOCUS

> CONTINUES ON PAGE 10
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Odendaalsrus

Odendaalsrus was founded 
on 12 December 1912 

and used to be the mother city 
of the Free State Gold-fields. 
Odendaalsrus is also the oldest 
gold town in the Lejweleputswa 
district and used to be a few small-
er farms before it became a town. 
Gold was discovered on the farm 
Geduld in 1946 and it forms part 
of the Matjhabeng Municipality 
with Welkom, Allanridge, 
Hennenman and Virginia.

ODENDAALSRUS BRANCH
JD du Plessis is the branch man-
ager at Odendaalsrus as well. He 
has been involved in the industry 
for more than 12 years, 10 years 
of which at Senwes. JD is one 
of only two branch managers 
in the Hinterland stable who 
manage two branches, Welkom 
and Odendaalsrus, the other one 
being Johnny Bezuidenhout, who 

manages the Wesselsbron and 
Tierfontein branches. 11 staff 
members work at this branch, 
eight of which on a permanent 
basis.

THE BRANCH ITSELF
The current branch was built in 
1994 and the old Senwes branch 
was situated as you approach 
Odendaalsrus from the Welkom 
and Allanridge side. Some produc-
ers remember buying from Senwes 
as early as 1966.

SENWES ODENDAALSRUS SILO
Senwes Grainlink's Odendaalsrus 
silo was erected in 1971. It started 
off with 10 bins and a decade 
later, in 1981, the rest of the silo 
bins were added, which brought 
the total to 19 bins. The silo man-
ager is Braam Jacobs and he has 
been working for Senwes for more 
than 22 years. The silo also has 
four other staff members, Arthur 
Radebe (Control Panel Operator), 
Lazarus Sebidla (Tractor Driver) 

and Jeremia Hlaza and Kenneth 
Mokomatsili (General Workers). A 
network of silos are within reach 
of the Odendaalsrus silo, with 
Allanridge and Losdoorns being 
the nearest and Welgeleë, Geneva, 
Hennenman and Wesselsbron 
within a 50 kilometre radius. 

SILO BINS
The silo has 7 bins of 7 400 tons 
each, 7 bins with a capacity of 4 
800 tons each and 4 bins with a 
capacity of 1 000 tons each. The 
total capacity of the silo is approx-
imately 96 000 tons. The silo has 
two aeration fans of 18.5 kW each 
as well as a drying kiln.

ALLANRIDGE
The Allanridge Study Group is 
active in this region. They have 
approximately 50 members and 
Francois Steyn is the newly elected 
chairman.

Allanridge also has an interest-
ing history. In 1933 Allan Roberts 
sunk a borehole, which indicated 
the possibility of gold in the area. 
Further exploration resulted in the 
sinking of three mines, namely 
Riebeeck Gold Mine, as well as 
Jeanette and Loraine Gold Mines.

Flamingos are another charac-
teristic of the area. Thousands 
of flamingos can be seen in the 
Allanridge silo area.

And so the circles end, until 
your next visit to this region... 

The Odendaalsrus  
silo has 19 bins and a 

capacity of 96 000 tons.

104 years old! 
Odendaalsrus’ 

centenary celebrations 
were held in 2012.
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WHEN YOU APPROACH 

THE DE ERF FARMHOUSE 

OF SENWES PRODUCER 

UYS VAN HEERDEN, YOU 

ARE GREETED BY BEN, 

THE GERMAN SHEPHERD, 

AND THE BARKING OF 

THE JACK RUSSELS 

CHARLIE, JACKIE AND 

LALA BEFORE UYS 

MAKES HIS APPEARANCE.

MEET  UYS VAN HEERDEN
The 56-year old Uys has been 
married to Maranda for 33 
years, since 17 December 1983. 
Uys holds the fort and describes 
Maranda as the farm general. She 
is very serious about neatness in 
and around the stores and in her 
beautiful garden which surrounds 
the house. Sounds like to typical 
Afrikaans household to me...

FATHER-IN-LAW BOB, A ROLE MODEL 
Where did his farming operations 
start? Uys says that he learned 
everything about farming from 
his father-in-law, Bob Moolman. 
It started almost 30 years ago in 
1987, directly after two years in 
the defence force at Oudtshoorn, 
a B.Sc.degree at Kovsies, a 
year’s HOD and two years as a 
mathematics teacher at Welkom 
Gimnasium and Wessel Maree 
High School in Odendaalsrus.

At the time Uys had his own 
farm, Kleinbegin - a piece of land 
of 428 hectares near Theunissen. 
He also started farming with Bob 
on the farm De Erf.

EIGHT YEARS WITH  
FATHER-IN-LAW BOB
Uys farmed with Bob from 1987 
until 1994, before Bob passed 
away. He regards these years as 
invaluable and he learned a lot 
from Bob about planning and 
financial management. “He 
helped me a lot and I developed 
my love for cattle from him.” 
He even learned his motto from 

Bob, which is optimal utilisation, 
whether in respect of resources, 
crop farming or cattle. Everything 
has to be managed in an optimal 
manner.
 
SUPPORT MEANS A LOT TO HIM
Being a general on this farm, his 
wife Maranda supports him a lot. 
“When I am discouraged, she is 
always there.” Uys has 30 skilled 
workers on his farm. He receives 
a lot of support from his two 
farm managers Nico Taljard, who 
manages the cattle component 
and Daantjie Rossouw, the general 
farm manager.

WAITING FOR A SUCCESSOR
Uys and Maranda have two 
daughters, Mar-Lee (31), who 
is an auditor and Marike (22), 
who is a B.Acc. (Hons) student 
at Kovsies. He has one son-in-law 
so far, who is a medical doctor 
and Uys will have to wait for the 
grandsons to take over the farming 
operations. However, he is full of 
spirit and has the patience to wait 
for his grandsons Renier Uys and 

Uys van Heerden

holds the fort at this farmhouse

 AUBREY KRUGER

IN THE SPOTLIGHT
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Bekker Taute with their older sister 
Kara, who is also in the picture. Uys 
says he doesn’t feel a day older than 
in the days when he played hooker 
for the under 20’s of the Free State 
University.

FARMING OPERATIONS
Uys remembers how he and Bob 
aggressively bought land right from 
the beginning. From small begin-
nings at Kleinbegin Uys also has land 
in Theunissen, Odendaalsrus and 
Kroonstad which he uses for grazing 
and land in the Odendaalsrus district 
for crop farming.

He also has a strong cattle com-
ponent. However, he also had to 
scale down during the drought. “I 
sold approximately 20% of my cattle 
during the drought.” But he kept 800 
breeding cows.

He usually plants white maize on 
90% of his land and sunflower on 
10%. During the past year he only 
planted 20% of his land and 70% of 
his land remained fallow.

THREE POOR YEARS OVER  
THE PAST FOUR YEARS
Four years ago, in 2013, they had 
a very poor crop. The next year, in 
2014, the crop was better, but prices 
were very low. 2015 was a poor year, 
followed by an even worse year in 
2016. For this reason Uys is looking 
forward to the 2017 season.

2017 SEASON
The average rainfall in the area is 

in the region of between 500 mm and 
> CONTINUES ON PAGE 14

Senwes producer Uys van Heerden and his 
loyal German shepherd, Ben.

The garden at De Erf is  
fertile and green.

IN THE SPOTLIGHT
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Uys van Heerden 
> CONTINUED FROM PAGE  13

600 mm per year. They did not 
even have 200 mm over the past 
season, which was really hard.”

However, Uys feels positive 
about 2017 for a number of rea-
sons. “We have peace of mind 
about the fallow lands. I also have 
full confidence in my Heavenly 
Father, which makes it possible for 
me to be calm about the coming 
year. He will make it a good year 
for us.”

HOBBIES
Family is very important to Uys. 
They have a house at the Vaal 
River, where the family has a boat 
and they practice water sports. 
“I enjoy spending time with my 
children. I also play golf, which I 
enjoy very much.”

SENWES
Senwes is the main supplier of all 
my input requirements. I do most 
of my business through Senwes. 
They also do the marketing of 
most of my maize.

He gets very well along with 
Senwes Grain Marketing Advisor, 
Herman de Jager, “We have a very 
good relationship and I enjoy teas-
ing him,” says Uys.

His long relationship with 
Senwes comes from the time when 
he became a member in 1987. He 
remembers Credit Manger Louw 
Prinsloo at Senwes Credit: “He 

was very good to me in 1996, 
when I started farming on my 
own.”

Uys delivers his grain at 
Allanridge Silo, which is approxi-
mately 7 km from his farm and he 
drives through his fields. He also 
allows Senwes to market the grain 
in his own silos.

ADVICE TO YOUNG PRODUCERS
He knows from experience and 
he also advises young farmers not 
to hesitate to ask for advice. Then 
you can decide what you want to 
do.

A second piece of advice is 
that calculated chances are good. 
Sometimes you have to take 
chances. However, remember that 
it is easy to buy something on 
hire purchase, but it is not easy to 
repay a number of hire purchases. 
It is very difficult. Debt must be 
sound at all times.

Uys says that one never stops 
learning. “I used to leave only a 
few fallow lands. The drought 
taught us to do that to more 
lands.”

Uys grew and developed over 
many years, but he appreciates 
everything and everyone around 
him - this is the character of a 
large scale producer who knows 
about small beginnings on 
Kleinbegin. Big enough to make 
a difference, small enough to care 
and to give advice. 

Uys inherited his love for cattle from 
his father-in-law, Bob.

PHOTOS FROM TOP TO BOTTOM: 
Ben, the German shepherd, follows Uys 
everywhere on the farm.

All kinds of interesting things are 
displayed in the garden.

The Van Heerdens live here.

IN THE SPOTLIGHT
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Season’s  
greetings
Luke 2:9-12

And an angel of the 
Lord suddenly stood 
before them, and the glory of the Lord 
shone around them; and they were 
terribly frightened. But the angel said 
to them, "Do not be afraid; for behold, 
I bring you good news of great joy 
which will be for all the people; for 
today in the city of David there has 
been born for you a Saviour, who is 
Christ the Lord. "This will be a sign for 
you: you will find a baby wrapped in 
cloths and lying in a manger."

Despite the challenges of a 
drought-stricken agricultural season, 
we remain grateful for the blessings 
from our Lord which has carried us 
through the hard times. Let us always 
remember to give thanks to our Lord 
as we end this year on the high note of 
celebrating His birthday this Christmas. 
We thank each and 
every Senwes pro-
ducer for your 
passion and 
drive.

Danie 
Minnaar
CHAIRMAN OF 
SENWES

It is amazing how time flies - we are 
once again at the end of a very chal-
lenging, yet blessed year. 

I wish you a blessed Christmas, with 
your loved ones, and may you fully 
experience the peace, joy and love of 

our Heavenly Father during this time. 

Best wishes

Pieter Malan
EXECUTIVE MANAGER: 
GRAINLINK

••••

Aan die einde van die 2016 
kalenderjaar is daar opge-

wondenheid oor die somer, die 
nuwe plantseisoen, lentereën en 
die vreugde van familie en Kersfees. 
Hierdie jaar was die moeilikste jaar in 
landbougeskiedenis en het Senwes 
en sy klantebasis ernstig geïmpakteer. 
Dit het egter ook vir ons as bedryf die 
waarde van vriendskap, klantesorg en 
deursettingsvermoë geleer.

Senwes en sy personeel is en word 
steeds getoets met betrekking tot ons 
vermoë om ons klantebasis te onder-
steun deur 'n reeks aksies, wat goed 
ontvang, gewaardeer en erken is deur 
verskillende forums in the landbou-
waardeketting. 

It was an inspiration to me personally 
to visit a number of clients this year 
and to experience the way in which 
they positively accepted the reality 
of the drought and made new plans 
with courage, faith and motivation.

My best wishes, gratitude and appre-
ciation go to our clients (both farmers 
and processors), our personnel, share-
holders, board of directors, partners and 
all our co-workers for your support of 
the Senwes group over the past year. 
We acknowledge the mercy and care of 
our Creator, which manifest in the life of 
each and every person.

Mag u 'n Kersseisoen gevul met vrede 
ervaar, geniet die tyd saam met familie 
en vriende en keer verfris en uitgerus 
terug in die nuwe jaar.

My opregte wense en  
groete vergesel u.

Francois Strydom
GROUP CHIEF 
EXECUTIVE

When Christ 
was born on 
that special day, 
God did not 
only show us His 
omnipotence but 
He also confirmed 
something which dis-
tinguishes Him from all other gods, 
namely that He brings hope.

During this time we reflect on and 
celebrate the birth of Christ. However, 
this is not only a reflection on that 
day, but also a confirmation of hope 
and a motivation to seize that which 
is meant for us.

Irrespective of the onslaughts on 
agriculture, which include the serious 
droughts, we remain hopeful and we 
wish you a blessed Christmas season 
and a hopeful and fulfilled life.

Merry Christmas

Pieter Swart
MANAGING DIRECTOR:  
SENWES CREDIT

Senwes 
Equipment would 
like to wish you all 
a Blessed Christmas

May you experience 
the wonder of HIS 
birth during this time 

We wish you a blessed time of rest 
with your families and a prosperous 
new year.

Ferdie Pieterse
MANAGING DIRECTOR:  
SENWES EQUIPMENT

GENERAL



AAN AL ONS KLANTE... Jul getroue ondersteuning 
hierdie jaar word opreg waardeer. Mag die Kersseisoen 
vol geluk en vrede vir jou en jou geliefdes wees.
Alles van die beste vir die nuwe jaar.

Meer as net 
         LANDBOU

My keuse, my Senwes.

DEEL
HERINNERINGE

GESEËNDE
KERSFEES

GELUKKIGE
NUWEJAAR

VIER FEES
MET VRIENDE

HOOP EN LIEFDE
VIR DIE FEESSEISOEN http://senwes.co/7min_DVD2016
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A fleet of 39 John Deere  
tractors on one farm!

TRADE NEWS

> CONTINUES ON PAGE 19

Whole goods marketer at 
the Hinterland branch 

in Hoopstad, Kwek Dietrichsen, 
sold 33 of the tractors in this fleet 
of John Deeres to the owner, Ian 
Easby, and his partner, Werner du 

Plessis.
Werner parked the 33 tractors 

sold to him by Kwek in a half 
moon-formation, which included 
3 x 7200R models, 2 x 7210R, 
9 x 6125M, 14 x 5076E and 5 x 
5303 models, as well as a further 
6 John Deeres forming part of the 
fleet - very impressive.

PRAISE FOR KWEK
Agrivan Farming bought the 33 
tractors from Kwek from 2013 
to 2016 and although Kwek is 
humble, Werner and the branch 
manager at the Hinterland branch 
in Hoopstad, Jaco van Graan, 
are full of praise for Kwek. Jaco 
says that Kwek’s name is often 
mentioned when it comes to trac-
tor sales. “This is a unit record, 
particularly in this area. Over the 
past four years we have not had 

a lot of rain and, taking this into 
account, Kwek still manages to 
sell a lot of tractors. He sells trac-
tors every month - in September 
he sold tractors to the value of 
approximately R8 million. He 
does not only have customers, he 
has friends. This is what makes 
him so efficient.”

Kwek insists that this particular 
customer is serviced in the same 
way as any other customer.  “It 
is all about after-sales service. 
Although we often communicate 
telephonically, it is the relationship 
that matters,” Kwek says. He has 
been working at Senwes since 
1999.

What makes him good is that 
he knows the whole industry. 
He was spare parts sales clerk in 
Wesselsbron, then spare parts 
manager in Hoopstad as from 3 
May 2005 - the  day on which 
they opened. He has been whole 
goods marketer in town since 
2008.

According to Werner, Kwek 
gave a quotation for one tractor 
- it started with a 7200 and after 
that they started buying in bulk 
and they replace their fleet every 
four years.

Jaco is very happy with Kwek 

THE SOUND OF 39 

TRACTORS ROARING 

ON A POTATO FARM 

WILL HAVE YOU IN AWE. 

THIS IS WHAT SENWES 

SCENARIO EXPERIENCED 

WHEN WE VISITED 

AGRIVAN FARMING NEAR 

CHRISTIANA.

Whole goods 
marketer at the 
Hinterland branch 
in Hoopstad, Kwek 
Dietrichsen, and 
partner of Agrivan 
Farming, Werner 
du Plessis shake 
hands after Kwek 
sold 33 of the 
fleet’s John Deeres 
to them.

A John Deere and Senwes 
Equipment customer for life
39 John Deere Tractors at Agrivan Farming

 AUBREY KRUGER

AAN AL ONS KLANTE... Jul getroue ondersteuning 
hierdie jaar word opreg waardeer. Mag die Kersseisoen 
vol geluk en vrede vir jou en jou geliefdes wees.
Alles van die beste vir die nuwe jaar.

Meer as net 
         LANDBOU

My keuse, my Senwes.

DEEL
HERINNERINGE

GESEËNDE
KERSFEES

GELUKKIGE
NUWEJAAR

VIER FEES
MET VRIENDE

HOOP EN LIEFDE
VIR DIE FEESSEISOEN http://senwes.co/7min_DVD2016
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Senwes emerging farmers 
honoured by Grain SA
Simon Tefo and Herbert Mabuza receive accolades

TWO EMERGING 

FARMERS, SIMON TEFO 

AND HERBERT MABUZA, 

FROM THE SENWES 

STABLE WERE HONOURED 

BY GRAIN SA AT A 

GLITTERING FUNCTION IN 

BLOEMFONTEIN AS PART 

OF THE SUCCESS OF THEIR 

FARMER DEVELOPMENT 

PROGRAM.

Simon Tefo received the acco-
lade for becoming part of 

the 500 ton club at the function 
which was attended by more than 
250 guests and 160 emerging 
farmers. The 57-year old Simon 
said that it was the first time that 
he received the honour. He argued 
that he actually produced 1 100 
tons in 2016 during after only five 
years of being a farmer. He farms 
under the banner of Knockout 
Trading and Projects and told 
Senwes Scenario after the event 
that he was a novice, but he now 
sees how the event works and is 
more determined than ever to 
enter again: “I am motivated to 
enter and win the competition 
by 2018. I am going to win the 
tractor.” Simon also remarked that 
he knows that he will have to put 

in even more effort as he admitted 
that he still needs to learn a lot.

Herbert Mabuza was also 
honoured for the first time. He 
became part of the 250 ton club. 
Herbert, an acclaimed journal-
ist and editor back in the day 
achieved this milestone after only 
four years of farming on his farm 
Blaauwbank, where 
he started farming in 
2013. The 67-year old 
said that he eclipsed 
the 250 ton barrier 
quite easily as 
he produced 
a total of 460 
tons and nearly 
made the 500 
ton club. But 
he struggled a 
bit, especially 
with regards 
to the drought 

and his planter, but all in all he 
can’t complain.

Both Simon and Herbert are 
from the Randfontein area and 
received their awards at the func-
tion from vice-chairman of Grain 
SA, Preline Swart.  

 AUBREY KRUGER AND 
      ALZENA GOMES

250 ton club! Another Senwes producer Herbert Mabuza was honoured as part of the 250 
ton club. Here is Herbert with Sizwe Ngwenya, Edwin Mahlatsi and Vuyani Lolwane.

500 ton club! 
Here is Senwes 

producer 
Simon Teffo 

and Remember 
Mthethwa with 

their certificates.

NEWS
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A John Deere and Senwes Equipment customer for life
> CONTINUED FROM PAGE 17

TRADE NEWS

– “According to Kwek, Senwes con-
verts customers to John Deere.  I 
think Kwek has a lot to do with it 
as well". Kwek says that it is Senwes 
Equipment’s objective to maintain 
a 40% market share.  What is 
particularly satisfying is that a cus-
tomer such as Agrivan, who used to 
buy from competitors in the past, 
has now converted 100% to John 
Deere. “I can honestly say that 
Werner’s blood is green.”

AGRIVAN FARMING
Agrivan has already embarked on 
its replacement programme. The 
first John Deere tractor was traded 
in at 3 750 hours and the replace-
ment of the rest of the fleet has 
been scheduled.

Agrivan Farming is involved in 
potato farming and potatoes are 
being produced on 700 hectares 
according to a 7-year rotation pro-
gramme. This unit, which consists 
of four farms, is in the Christiana 
area. They are also shareholders 
and members at Wesgro, the larg-
est supplier of potatoes in South 
Africa. 

Relationships are important 
to Werner. Kwek has a long-term 
customer in Agrivan or, as Werner 
puts it, “Kwek has my fleet and the 
replacement programme. Tractor 
replacement is like the application 
of insecticides or fertiliser - it is 
something you have to do.” He 
says that after they purchased the 
14 x 5076E, everything started 
to fall into place. “The price was 
better, the guarantee was better, the 
rate, namely prime less 9%, and 
the exceptional trade-in value was 

better than the value offered by 
competitors,” according to this 
good businessman.

JOHN DEERE – EMOTION AND SUMS
“Obviously there is some emotion 
when it comes to John Deere and 
it feels good to be green ONLY. 
John Deere speaks of quality. 
However, the sums have to work 
out as well. My son Werner (6) 
will never forgive me if I buy 
anything else. He will think there 
is something wrong with me." 
Werner has two other children as 
well, namely the eldest Anje and 
little Pieter.
“We have quite a significant fleet 
and after this year I can say in 
all honesty that, compared to 
everything in the same class, John 
Deere cannot be beaten.”

According to Werner they 
never went into this blindlly - 
facts are what matter. 

It is a win-win situation.

SENWES AND JOHN DEERE CUSTOMERS
Agrivan is a large Senwes custom-
er and it regularly supports the 
Hartswater and Hoopstad business 
units. In addition the Senwes 
Equipment business package is 
growing.

With the next generation of 
producers growing up, Werner 
is positive that the green tractors 
will roar on this farm for years 
to come. “I would like to thank 
Senwes Equipment and John 
Deere. I have never doubted the 
answers I receive from them.  My 
son can also relax - John Deere it 
will be for the future.” 

Herbert Mabuza receives his 250 ton club 
certificate from vice-chairman of Grain 
SA, Preline Swart.

While they were the ones receiv-
ing the awards they applauded 
the assistance they receive from 
Senwes. Herbert said: “The sup-
port from Senwes over the years 
has been invaluable.” Another 
crucial aspect was the support 
from Senwes Agronomist, Julias 
Ramohlabi. Herbert said that 
Julias is the crucial link between 
him and virtually every aspect of 
service at Senwes, “I could even 
pick up the phone and call him 
on a Sunday, and he would assist 
me.” Simon said that “Julias is 
my power and I rate him 12 out 
of 10.”

The achievements of these 
two are great to see since Senwes 
Scenario also focused on them 
as emerging farmers during the 
past year and has followed them 
on their road to success. Well 
done Simon and Herbert, you 
are paragons of success. Keep 
it up!  

Meanwhile, also at the Grain 
SA Smallholder of the Year 
Awards Ceremony, the 2016 
Grain SA/Absa Subsistence 
Farmer of the Year award was 
given to Mzwayi David Zuma 
from Estcourt in KwaZulu-
Natal with the 2016 Grain SA/
Syngenta Smallholder Farmer of 
the Year award going to Sizwe 
Ngwenya from Piet Retief in 
Mpumalanga. 
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MANAGEMENT OF VARIABLES IN A FARMING SYSTEM WITH 

the assistance of precision farming
FARMING PRODUCTION 

SYSTEMS DERIVED A 

LOT OF BENEFIT FROM 

TECHNOLOGICAL 

DEVELOPMENT AND 

THE PROGRESS MADE 

IN RESPECT THEREOF 

IN OTHER INDUSTRIES. 

DUE TO THE CURRENT 

AVAILABLE TECHNOLOGY 

AND PRODUCTION 

SYSTEMS, AGRICULTURE 

CAN DERIVE BENEFIT 

FROM MECHANISATION, 

SYNTHETIC AND ORGANIC 

FERTILISERS, GENETIC 

ENGINEERING AND 

AUTOMISATION.  THIS 

TECHNOLOGY CAN BE 

INTEGRATED TO ENSURE 

PROGRESS IN RESPECT OF 

PRECISION FARMING

 HENFRED LINDE, *VOSSIE VAN 
STRAATEN AND *LUAN VAN DER WALT

UFS, DEPARTMENT OF AGRICULTURAL 
ECONOMICS AND SOIL AND CROP 
SCIENCE

Precision farming relates to 
the management of soil and 

crop variables. The large scale on 
which farmers produce these days 
makes it difficult to take variables 
into account. The development 
of technology makes it possible to 
manage variables effectively and 
profitably. 

The objectives of precision 
farming in agriculture are low 
inputs, high efficiency and sus-
tainability. This approach is made 
possible by Global Positioning 
Systems (GPS), Geographic 
Information Systems (GIS), min-
iaturised computer components, 
automated control, on-field and 
distance observation, mobile 
computers, advanced information 
processing skills and telecommu-
nication. With this technology 
data can be gathered spatially and 
over time in order to increase yield 
and profit.

Farmers are still unsure as to 

whether precision farming systems 
should be used. The motivation of 
this system may come from envi-
ronmental legislation, public con-
cern about the excessive applica-
tion of agricultural chemicals and 
economic profits from decreased 
agricultural inputs and improved 
farm management. The success of 
precision farming technology will, 
after all, be measured by economic 
and environmental profits.

VARIABLES IN A FARMING SYSTEM
Variables which have a meaningful 
influence on agricultural pro-
duction, can be divided into six 
groups:

2.1 Yield variables
Historic and current yield distri-
bution.

2.2 Land variables
Topography: Height above sea 
level, slope, aspect, terrace, dis-
tance from streams, marshes, 
etcetera.

2.3 Soil variables
Soil fertility: N, P, K, Ca, Mg, C, 
Fe, Mn, Zn and Cu; Soil physics, 
texture, density, conductivity, 

TRADE NEWS
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MANAGEMENT OF VARIABLES IN A FARMING SYSTEM WITH 

the assistance of precision farming
moisture content, mechanical 
resistance, soil chemistry, organ-
ic material, alkalinity, KUK, 
plant-available water retention 
ability, soil depth and hydraulic 
conductivity.

2.4 Crop variables
Crop density, plant height, plant 
nutrition (N, P, K, Ca, Mg, C, 
Fe, Mn, Zn and Cu); plant water 
congestion, plant biophysical char-
acteristics, leaf area index (LAI), 
interception, photosynthetic active 
radiation and biomass; plant leaf 
chlorofil content and grain quality.

2.5 Other variables
Weeds, insect infestation, nem-
atodes, diseases and mechanical 
damage due to weather condi-
tions.

2.6 Management variables
Tillage, fertilisation, crop rotation, 
application of herbicides, irriga-
tion, etc. 

MANAGEMENT AND PROFITABILITY  
OF VARIABLES
Precision farming record keeping 
will allow the farmer more accu-
rate application of fertiliser and 
chemicals, which will decrease 
input costs and increase yields. 
A more practical explanation is 
that precision farming allows the 
manager to note and change farm-
ing activities in a more accurate 

manner. It is known as the man-
agement of variables. The manage-
ment of variables can be done by 
means of a map-based approach or 
a sensor-based approach.

The map-based approach is nor-
mally easier to apply and is based 
on the following:
• Timetable-based random sam-

pling of the field
• Laboratory analyses of the soil
• A specific map of soil types, 

yield, etcetera, of a field
• Using this map-based approach 

to apply variable rate applica-
tion.

The sensor-based approach 
concentrates on the direct plant 
and soil characteristics to a larger 
degree and is based on the follow-
ing::
• Real-time sensors
• Using real-time sensors, which 

are physically placed in the 
field, in order to apply variable 
rate application.

The use of these methods, irre-
spective of the approach which 
can be followed, offers a reliable 
instrument for the assessment 
of agricultural risk as well as the 
scheduling of every-day farming 
activities.

The direct economic benefits 
which relate to the application of 
precision farming on farm level 

TRADE NEWS

are normally difficult to calculate.  
For this reason it is of the utmost 
importance to measure the prof-
itability which precision farming 
can pose on a total farm basis 
and not as individual operational 
units. This means that all the 
farming units and resource limita-
tions where precision farming is 
applied, will have to be taken into 
account. In this manner the use of 
precision farming technology will 
indicate possible profit maximising 
potential, as well as the potential 
to decrease risk. 

Farmers can do an economic 
analysis, based on the variation of 
crop yield, in order to obtain an 
accurate determination of risk. For 
example, the farmer can determine 
that 70% of the time 75% of the 
oats on a specific field will deliver 
a yield of 3,8 tons per hectare. If 
the farmer is aware of his input 
cost per hectare, a more accurate 
profit margin per hectare can 
be calculated beforehand. These 
benefits go hand in hand with 
the accurate record-keeping made 
possible by precision farming tech-
nology.

For further information, contact 
Vossie by email at lfvanstraaten@
gmail.com 

* Vossie van Straaten is a masters 
degree student in Soil Science

*  Luan van der Walt is an economist 
at Grain SA



Die saadeenhede is op ‘n parallelo-

gram sisteem gemonteer. 

Dit verseker akkurate plantdiepte.

SOLITAIR 9 MET KRISTALL 9 

�   Werkwydtes van 3 tot 6 m
�   Ry-afstande van 12,5 of 15 cm
�   Akkurate plantestand teen hoë spoed
�   Volg grondkontoere uiters goed

Die Solitair 9 van LEMKEN lewer nie net op sy eie puik resultate by die saai van fynsade nie, maar 
verminder bewerkings wanneer dit in kombinasie met verskeie LEMKEN implemente gebruik 
word. Elektriese uitmeet meganisme met lugdrukverdeler eenhede verseker akkurate plasing teen 
hoë spoed. Deur gelyktydig die grond te bewerk en te plant, verseker dit ‘n korter plantperiode.

Veelsydige meeteenhede kan maklik 

ook kanola, sojabone, tef en ander 

fynsade hanteer

BLOU BETEKEN
SLIM ONTWERP VERMINDER 
BEWERKINGS
SOLITAIR 9 LUGDRUKPLANTER

Kontak jou naaste areaverkoopsbestuurder om meer oor LEMKEN uit te vind

Karel Munnik, direkteur + areaverkoopsbestuurder, 082-412-2577, k.munnik@lemken.com
Blackie Swart, areaverkoopsbestuurder, 082-404-9651, b.swart@lemken.com
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Meet Estelle ‘Senwes’
Business on the Knersvlakte* 
HER NAME IS ACTUALLY 

ESTELLE HATTINGH, BUT 

PEOPLE IN WELKOM AND 

SURROUNDING AREAS 

KNOW HER AS ESTELLE 

SENWES.

It is not difficult to understand 
why - Estelle has been work-

ing for this agricultural giant for 
the past 18 years.

The most difficult task for 
Estelle is to approach so many 
different customers from the 
different areas. Most relation-
ship managers work in one area 
where most producers experience 
the same environment and cir-
cumstances. However, Estelle 
works in a number of areas with 
a number of different producers. 
Her area runs from Welkom to 
Allanrige, Lagerskraal, Theunissen 
and Brandfort and, as she puts it, 
back to Verkeerdevlei, Winburg, 
Ventersburg and Hennenman.

It is interesting that Estelle 
describes her area as the 
Knersvlakte. “It is very dry here 
and we do not have the same 
yields as in Wesselsbron for exam-
ple. But, as Estelle tells us in her 
positive way: “It brings you closer 

to nature and you realise that 
everything is by the grace of God.”

She has always believed that 
customer service is an absolute 
priority. “Without your customers 
you will achieve nothing. Your 
internal and external customers 
are equally important.”

She has her customers' interests 
at heart with her extensive expe-
rience. She commenced service 
on a 3-month contract when she 
filled in for a person on maternity 
leave in Edenville and, as they say, 
the rest is history. For the next 
two years she was a relief clerk at 
Kroonstad. She was officially a 
receiving clerk, followed by a posi-
tion as order clerk at Edenville. 
She worked at Edenville, Steynsrus 
and Odendaalsrus for eight years 
as branch manager, and she has 
been the relationship manager in 
Welkom for the past eight years.

Estelle has four daughters, 
Chantelle, Zandrea, Carla and her 
youngest Telana. She tells about 
a very difficult time in her life, 
when Zandrea was involved in a 
fatal accident two decades ago. 
However, God blessed her abun-
dantly in the form of Telana, 
who is the spitting image of 

Zandrea.
As a customer you can be 

sure that Estelle knows every-
thing about the area. She was 
born in Welkom and attended 
Merriespruit Primary School and 
Hentie Cilliers High School. She 
will go all out for you - in the 
same way as the excellent athlete 
she used to be. She obtained Free 
State colours in the 400 m and 
800 m events and participated in 
various SA championships. She 
is an avid jogger and she enjoys 
Curves and action sports. Estelle 
is also curious, she learns quickly 
and she is a go-getter, who likes 
climbing the career ladder. She 
describes herself as a team player 
and she does not like to be singled 
out. 

Her philosophy about life is 
that one is merely a steward 
of everything - even your 
work and your salary 
are not yours - you are 
only a steward there-
of.” 

RELATIONSHIP MANAGER

Legally Armed, in association with Martin & Visser Attorneys, offer 
for the past 11 years, amongst others, the following services:

MOTIVATIONS FOR:

Johan Martin 083 391 8180
johanmartin@legallyarmed.co.za
www.legallyarmed.co.za

• any type of firearm licence
• accreditations for businesses
• specialising in estate firearms

• import / export of firearms
• renewals
• appeals, etc.

2004 - 2015 40 000 
satisfied 
clients!

* Preferred service 
provider for Wildlife 

Ranching SA
* Offices countrywide

Estelle Hattingh 
is the relationship 
manager in 
Welkom and has 
been working for 
this agricultural 
giant for the past 
18 years.

TRADE NEWS

*A desert-like area in the 
Northwest Cape



BESTE 
ONDERDELE

NETWERK EN TOEVOER

TOEGANG TOT
FINANSIERING

GROOT VOORDELE

BESTE TEGNIESE
DESKUNDIGES

ONDERSTEUNING

KOMPETERENDE 
INRUILPRODUKTE

 KWALITEIT EN DIENS

Senwes Equipment weet wat ons klante wil hê en 
ons maak seker hulle kry dit. As eksklusiewe John Deere 
handelaar verseker ons jou toegang tot die nuutste ontwik-
kelings. Ons sorg dat jy die beste het wat geld kan bied.

My keuse, my Senwes.

http://senwes.co/7min_DVD2016

GESTIG
 IN 1909

‘N EEU VAN LANDBOU
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A GRAIN MARKETING ADVISOR WITH THE FULL PACKAGE

Herman is your  Senwes Man
HAVE YOU EVER SEEN A 

SENWESTER WHO GOES 

OUT OF HIS WAY TO 

REALLY BE THERE FOR 

HIS CLIENTS?  HERMAN 

DE JAGER'S NAME MUST 

CERTAINLY BE AT THE TOP 

OF THE LIST.

He really goes the extra 
mile. To start with - the 

aroma of coffee when you walk 
into his office. A fridge filled 
with ice cold soft drinks, a cool 
and fresh office with the best air 
conditioning. This is what awaits 
you when you walk into this grain 
marketing advisor’s office. 

This could be the introduction 
to a good article. The w’s of the 
article, who, what, where and why 
things happen, go about the cli-
ent. Then we have to add a bit of 
body, as my former lecturer at the 
University of the Free State, Elsabé 
Pepler, would say.

You realise that it does not 
only seem as if Herman really 
cares for his producers - he per-
sonifies service to the producers. 
He goes the extra mile to get to 
know the different personalities 
of the producers which he deals 
with - “You have to know each 
and everyone personally and you 
have to become part of their busi-
ness. If you manage to do this it 
will be so much easier to identify 
the requirements of each one. In 
short: You have to grow with your 
producer.”

The warm office atmosphere 
is recreated on the farm as well. 
Herman personifies service. He 
is the guy driving around with a 
cooler box of soft drinks, dishing 
it out to clients. His warmth is 
another important characteris-
tic - “I get into the planters and 
harvesters with my producers.” 
He really goes further than the 
rest. He often goes 
out with producer 
Uys van Heerden 
in his Cruiser with his 

German shepherd Ben.

And then follows the compli-
mentary information in order to 
conclude the final transaction. 
Herman has years of experience as 
agricultural technician, precision 
farming specialist and grain mar-
keting advisor. 

The conclusion! This is what 
makes Herman such a good 
Senwester. And this can only be 
to the advantage of producers 
in the Odendaalsrus, Allanridge 
and Losdoorns areas in which 
he works, as well as a part of 
Tierfontein, which he services 
with Senior Grain Procurer, Danie 
Pretorius. According to him it is 
difficult to get away once you visit 
a producer on his farm.

If you think you can apply 
a 'copy and paste' - not so easy. 
You have to be Herman and 
no-one else can be Herman. Only 
Herman can be your Senwes man.

MORE ABOUT HERMAN
• 31 years old
• Married to Lenie
• Born in Reivilo
• Grew up in Jan Kempdorp and 

Hoopstad
• Played hooker for the Puk 

under 19 team. 

Vom Eisenwacht
RottweilersKUSA Reg. 1028906

Bespreek jou hond nou: 
puppy@rottweilerza.co.za 
Ernst : 084 9151 459 

www.rottweilerza.co.za 

Ons teel met die eerste generasie afstammelinge 
van top bloedlyne, wêreldklas werkhonde, asook 
ingevoerde bloedlyne. Albei ouers het HD en ED 
gesondheidsertifikate.
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    How the handling of grain    
         changed over time?

According to Saunders(1930) 
in Maize in South Africa, 

the Kroonstad district produced 
the most maize in the whole 
of South Africa. According to 
Saunders the Kroonstad district 
produced 856 096 bags of maize 
on average, with a mass of 90kg 
per bag for the period 1923 to 
1927. In metric terms 590 kilo-
gram per hectares were produced. 
The district which came closest 
to Kroonstad in respect of maize 
production was Bethal, with an 
average of 666,375 bags per sea-
son. When I read this article my 
thoughts went back over time 
in history and how things have 
changed to date.

During the season referred to 
above, the Centraal Westelike 
Koöperatiewe Landbou¬vereniging 

At Senwes Equipment we know what our clients want and 
we make sure that they get it. As the exclusive John Deere 
dealer we guarantee your access to the latest developments. 
We ensure that you have the best that money has to o�er.

My choice, my Senwes.

(SWK) received approximately 
27,000 tons of maize and the 
maize, which was delivered to 
the Amerika depot, represented 
approximately 20% of the total 
SWK crop. At the time it was the 
main maize production area in the 
Senwes area and also the reason 
why the first retail branch was 
established in Heilbron in 1939. 
Maize was transport to the depot 
by oxwagon that year. The impe-
rial bags of 90 kilogram each were 
stacked on the bag bearer's head 
and he walked to the maize pile 
on a plank, where he had to place 
the bag on the stock pile. The pile 

was packed in a way similar to the 
manner in which the old pyramids 
were built in Egypt. A slope was 
left at the side of the maize pile, 
on which planks were placed. The 
maize was then carried on a track 
which ran around the stock pile 
and placed in a suitable location. 
The pile on the foreground has 
been completed and the track 
which had been left open to walk 
on, had been filled up. When the 
maize had to be railed, the track 
would be opened again, right up 
to the top of the pile. In most 
instances this method was fol-
lowed until the early sixties.

 THYS GROBBELAAR
 SENIOR GRAIN ANALYST,  

SENWES GRAINLINK

THE FOLLOWING ARTI-

CLE AND PHOTOGRAPH 

APPEARED IN THE 

FARMERS' WEEKLY ON 11 

JULY 2016: A PILE OF 64 

000 BAGS OF MAIZE OF 

THE CENTRAAL WESTELIKE 

KOÖPERATIEWE 

LANDBOUVERENIGING 

ON THE RAILWAY SID-

ING AMERIKA NEAR 

KROONSTAD.” 

South Africa actively accessed the 
maize export market in 1909, 
with Argentine as one of its largest 
competitors. The export destina-
tions were mainly England and 
Europe. The 90 kilogram bags 
resulted in a frustrating export 
attempt, which is evident in the 
photograph below. In this photo-
graph 90 kilogram bags are loaded 
from the railway car onto a ship. 

Look out for the next Senwes Scenario for Part II of the article.

PART I



SKF Battery-Operated  
Grease Gun is  
“pure genius”

The grease gun is a positive 
displacement singe acting pump 
that can be used with standard 
SKF grease cartridges or filled with 
500 cm of loose grease. According 
to Eddie Martens, SKF Product 
Manager, MaPro, this versatile, 
robust, high performance (DIN 
1284) unit, has a maximum peak 
pressure capability of 700 bar and 
is suitable for lubricating a wide 
range of applications including 
bearings, machines, and vehicles. 
Martens explains that the grease 
gun is driven by a small, low 
voltage electric motor connected 
to a gear transmission. "The rotary 
motion of the motor is converted 
into a reciprocating motion of the 
plunger using a yoke mechanism." 
The TLGB 20 delivers two speed 

flow rates and can be switched 
seamlessly from low volume (110 
g/min) to high volume (170 g/
min).  

The SKF TLGB 20 grease gun 
presents a number of useful 
features and benefits: 
• Integrated grease meter shows 

grease discharge in grams

• LCD battery discharge display 
shows remaining energy 
content

• LED light facilitates location of 
grease fittings in dimly lit areas 

• Long (Li-Ion) battery life allows 
for dispensing of 15 cartridges 
per battery charge 

• Filler nipple for fast, easy filling 
from drums with filler pumps 

The unit is supplied in a sturdy carrying case which includes a 900mm 
high-pressure hose, rechargeable 20 V battery, charger, and user 

instructions.

Please contact your  
nearest Senwes Equipment  
branch for more info.

R6 100 including vat

At Senwes Equipment we know what our clients want and 
we make sure that they get it. As the exclusive John Deere 
dealer we guarantee your access to the latest developments. 
We ensure that you have the best that money has to o�er.

My choice, my Senwes.
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BRANCH MANAGER:  POTCHEFSTROOM Know your  
Certisure Broker 

NICO VAN DEN 
HEEVER

  AUBREY KRUGER

WHAT DO YOU DO AT CERTISURE?
I am a marketer/broker and I do investments for 
members of the Senwes Umbrella Fund, as well as 
for pensioners, manage funds in live annuities and 
do discretionary funds at Allan Gray and other 
things as well.

HOW HAS YOUR CAREER PROGRESSED TO DATE?
I started at Sanlam as a marketer and then joined 
Trust Bank as bank broker. Then I went back to 
Sanlam as branch manager and thereafter became 
an independent broker until 2010, when I joined 
Certisure.

WHERE WERE YOU BORN AND WHERE DID YOU GO TO 
SCHOOL?
Born in Odendaalsrus and attended Odensia 
Primary School in Odendaalsrus and then I went to 
Sentraal High School in Bloemfontein.

WHAT WERE YOUR PLANS AFTER SCHOOL?
A bursary for medicine was changed to mechanical 
engineering on registration day. Then Sanlam came 
into the picture in my second year and...

HOW DO YOU SEE YOUR FUTURE IN THE COMPANY?
I live and work with total abandon and I enjoy every 
day. I love it here!

WHAT IS THE BEST ADVICE YOU CAN GIVE TO YOUR CLIENTS?
Learn about saving and speak to someone who can 
add value for you.

WHAT DO YOU DO IN YOUR FREE TIME?
I played golf for many years. Now I enjoy photogra-
phy, cycling and gym.

FAMILY?
I am married to Anel Christine (Meisie). She 
excelled in athletics and swimming and competed 
nationally against Karen Muir. Arno is my son, the 
owner of Health Studio in Klerksdorp, and I have 
two grandchildren, Dian and Denel. 

Ruan brings 
colour to Potch

  AUBREY KRUGER

Louis Leipoldt wrote, “Dit is die maand Oktober! 
Die mooiste, mooiste maand!" This is also the 

conviction of Ruan van der Merwe, who was appoint-
ed as branch manager at the Hinterland branch in 
Potchefstroom during the month of October.

October holds a number of good memories for 
Ruan and this colourful character will bring colour 
and flavour to the branch.

He was born on 24 October 1984 and 24 years 
later, on 4 October 2008, he married his wife 
Hannelie. He commenced duty in the agri-sector 
in the spring of 2012, when he was appointed as 
divisional head at Afgri in Middelburg. In the spring 
of 2013 he was appointed as branch manager at 
Ogies, before he was appointed as branch manager in 
Potchefstroom on 3 October this year.

In addition to the last four years, three of which as 
a branch manager, he also gained a lot of management 
experience as manager of their family business, The 
Copper Kettle Bakery and Restaurant and as manager 
at GC Coatings. He also has a National Diploma in 
Business Management.

The Kroonstad-born Ruan is a Middelburg man 
through and through, where he attended CR Swart 
Primary School and matriculated at HTS Middelburg. 
Ruan and his wife Hannelie have two children, Ruané 
(6) and Simoné (15 months).

He is aware of the challenges that awaits him - “I 
will apply what experience has taught me which is 
the easiest way of getting your staff to work hard is 

to work hard yourself. You have to 
manage and guide by example.” 
The Managing Director, Daan 
Bronkhorst, has full confidence 
in him: “Ruan has already 

achieved proven success at 
Ogies and I know that 

he will add value to 
the Potchefstroom 
branch. 

Ruan van der Merwe is the new branch manager 
of Hinterland in Potchefstroom

Certisure is nie jou 
mooiweersvriend nie.
Ons is saam met jou 
in nood of oorvloed.Dié voete loop na CertiSure
           ...en joune?

Korttermynversekering • Oesversekering

Finansiële beplanning • Beleggings • Mediese fondse
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Tel: 018 464 7496
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T oe NWK Versekeringsmakelaars in 2012 met Univision Financial Services uit die Senwes-stal 
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Noordwes en Noord-Kaap tot stand gekom.
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van betroubaarheid vestig ons nuwe kliënte en laat huidige kliënte selfs meer tuis voel. Ons kliënte 
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kommersiële en individuele kliënte loop.

Certi ure
Reliable    Betroubaar

Brokers • Makelaars

Certi ure
Reliable      Betroubaar

Brokers • Makelaars

Versekering vir almal

Versekerde gevare:
  Brand

  Chemiese spuitskade

  Droogte

  Hael

  Oormaat reën

  Ryp

  Transito
(Terme en voorwaardes geld)

Oesversekering

Certisure Hoofkantoor
Charel de Klerkstraat 1
Klerksdorp
Tel: 018 464 7494

TRADE NEWS



Certisure is nie jou 
mooiweersvriend nie.
Ons is saam met jou 
in nood of oorvloed.Dié voete loop na CertiSure
           ...en joune?

Korttermynversekering • Oesversekering

Finansiële beplanning • Beleggings • Mediese fondse

Senwes Hoofkantoor
Charel de Klerkstraat 1
Klerksdorp
Tel: 018 464 7496

Gemagtigde Finansiële Diensteverskaffer

Certisure korporatief_A4 – infoworks

T oe NWK Versekeringsmakelaars in 2012 met Univision Financial Services uit die Senwes-stal 
kragte saamgesnoer het, het ‘n prominente, onafhanklike versekeringsmakelary in die Vrystaat, 

Noordwes en Noord-Kaap tot stand gekom.

CertiSure – die besigheid se nuwe handelsnaam – bedien kliënte van oraloor en met ‘n reputasie 
van betroubaarheid vestig ons nuwe kliënte en laat huidige kliënte selfs meer tuis voel. Ons kliënte 
kan steeds staatmaak op die gehalte diens en produkte waaraan hul gewoond is – en innoverende 
nuwe produkte te wagte wees.

Verander koers na CertiSure, want ons lewer staatmakerdiens daar waar die voete van landbou, 
kommersiële en individuele kliënte loop.

Certi ure
Reliable    Betroubaar

Brokers • Makelaars

Certi ure
Reliable      Betroubaar

Brokers • Makelaars

Versekering vir almal

Versekerde gevare:
  Brand

  Chemiese spuitskade

  Droogte

  Hael

  Oormaat reën

  Ryp

  Transito
(Terme en voorwaardes geld)

Oesversekering

Certisure Hoofkantoor
Charel de Klerkstraat 1
Klerksdorp
Tel: 018 464 7494



DEC 2016/JAN 2017  •  SENWES Scenario30

••••

SENWES IS FOCUSED ON NEW 

AND INNOVATIVE SOLUTIONS 

AND, WITH THE HUGE 

DIGITAL MOVEMENT BEING 

EXPERIENCED IN THE MARKET 

AT PRESENT, IT IS IMPORTANT 

FOR US TO COMMUNICATE 

ON THE DIGITAL PLATFORMS 

WHERE OUR CLIENT BASE 

SPENDS TIME AND TO ADAPT 

OUR MESSAGES ACCORDINGLY. 

MAKE SURE THAT YOU RECEIVE 

ALL THE INFORMATION AT 

YOUR DISPOSAL.

TRADE NEWS

DOWNLOAD OUR SENWES GRAINLINK 
APPLICATION
This application puts the daily JSE 
(SAFEX) commodity prices, index prices 
and the latest weather patterns in the 
palm of your hand. 

Facebook | @senwes
Twitter | @senwes

Instagram | @senwes

http://senwes.co/facebook

http://senwes.co/twitter

http://senwes.co/linkedin  http://senwes.co/instagram

FOLLOW US ON SOCIAL MEDIA
It does not matter which social media platform 
you prefer, we are there to keep you advised of 
topical agricultural matters.

Linkedin | @company/senwes

http://senwes.co/
Grainlink_App_Android

Utilise our Digital Platforms 
in an optimal manner

http://senwes.co/
Grainlink_App_IOS | 
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Senwes Group improves  
trend-setting logon process
TIRED OF HAVING TO REMEMBER NUMEROUS PASS-

WORDS? WHAT ABOUT JUST HAVING ONE IDENTITY 

WHICH CAN BE USED ON DIFFERENT PLATFORMS? 

ONEAGRI IS THE ANSWER!

WHAT IS OneAgri?
OneAgri is a registration proce-
dure whereby a user/client receives 
one identity/profile with which 
they can log on to different plat-
forms of the Senwes Group. The 
user's cell phone number is his/
her key and various authorisation 
methods (password, PIN-code, 
OTP) are then used in conjunc-
tion to authorise transactions, sign 
contracts, access market informa-
tion, etcetera.
 
WHAT ARE THE ADVANTAGES OF 
OneAgri?
	 One identity for various 

agri-platforms
	 One-time logon to different 

platforms
	 Different authorisation meth-

ods
	 User and cell phone friendly

WHICH PLATFORMS ARE DRIVEN BY 
ONEAGRI?
Currently AgriRewards, 
Hinterland and Nation in 
Conversation make use of 
this convenient functionality. 
Tradevantage and MySenwes will 

soon be driven by OneAgri as 
well, which means that the same 
logon details can be used on these 
platforms as well.

WHAT HAPPENS TO THE HINTERLAND 
OneID PIN?
In 2015 Hinterland launched a 
PIN-registration system which 
allowed clients to make account 
payments and purchases by using 
a PIN-code at any Hinterland 
branch. This PIN is also used to 
link dependents to your account, 
who each receive their own unique 
PIN to make purchases on behalf 
of the account holder.

The PIN is linked to a OneID 
which clients could use to gain 
access to various platforms in the 
Senwes Group. The OneID name 
will change and will be known 
as OneAgri in future. In future 
clients/users will also use the same 
PIN code that they currently use 
when doing their purchases at 
Hinterland on any of the other 
platforms driven by OneAgri. 

http://senwes.co/youtube

YouTube | @senwestv

www.senwes.co.za
Visit our website at www.
senwes.co.za and learn about all 
the changes which will apply 
from January 2017!

NEWSLETTER
Subscribe to all our newsletters 
for the reading material which 
you prefer. 

Visit http://www.senwes.co.za/
teken-in 
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2.5-14 ton eenhede beskikbaar.
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Handrat.
Lys Prys

R435 781
Spesiale aanbod

R376 639
Ingesluit Valkant

Bak

AMT
Lys Prys

R451 084
Spesiale aanbod

R389 643
Ingesluit Valkant

Bak

Pryse uitgesluit BTW. Terme en voorwaardes geld.

Koelkas, Karkas hangers, paneelwaens, en insleepvoertuie in voorraad. Bakwerk pryse op aanvraag.
2.5-14 ton eenhede beskikbaar.
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MARKET LEADER WITH NUMEROUS 
AWARDS
Their truck sales are huge and 
re present 12.75% of Isuzu's nation-
al sales with 4 346 units in 2015. 
This feat resulted in Imperial Truck 
Centre, Isando receiving the 2015 
Top Volume Dealer award for 554 
units sold, as well as first and second 
place for the best sales executives. 
Bronwyn Andrade received the 
award for best sales executive and 
Elzahn Heyns came second. “We 
are proud of the performance of our 
Isando branch, particularly our two 
sales executives. Their hard work 
is confirmed by these results,” said 
Roux.

AFFORDABLE TRADEMARK
Roux insists that customers will 
increasingly turn to “more afford-
able” trademarks as they become 
more cost conscious. 

TRANSMISSION
The trend to buy automated/manu-
al transmissions are increasing. The 
AMT started a revolution in the 

More about  Imperial Isuzu Truck Centre
truck fleet market and Roux and 
Steenkamp confirm that 75% of 
the trucks being sold by them, are 
equipped with AMT-transmissions. 
The benefits have been proven 
from an operating and cost sav-
ing perspective and these systems 
require less maintenance.

“Standing time remains an 
important factor, which is why 
customers turn to Isuzu Trucks 
for a reliable solution which saves 
time and money,” said Roux. 
Many of the medium range Isuzu 
trucks are equipped with an AMT-
transmissions and they remain 
at the forefront with a carrying 
capacity of 2.5 to 8 tons. In respect 
of the AMT-model the driver does 
not use a clutch when pulling away, 
changing gears or stopping. A gear 
lever, accelerator and brakes only 
are used, which saves thousands of 
rands. Automatic or manual selec-
tion of gears can be used and clutch 
abuse is eliminated.

CUSTOMER SERVICE IS TOPS
The truck workshop of Imperial 

Imperial Isuzu Truck Centre: 

  Official truck sponsor of the Nation  
                in Conversation TV series
NATION IN CONVERSATION IS PROUD TO WEL-

COME IMPERIAL ISUZU TRUCK CENTRE AS THE 

OFFICIAL TRUCK SPONSOR OF THE NATION IN 

CONVERSATION TV SERIES, A PLATFORM ON 

WHICH AGRICULTURAL ISSUES ARE DISCUSSED 

WITH THOUGHT LEADERS OF VARIOUS SECTORS. 

“Imperial Truck Centre is at the fore-
front of sales and after-sales service 

amongst Isuzu truck agents in the country,” 
according to Le Roux Roux, Franchise 
Director, and Ben Steenkamp, Sales Manager 
of their Isuzu agency. Their intention is to 
continue their involvement in the series and 
they are proud to be associated with the very 
popular Nation in Conversation.

Truck Centre Isando and GM 
Isando can service or repair 15 
trucks and 40 vehicles per day. “The 
centre has an extensive spare parts 
division with stock to the value of 
R6 million and offers 24-hour road 
assistance to our customers,” Roux 
added.

The agent in Bloemfontein 
can service 25 trucks per day. The 
workshop is open on Saturdays 
(with prior arrangements) and 
spare parts to the value of R1.5 
million are stocked. Spare parts are 
also delivered to customers in the 
Bloemfontein district.

Roux and Steenkamp are confi-
dent that Isuzu Trucks will remain 
the most popular trucks in South 
Africa. “We have proven ourselves 
as a reliable trademark in the fleet 
sector and we grow every year. 
Service is pivotal in our business, 
which is in line with the core val-
ues of Isuzu.” We are also an Isuzu 
“Bakkie” dealer.

For any enquiries, visit our web-
site www.imperialtruckcentreisando.
co.za or call 011 974 3001. 
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Graph 1: Trend line – Support and Resistance line.
SOURCE: COMPILED BY THE AUTHOR.

Safex Scenario’s
with Susari

SUSARI GELDENHUYS

CO LUMN

INTRODUCTION
The South African summer rain-
fall area experienced one of the 
worst droughts since the 1991/92 
season. Some analysts are of 
the opinion that the dry condi-
tions can be compared to those 
experienced in 1972/73. Recent 
weather predictions have, how-
ever, improved with the expected 
arrival of a La Niña season, which 
normally goes hand in hand 
with above average rainfall (and 
therefore above average yields) for 
South Africa. However, there is 
uncertainty about the realisation 
of the good weather prospects 
which will in all likelihood result 
in volatile market movements. 
The effect of such volatile condi-
tions is that market participants 
find it difficult to make good 
hedging and investment decisions. 
There are two general aids in the 
form of fundamental analysis 
and technical analysis which will 
contribute to a higher probability 
of success when such a decision is 
considered.

Fundamental analysis and the 
basis of technical analysis were 
discussed in previous articles, and 
the previous article focused on 
the analysis of different price for-
mations. This article will expand 
further on the interpretation of 
various price formations, which  
will inlcude resistance and sup-
port lines, which form the basis 
thereof.

 

TRENDS
Trend lines are one of the simplest 
aids in technical analysis, but are 
also regarded as one of the most 
important and most generally used 
analysis in practice. Trend lines 
can indicate upward, downward 
and sideways market movement 
by merely drawing a straight line 
through three or more points on 
a graph. The trading period and 
type of chart (line chart, candle-
stick chart, etc) of the instrument 
under observation can change, 
depending on the requirements of 
the analyst. Graph 1 is an example 
of an upward trend indicated by a 
long-term support and resistance 
line. 

Trends usually indicate the 
interaction between buyers and 
sellers. An upward trend is charac-
terised by higher lows which offer 
further support should a straight 

line be drawn through the low 
points. In this instance the buyers 
are stronger than the sellers. The 
opposite is true when, in a down-
ward market, sellers are stronger 
than buyers. This results in lower 
highs and the straight line through 
the high points therefore serves 
as resistance. A balance between 
buyers and sellers usually indicates 
a sideways market. A change in the 
dynamics between buyers and sell-
ers is generally seen in a support 
or resistance line which is broken, 
which indicates that the preceding 
trend will not continue. This is the 
basis for the well known quote by 
Ed Seykota: The trend is your friend 
except at the end where it bends.

In instances where a long-term 
support level (resistance level) is 
broken, it will often also serve as 
future resistance level (support 
level). In this instance a break 
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Graph 3: Support line - Moving Average (MA).

Graph 2: Support line vs Resistance line.

SOURCE: COMPILED BY THE AUTHOR.

SOURCE: COMPILED BY THE AUTHOR.

CO LUMN

through the level will serve as 
a selling signal (buying signal). 
Please note that this type of analy-
sis should not be done in isolation 
but it should be confirmed by 
various other technical indicators. 
Graph 2 is a graphic illustration 
of a broken resistance level and 
where prices test the level as sup-
port.

Straight lines are not the only 
way of determining support and 
resistance levels. A good example 
is the Moving Average (MA)1 . 
The norm is that an MA offers 
a natural support or resistance 
leve and a break through the 
MA could indicate a turnaround 
in a trend. Please note that the 
validity of the trend turnaround 

will depend on the chosen period 
of the MA, as well as the period 
of the interval of the instrument 
under observation. Graph 3 is a 
graphic illustration of a 100 day 
MA which serves as long-term 
support. 

CONCLUSION
By merely having a reasonable 
understanding of the above infor-
mation, you will be a step ahead 
of the rest. However, it will be 
most beneficial to combine tech-
nical analysis with fundamental 
analysis in order to make the best 
possible decision. When the lon-
ger term support or resistance line 
is broken, it can usually be linked 
to fundamentally changing supply 

and demand factors.  
Technical price graphs offer 

analysts the opportunity of visual-
ly representing the ratio between 
supply and demand and possible 
changes in the ratio can be indi-
cated by various price formations. 
With support and resistance lines 
as basis, various formations exist 
which can be analysed to generate 
possible buying and selling signals. 
Future articles will focus on the 
interpretation of the formations.

For more information or to 
obtain competitive option prices 
on a large variety of commodities, 
please contact Susari Geldenhuys 
at 018 464 7430 or 072 116 
9999 or e-mail her at Susari.
Geldenhuys@senwes.co.za. 

1 The manner in which the MA works was discussed in a previous article. See June / July 2016 Senwes Scenario by visiting www.scenario.co.za.
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Manage input expenditure  
       during planting time

By the time you read this, you 
have hopefully finalised at 

least some of the following actions: 
• preparation of fields;
• planting;
• crop spraying for the season.

Expenditure in this regard repre-
sents the largest part of any pro-
ducer’s operating capital during 
a production year. It is of utmost 
importance to have the necessary 
record-keeping systems in place to 
record and monitor expenditure per 
item. If not recorded, it will be dif-
ficult to analyse inputs at the end. 
Think for yourself - it would be 
easier to regularly record all aspects 
relating to planting throughout the 
planting season than to do it at the 

end of the production year, when 
you will have to try to remember 
all the details relating to the plant-
ing period. 

Recording can be done in 
numerous ways during the plan-
ting season. List the inputs used 
as well as the fields planted. Each 
field can have its own book to be 
updated as cultivation takes place. 
After the last cultivation before 
harvesting, each field’s book can 
be taken to the office and the 
information entered into the 
computer. This will ensure more 
correct information than trying to 
process everything at the end of 
the season. 

In the end Rands and cents 
matter. The above information 

must be analysed at the end of the 
production year in order to mea-
sure performance. The Agricultural 
Services Division at Senwes assists 
farmers with these analyses. A 
platform was recently created 
on MySenwes, called E-Bureau. 
Farmers can register for access to 
this platform and can enter all 
their figures. The information 
will be processed and discussed 
with the farmer in the form of a 
report. The objective is to generate 
management statement driven 
information rather than financial 
information. 

Contact the Senwes Agricul tu- 
 ral Services Division regarding ana-
lysing the financial performance of 
your farming activities. 
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November 2016: 
Market movements
THYS GROBBELAAR SENIOR GRAIN ANALYST, SENWES GRAINLINK

THE OBJECTIVE OF THIS ARTI-

CLE IS TO PROVIDE A BROAD 

MARKET OVERVIEW, SINCE 

THERE IS A SIGNIFICANT TIME 

LAPSE BETWEEN THE WRITING 

OF THIS ARTICLE AND THE 

PUBLICATION THEREOF.

Price drivers in the grain and  
oilseeds markets
A schematic representation of the most 
important variables which impact on 
world commodity prices and locally at 
present is contained in this article. We 
focus on most of the variables.

Fundamental factors
  International

• Expected economic growth
• Energy prices
• Exchange rate movement (particularly 

in respect of the dollar)
• Carry-over stock

– Production
– Consumption

 Locally
• Exchange rate fluctuations
• Carry-over stock

– Imports
– Consumption
– Expected production

» Expected rainfall
» Expected area to be planted
» Climatological prospects (rainfall  
 distribution, temperatures)

International  
fundamental factors

INTERNATIONAL ECONOMIC  
SITUATION
Not much has changed on 
the international front since 
the writing of this article. The 
American election dominated 
the international markets. 
Expected economic growth is 
still slow.

ENERGY PRICES
The international crude 
oil price is in the region of 
$46.5 per barrel. America 
uses approximately 35% of 
their total maize crop to pro-
duce renewable fuel ethanol. 
At the current price levels 
of American maize and the 
international crude oil price, 
the gross margin with regards 
to the production of etanol, 
is in the region of approxi-
mately $26 and $33 per ton 
of maize.  Ethanol plants are 
still making money but the 
margins are not astronomical. 
Energy prices are not support-
ing the maize price to a large 
extent.

INTERNATIONAL GRAIN AND  
OILSEED SITUATION
World carry-over stock levels 
in respect of all grains and 
oilseeds are still at reasonably 
high levels. The summer grain 
harvesting process is nearing 
completion in the Northern 

Hemisphere, with good 
crops in most cases. 95% of 
America's maize and 99% of 
its soybeans have been har-
vested. Their summer oilseed 
and grain prices should follow 
the normal seasonal trend 
and should slowly move in an 
upward direction.

Locally
EXCHANGE RATE MOVEMENT
Graph 1 indicates the absolute 
volatility of the South African 
rand. The rand weakened 
from R13 to R17.20 per dol-
lar from October 2015 until 
January 2016, which sup-
ported our commodity prices 
to some extent. The current 
political uncertainty weakened 
the rand over the short term, 
but it strengthened again over 
the past week. However, com-
modity prices have received 
support from the rand.

WHITE AND YELLOW MAIZE

NCEC-crop estimate
At this stage two factors are 
dominating the price move-
ment in respect of summer 
crops, namely the expected 
area to be planted and the 
climate for the coming season. 
The area to be planted per 
commodity will contribute to 
the calculated carry-over stock 
and eventually the price. The 
NCEC increased planting 
intentions in respect of white 

GRAIN MARKET PROSPECTS
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Graph 1. The R/$ exhange rate movement.

Graph 2. The difference between planting intentions and final planting estimate 
of white maize (NCEC).

could not plant due to a lack 
of rain. Should the value in the 
graph be negative, it would mean 
that the planting intentions were 
lower than the actual plantings. 
The actual plantings were under-
estimated initially.

The calculated planting inten-
tions in respect of yellow maize 
were increased by a mere 8.2%, 
the reasons being the fact that the 
traditional yellow maize produc-
tion area did not scale down as 
much during the previous season 
and the lower yellow maize price 
compared to the white maize 
price.

The difference between the 
historic yellow maize planting 
intentions and the final plantings 
is indicated in the graph below. 
On two opportunities the planting 
intentions were over-estimated, 
namely during the so-called 
no-planting year of 2005/06 and 
the past season when, as in the 
case of white maize, it was too dry 
to plant all the yellow maize.

The cash price movement of 
white maize on Safex is indicated 
in the next graph. The trend is 
remarkably the same as that of the 
R/$ exchange rate. The stronger 
rand had a negative impact on 
the price since January 2016. At 
this stage the expected climate 
prospects and the exchange rate 
are playing a huge role in the price 
forming process. The uncertainty 
regarding the availability especially 
of white maize resulted that the 
price thereoff escalated by R500 
per ton. 

The next graph indicates the 
historic movement of the white 
maize price on Safex. It is evident 
that the white maize price can 
move from import parity to export 
parity within one season and the 
calculated difference can be up to 
R2 400 per ton. Be aware of this 
and take it into account in your 

> CONTINUES ON PAGE 40

Graph 3. The difference between planting intentions and final planting estimate: 
yellow maize (NCEC).

maize compared to the previous 
season, namely a 43,4% increase 
in the area to be planted. The 
higher white maize price means 
that the primary white maize 
producing area should plant this 
season.

The next graph indicates the 
calculated difference between the 
calculated planting intentions 

and the final planting estimate of 
the NCEC with regards to white 
maize. During earlier years plant-
ing estimates were done in August 
and in November.  At present it is 
done in October only. It is evident 
that the final area planted can dif-
fer significantly from the planting 
intentions, as was evident during 
the past season when producers 

GRAIN MARKET PROSPECTS
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marketing plan. Future prices also 
reflect the market sentiment in 
respect of the coming season. It is 
said in the market that the news 
is already discounted in the price. 
The May and July prices of white 
maize form between the calcu-
lated import and export parity. 
The market is discounting a large 
white maize crop.

CLIMATE
Most weather prediction services 
predict a fair season to come, but 
not without uncertainties, which 
has an effect on the Safex price. 
The price is very sensitive for any 
changes in the prospects for the 
season. 

OILSEED COMPLEX:
Sunflower and soybeans
Both sunflower and soybeans have 
to be imported this marketing 
year and the price will form on 
the calculated derived import 
parity of the two crops. There 
have been huge price differences 
between sunflower and soybeans 
since February this year. The 
demand for the two commodities 
by oil presses, the availability of 

November 2016
> CONTINUED FROM PAGE 39

Graph 4. The cash price movement of white maize on Safex.

Graph 5. Derived import and export parities for white maize (USA corn) Safex Randfontein-based.

seed and the international car-
ry-over stock of the two oilseeds 
play a huge role in this regard. 
Based on the planting intentions, 
soybeans will probably have to 
be imported during the 2017/18 
marketing year. The price of soy-
beans received support from the 
price of sunflower.

SUMMARY AND CONCLUSION
We are on the eve of the new 
season and we have low carry-over 
stock levels of particularly white 
maize. The availability and price 
of white maize in the global mar-

ket and the climate over the next 
few weeks could change the Safex 
price significantly. 

Rumours that certain American 
GM-white maize cultivars could 
possibly be approved for export 
purposes, resulted in pressure on 
the white maize price during the 
last two months. 

Depending on the rainfall over 
the next two months, commodity 
prices could be very volatile. Price 
prospects in respect of soybeans 
for the coming season, based on 
the planting intentions, are rea-
sonably positive. 

GRAIN MARKET PROSPECTS
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KLERKSDORP HOOFKANTOOR, 
SENWES BEPERK,
CHAREL DE KLERKSTRAAT 1, 
KLERKSDORP

AANBIEDINGE
Spesiale

TOPTOP KANTOOR: 018 464 7533
FAKS: 086 635 7954
BASIE JORDAAN: 083 447 3379
EPOS: basie.jordaan@senwes.co.za

AGRICAD
Prys/eenheid

BTW uitgesluit

3893 | 3895 
3896 | 3897

A AGRICAD BF073 Kunsmistapkar + laaibak R201 000,00

 | 3898 A AGRICAD BF105 Kunsmistapkar + laaibak R227 000,00
| 3903 A AGRICAD BF150 Kunsmistapkar + laaibak R292 000,00

BPI
Prys/eenheid

BTW uitgesluit

| 1982 BP 3TAND Ripper (reguit tand) R12 000,00
| 2933 BP 5RY 1.5M Tandroleg enkelry (HYDR) R42 000,00

FALCON
Prys/eenheid

BTW uitgesluit

2795 | 2796 F CENTAUR 5M 5001-2 Super R575 000,00
| 2793 F CATROS 6M 6001-2TS Tandem roller R450 000,00

4884 | 4879
4899 | 4885 
4880 | 4898 

F A7101 Bale fork loader with 2.7m lift R11 500,00

4873 | 4872
4875 | 4874

 | 4897

F A0023/4 F50/180/4 Slasher R33 000,00

4870 | 4866 
4867 | 4868

F A0021/4 F50/150/4 Slasher R30 000,00

4863 | 4865 
| 4864

F A0013 F40/150/4 Slasher R23 500,00

| 4890 F S0010 ZAM 1501 1500L Tronic 18-24m 
spreader

R157 000,00

4862 | 4861 F A0011 F40/120/4 Slasher R19 400,00
4887 | 4886 F A7505 F1000 Uniloader + spike att, 

swivel hook, cruciform
R65 000,00

JOHN DEERE
Prys/eenheid

BTW uitgesluit

 | 3031 JD MS1004-400L Mounted sprayer R29 000,00
 | 4266 O ORTHMAN 1Tripr XDR Planter combo R1 270 000,00
 | 4033 JD PLANTER 8RY 0.91M XDR Orthman combo

LEMKEN
Prys/eenheid

BTW uitgesluit

| 4288 LEMKEN Ruben 9 300/U R252 000,00

MF PRODUKTE
Prys/eenheid

BTW uitgesluit

2989 | 3811 
3814 | 3809 

| 3836

MF Hamermeul petrol  R8 000,00 

 | 3849 MF Fire fighter  R10 000,00 
| 3848 MF Hamermeul diesel  R13 000,00 
 | 3828 MF Hamermeul elektries  R6 000,00 

3719 | 3718 MF Dorsmasjien petrol 9HP  R10 500,00 
| 3882 MF Dorsmasjien elektries  R9 500,00 

3823 | 3822 MF Fire fighter  R11 500,00 

RULA
Prys/eenheid

BTW uitgesluit

3404 | 3423 F FERTO 2017 Kunsmiswa (auger)  R270 000,00 

3409 | 3419 
3418 | 3417

F FERTO 2017 Kunsmiswa (conveyer)  R295 000,00 

| 3415 F FERTO 2017 Kunsmiswa (auger)  R295 000,00 

| 3876 XFERT K/MIS Toedieningskas vir 16R Planter  R575 000,00 

3430 | 3432 F FERTO 0606 Kunsmiswa (auger)  R170 000,00 
3433 | 3434 F FERTO 0303 Saadwaentjie (conveyer)  R125 000,00 

ROVIC & LEERS
Prys/eenheid

BTW uitgesluit

| 2007 RL UKE-636DSI KMC G/Boon uith 6R 36"  R295 000,00 

| 2546 RL YEOMANS 7-tand weidingsploeg  R85 000,00 

| 2879 RL UGA300 KUHN GA300GM Gyrorake  R49 000,00 

| 3229 RL KMC UKE-03FVC6 6 Row vine conditioner  R195 000,00 

3683 | 3682 RL UKRRP1250W KRONE RP1250 Round baler  R385 000,00 

3858 | 3859 RL UK-MAX8RG90 MAXIMA 8-ry Planter  R452 000,00 

3854 | 3855 RL UK-MAX4RG90 MAXIMA 4-ry Planter  R275 000,00 

| 3863 RL PPK500 INTERMEDIATE Planter 4&5 row  R150 000,00 

| 3862 RL UM-MAXPG1200/75/90 6-ry Min till planter  R505 000,00 

| 3856 RL UK-MAX6RG90 MAXIMA 6-ry Planter  R370 000,00 

| 3871 RL UREM6R36 REMLINGER Strip-till 6-ry 36"  R205 000,00 

| 4527 RL UGMD16 KUHN 4-Disc Mower R80 000,00 

| 3873 RL PS160 VERTICAL Beater Spreader R605 000,00 
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ACTUAL RAINFALL FOR 1 - 31 OCTOBER 2016

CUMULATIVE RAINFALL FOR THE PERIOD 1 JULY 2016 TO 31 OCTOBER 2016

 THYS GROBBELAAR
 SENIOR GRAIN ANALYST,  

SENWES GRAINLINK

How is the season 
progressing?

RAINFALL DURING THE SEASON
Most weather forecasting services 
forecasted a later than normal 
2016/17 season. July, which is 
the first month of the 2016/17 
summer season, received above 
average rain, which contributed 
to the building up of sub-soil 
moisture in the case of cultivated 
fields. Almost no rain was received 
during August and September this 
year. Rainfall for October is indi-
cated in the adjacent map. The 
north-western and south-western 
parts of the traditional Senwes 
area received significantly less rain 
than the long-term average rain-
fall. The Steynsrus and Arlington 
areas received good rain for 
October and winter wheat derived 
a lot of benefit from this. The 
average rainfall for October was 
45.5 mm compared to the long-
term average rainfall of 53.7 mm.

The cumulative rainfall for the 
period 1 July to 31 October 2016 
is indicated in the map below. 
The largest part of the central 
area of the traditional Senwes 
area received more rain this sea-
son than the long-term average. 
However, the north-western and 
south-western parts of the area 
were not so lucky. The Steynsrus 
and Arlington areas have received 
fairly good rain to date.

INDICATORS FOR THE  
2016/2017 SEASON
Before looking at the climatolog-

ical indicators, we should look 
at the impact of the El Niño, La 
Niña and neutral episodes on the 
South African maize crop. The 
total maize crop produced by 
commercial producers is indicat-
ed in graph 1. It is evident that 
the two largest maize crops were 
produced during neutral-type 
seasons. The third largest crop was 

produced during an El Niño-type 
season. Various factors play a role 
in the realisation of the size of the 
crop, such as rainfall distribution, 
temperatures, evaporation and 
carry-over moisture. However, 
it is a fact that various El Niño-
type seasons have resulted in very 
small crops. The 1983/84 season, 
which was a La Niña-type season, 

COME RAIN OR SHINE
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Graph 1. The total South African maize crop during El Niño, La Niña and neutral 
years.
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resulted in a very small crop, the 
reason being the tropical cyclone, 
Demoina, which moved over the 
eastern part of South Africa. 

Let's look at a few climate indi-
cators. The SOI decreased signifi-
cantly, which is a bit unnerving. 
Climatologists are, however, of the 
opinion that this will be a tempo-
rary occurrence. During the recent 
serious drought experienced by the 
largest part of South Africa, this 
index was negative.

The sea temperatures in the 
NINO3-4 area in the Pacific 
Ocean are, however, more import-
ant. Should the average sea tem-
perature be higher than normal, 
it would have an impact on the 
circulation patterns of moisture in 
the world, which usually impact 
negatively on the expected rainfall 
in Southern Africa. Sea tem-
peratures in the NINO 3-4 area 
are fairly constantly lower than 
normal, which is encouraging. 
The El Niño-status is currently 
on “watch”. The sea temperatures 
during the 2014/15 season, cir-
cled in red in the graph, were not 
much lower than normal and the 
second largest maize crop in South 
Africa was produced during that 
year.

 The predictions of the 
Seasonal Climate Watch of the 
South African Weather Services, 
which were issued on 20 October, 
are indicated below. They still 
predict reasonably good chances 
of rain from November 2016 until 
March 2017. There are no indi-
cations of below average rainfall 
conditions.

SUMMARY AND CONCLUSION
There are various reasons for opti-
mism about the coming season. In 
most cases sub-soil moisture con-
ditions are better. We pray, trust 
and believe that we will receive 
rain after the very dry conditions 
of the past few years. 

COME RAIN OR SHINE
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Wessies 
visits Senwes for a third time
AT THE END OF SEPTEMBER 2016, 

LEARNERS FROM WESVALIA HIGH 

SCHOOL IN KLERKSDORP VISITED 

SENWES HEAD OFFICE AND THE 

VILJOENSKROON SILO TO SHARPEN 

THEIR AGRI-PENCILS.

The eleven learners, Stephen Nortier, 
Anton Nagel, Dian Opperman, Elardus 

Cronje, Herman van Stade, Dian du Preez, 
Louwrenza du Plessis, Anandie Fraser, Mandie 
Badenhorst, Shannon Janse van Rensburg and 
Limoné le Grange are grade 11 learners at the 
school.

They were accompanied by Department 
Head, Johan Louw, who has been filling this 
position for the past six years. Louw indicated 
that the school and its learners really benefit 
from this annual visit, which usually involves 
15 to 20 learners. “Theory as well as practice 
receive attention during these visits. It is ‘hands-
on’ which really brings theory and practice 
together,” Louw added. Another advantage is 
that the learners also rub shoulders with people 
in the industry.

Senwes Training Officer, Okker Botha, put 
them through their paces. First they had a 3 
hour theory session at head office and the labo-
ratory, where they learned about the grading and 
storage of grain. The next day, on 28 September, 
they were taken to the Viljoenskroon Silo where 
they experienced the delivery of grain, how it 
goes into the silo and how it is outloaded. Botha 
indicated that the learners would be writing an 
exam after the visit on what they experienced.

The learners learned a lot during their two 
day visit and the project will enter its fourth 
year next year, with more learners considering 
agriculture as a career option. Senwes plays a 
critical role in this regard. 

Wessie Agriculture during their visit to Senwes! At the back: Stephen 
Nortier, Anton Nagel, Dian Opperman, Elardus Cronje and Herman van 
Stade. In the middle: Louwrenza du Plessis, Anandie Fraser, Mandie 
Badenhorst, Johan Louw (Department Head at Wesvalia Agriculture) 
and Dian du Preez. In front: Shannon Janse van Rensburg, Limoné le 
Grange and Okker Botha (Senwes Training Officer).

NEWS
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Gert Roos wins  
R230 000 John Deere Gator 855D

The winner of the Senwes Equipment and John 
Deere Gator competition, the second leg of the 

WIN BIG competition, is Gert Roos.
Gert really wanted to win the gator and used an 

interesting strategy to enter. He checked the number 
of ‘likes’ on the Senwes facebook-page and adjusted 
his number of entries accordingly.

The 23-year old producer from the Belfast area 
entered numerous times. So much so that his whole 
family and friends knew it. A friend, Herman 
Smallberger, even scared him by telling him that the 
cost of the sms's was much higher than the 86c. Gert 
was very concerned and even his mother, Tharia, was 
part of the plot.

No wonder Gert was shocked when Senwes con-
tacted him with the news that he was the winner. He 
thought it was his family playing tricks on him again.

Fortunately on Wednesday, 9 November 2016, 
he officially received his prize, which he will put to 
good use on their farm Leeubank in Wonderfontein, 
Mpumalanga.

He will use the gator to herd sheep, visit his fields, 
planters and sprayers on the farm of approximately 3 
000 hectares, on which they farm with maize as well 
as sunflower.

He has never won anything before and because 
they teased him, mother Tharia, father Gerrit as well 
as brother Heinrich will be jealous of him riding 
around the farm on his John Deere Gator. He had the 
last laught after all!

The newly established trademark of Senwes 
Equipment, together with John Deere, received wide 
exposure on social media with more than 100 000 
people reached since the beginning of the range of 
competitions. 18 842 entries were received. 

TRADE NEWS

Gert Roos (second from right) receives his John Deere Gator 
855D to the value of R230 000 at Senwes head office in 
Klerksdorp. With him is Ferdie Pieterse (Executive Manager 
of Senwes Equipment), Jacques Stander (Senwes Marketing 
Manager) and Philip du Plessis (John Deere Regional Manager).



SENWES Scenario  • DEC 2016/JAN 2017  47   

••••••••••••••••••••••••••

JAN-LODEWYK SERFONTEIN

What is this new word 
being used nowadays? 

Is it used to convince hunters 
that they need new equipment to 
improve their hunting? Or is it 
something we have always known 
about but it has now received a 
better name and meaning?

The abbreviation “BC” comes 
from ballistic coefficient. The BC 
of a bullet is an indication of how 
streamlined a bullet is. It measures 
the ability of the bullet to cut 
through the air. Mathematically 
BC is the ratio between the sec-
tional density (weight/diameter) of 
a bullet and its form. The higher 
the density of the bullet, the better 
it cuts through the air. 

Why do so many marksmen 
talk about the BC of a bullet and 
why is it important? One won-
ders if it really matters how well 
a bullet can cut through the air. 
The air is not the target after all. 

Ballistic coefficient  
(“BC”)

Should we not rather look at how 
well a bullet works once it reaches 
its target?

The BC of a bullet is import-
ant for marksmen, since it is used 
to determine the trajectory and 
wind deflection before reaching 
the target. With this information, 
changes can be made to ensure 
that the target is reached in exactly 
the right spot. The distance to a 
target can easily be determined 
with range finders. However, the 
wind is a variable which seldom 
stays the same. For this reason 
marksmen want a bullet with a 
high BC which is not affected by 
wind to a large extent.

If you compare two .243 bul-
lets with the same weight, their 
sectional density will be the same 
since they weigh the same and 
have the same diameter.

Using the Sierra's bullets as an 
example, the BC's of the different 

bullets are as follows:
• Sierra Pro Hunter 100 gr. BC - 

0.373
• Sierra Game King 100 gr. BC – 

0.430

Based on the different BC's, the 
Game King bullet will cut through 
the air the best and will be the least 
affected by wind. 

How big a difference does the 
BC of a bullet make in respect of 
its trajectory and direction on a 
windy day? Thanks to technology, 
computers can answer those ques-
tions without us having to be on 
the shooting range. An example of 
such a table (computer generated 
program), is reflected in table 1. 
The variables entered into the 
computer were calibre, BC, speed, 
weight and wind speed.

When we look at a calibre 
which is known for its good BC, 
the following information is pro-
vided by the program in respect of 
a 6.5x55mm (Table 2).

It is evident from these exam-
ples that two bullets of the same 
calibre, the same speed and 
weight with a different BC will 
reach much the same target up to 
approximately 300m. When com-
paring different calibres a better 
BC bullet will have more advan-
tages. 

Is BC therefore important? As 
far as the choice of a bullet of a 
specific calibre is concerned, not 
really. However, when you have to 
decide between two different cali-
bres, rather choose the bullet which 
cuts through the air better and is 
less affected by external factors. 

Table 1
.243  BC .373. 2850fps.  

100gr. 25km/h.
.243  BC .430. 2850fps.  

100gr. 25km/h

Distance
Vertical 
variance

Horizontal 
variance

Vertical 
variance

Horizontal 
variance

100 0cm 4cm 0cm 4cm
200 12cm 16cm 10cm 14cm
300 42cm 39cm 39cm 33cm
400 96cm 76cm 92cm 64cm
500 180cm 125cm 170cm 105cm
600 306cm 186cm 282cm 156cm
700 476cm 273cm 427cm 224cm
800 704cm 376cm 624cm 304cm

Table 2

6.5x55  BC .495. 2850fps.  
140gr. 25km/h.

6.5x55  BC .535. 2850fps.  
140gr. 25km/h.

Distance
Vertical 
variance

Horizontal 
variance

Vertical 
variance

Horizontal 
variance

100 0cm 3cm 0cm 3cm
200 10cm 12cm 10cm 12cm
300 39cm 30cm 39cm 27cm
400 88cm 52cm 84cm 48cm
500 160cm 85cm 155cm 80cm
600 258cm 132cm 252cm 120cm
700 392cm 182cm 378cm 168cm
800 568cm 256cm 544cm 224cm

ON TARGET
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REV CAREL BOTMA

HUMANS ARE ABLE TO DREAM AND FOR THIS REA-

SON WE USUALLY STRIVE TOWARDS THE ACHIEVE-

MENT OF CERTAIN GOALS. 

It is usually the case with 
people who have just started 

their careers. But, as time goes by, 
people become disillusioned by 
life as a result of setbacks which 
seem to be senseless and which 
just do not stop. Or, your career 
is just not what you expected it to 
be. Dreams don’t come true, one 
after the other. The very difficult 
and competitive circumstances 
under which the individual has to 
follow his profession, exhaust him 
emotionally. 

Due to the emotional fragility of 
the individual he no longer has 
the full potential to realistically 
evaluate losses or the possibility 
thereof. As time goes by not only 
his dreams and ideals lie in pieces, 
but also the individual himself. 
Not only his attempts failed, but 

My self-image  
is in question!

he has become the failure. He 
eventually loses his focus on his 
successes and eventually he only 
sees his failures. The end result of 
this process is a low self-esteem, in 
other words, a person who evalu-
ates himself in a negative manner. 
He punishes himself with self-crit-
icism, self-reproach and eventu-
ally he hates himself. He cannot 
forgive himself for mistakes and 
incorrect decisions and he will fret 
about it for days: He has failed as 
a person! He built up his resources 
based on his dreams and ideals. 
As his dreams and ideals started to 
splinter and break into pieces, it 
happened to the resources as well.

If this is true about your life you 
will possibly be dissatisfied with 
your personal characteristics and 
you will be questioning your real 

identity. Your lost resources deter-
mine your identity, after all. A nat-
ural reaction is to try to make up 
for all of this by acquiring more 
and better resources: you buy a 
more expensive car, put more 
pressure on your children to per-
form (on your behalf ), you want 
a life of more luxury, you work 
longer hours, etcetera. Often these 
futile attempts throw you further 
into the whirlpool of stress due to  
debt incurred in your attempts to 
acquire more resources.  

Your self-esteem suffers even 
more in the process and the fail-
ures become more and worse.  
Eventually you want to know why 
God even granted you life, since 
it makes you sick - it nauseates 
you. It would be closer to the 
truth to say that, due to your low 
self-esteem, you nauseate yourself! 
You would prefer to have been a 
miscarriage with Job. 

This low self-esteems strips you 
of your confidence to have and 
to maintain sensible relationships 
with other people - it may even 
affect existing relationships. Your 
low self-esteem also robs you of 
your confidence to set further 
objectives for the future. The 
vicious circle becomes more and 
more intense... 

WHERE THERE S A WILL THERE S A WAY' '
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Mobile phones are 
transforming farming
JENNY MATHEWS

FUTURE FOCUS

Stay ahead of the game

The other day I was out in 
the fields to help with the 

cattle counting – something I find 
a little frustrating. I would like 
the animals to file neatly past like 
obedient school children at a pace 
which allows me easy, accurate 
counting … Yes, I can hear you 
laugh! This NEVER happens! 
But that morning, sitting on the 
roof of the bakkie, I had a light 
bulb moment; I whipped out my 
phone and videoed the cows and 
calves as they passed – and earned 
myself some rare praise from Son 
no. 3 who was rather impressed 
with my idea. We came home, 
uploaded the video and counted 
the cows and calves very easily 
on the computer screen! How 

much effort do we make to ensure 
that the tools in our hands actual-
ly work for us? I asked my family 
and neighbours to list tools which 
are making a practical difference 
to their farming! (And I am hop-
ing that you will also think about 
sharing any of your brainwaves 
with us here too!)

COMMUNICATION
I recall those long ago years of 
‘travelling blind’ with no mobile 
phone - and still don’t take for 
granted that I now have help at 
my fingertips. No more getting 
stuck in the mud on remote 
roads, waiting and hoping that 
help will appear; No more wish-

ing that I had eyes in the back 
of my head to be able to keep 
a check on every tractor 

driver – he’s a phone call 
away! The difference cell 
phone communication 
has made is not only 
measurable in terms 
of stress relief, but 
also in real savings 
on fuel and time. 

CAMERA
The other day in town my phone 
beeped with a photo of a part 
showing the number quite clearly. 
I was able to go to the dealership, 
show the assistant the photo and 
know that I was getting exactly 
the right part to bring home. We 
have found the combined tools 
of Camera and Whatsapp have 
increased our efficiency and meant 
less travelling costs and speedier 
delivery.

BANKING
When I ask folk which tools have 
made a difference to their lives, 
they name the banking app as one 
of the most useful. Not only is it 
available 24/7, but they have also 
been relieved of the double bur-
den of carrying large amounts of 
cash around and no longer having 
to subject themselves to hours in 
the bank at month-end. 

MARKET INFORMATION 
For years farmers have been sent 
regular sms market updates by 
the different agri-businesses but 
an app which is popular with 
our farmers is Dalevest. This is a 
free service about South African 
and US grain markets. Available 
in Afrikaans and English, it pro-
vides live SAFEX prices; technical 
and fundamental analysis; price 
graphs; buy and sell signals; 
weather forecasts; daily reporting 
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of R/$ and JSE and world shares 
news and information and offers 
a chat forum of about 2 000 users 
as well as physical grain marketing 
services.

AN OVERVIEW OF TEN APPS
1. Weather - There are many 

weather apps, but the one 
used most commonly in my 
regions is: Yr.no. It is a free 
access website for weather 
forecasting and meteorologi-
cal information. It offers fore-
casts for over 9 million sites 
across the globe. I have just 
opened my app to see instant 
information such as tempera-
ture and wind speed together 
with a weekly projection. The 
information supplied on this 
site has changed the way we 
make decisions about when 
to spread lime or when to 
send the crop sprayer to the 
fields. 

2. Pannar Sprout: Pannar has 
produced a useful free app 
which makes it possible for 
you to easily access a wide 
range of information at the 
touch of a button. Not only 
does it provide detailed infor-
mation of their products and 
new cultivars, it also offers 

tools such as: Estimated yield 
calculators; plant population 
recommendations; hybrid 
comparisons; replant calcula-
tor; unit conversion tool and 
a currency converter. There 
is also a page with informa-
tion on crop diseases with 
photographs for farmers to 
reference against.

3. Measure your land: There 
are a number of free apps to 
help you accurately measure 
your fields like ‘Measure Your 
Land’ and ‘Land Calculator’. 
One of the most popular 
measuring apps is: GPS 
Fields Area Measure which 
enables you to measure area, 
distance and perimeter using 
GPS-tracking as you walk or 
drive around the perimeter of 
your fields. Farmers use it to 
measure field areas, calculate 
fencing requirements as well 
as for other management 
information such as paying 
contractors. 

4. Teejet SpraySelect is another 
useful app which helps you 
to choose the proper spray 
nozzle. All you need to do 
is enter your speed, spacing 
and target rate, select your 
droplet size category and a 

list of tip recommendations is 
provided.

5. Messicks Equipment app 
features equipment part dia-
grams for New Holland, Case 
IH, Krone and others. It is 
useful to help identify part 
numbers so you can specify 
what you are looking for. 

6. Do you know that you can 
free yourself of annoying 
telemarketing callers by 
downloading an app such 
as Truecaller or CallApp? 
Caller ID & Block by 
CallApp show you who is 
calling (even if they are not in 
your contact list). It will iden-
tify telemarketing and spam 
calls and will enable you to 
block and blacklist unwanted 
callers. I have been using 
Truecaller for some time now 
and have found it gives me 
great pleasure to identify the 
telemarketers and instantly 
block them!

7. Senwes is a leader on the local 
scene and has three different 
apps for Senwes Graan, 
Scenario Magazine, this 
magazine online, and Nation 
in Conversation, which is a 
local platform where various 
thought leaders discuss agri-
cultural issues and includes a 
live event streaming feature. 
NWK Online is another 
useful app for farmers in that 
region.

8. A number of local magazines 
are available online nowadays 
including Farmers Weekly, 
Landbouweekblad SA, 
Veeplaas and AgriSales.

9. YouTube has become a 

> CONTINUES ON PAGE 52

I recall those long ago years of ‘travelling blind’ with no 
mobile phone - and still don’t take for granted that I 

now have help at my fingertips.
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One lucky reader can win an Apple iPad Air 2 
with 32Gig memory and built-in Wifi as well 
as 2 Gig data per month. The value of this 
prize is in excess of R10 
000.

HOW DO I ENTER: All readers 
need do to enter, is to sms 
the keyword “Nation” 
and your e-mail address to 31 022. Each 
participant may enter only once, but we will 
keep you informed of how to earn additional 
entries. For more information 
about the competition and 
competition rules, visit 
the website www.
nasieingesprek.co.za. 

Watch Nation in Conversation 
on a new Apple iPad Air 2

Mobile phones are transforming farming
> CONTINUED FROM PAGE 51

valuable source of 
information about 
new products, new 
practices and how 
things work. Enter 
any topic of interest and 
you will find video footage 
to learn from.

10. Converter apps are also useful. 
‘Convert Polar Bear Farm’ is a handy unit 
conversion tool as is ‘Calculator plus Unit 
Converter’. They convert temperature, 
length, weight, area, volume and many more 
units of measurement.

The list of applications is endless and is being 
added to daily. The secret is to find those which 
really will help you - and ignore the rest! Keep 
scanning the environment for useful apps; see if 
they work in South Africa and if they will fit into 
your management plan. You will find fertiliser cal-
culators, inventory lists, fuel logs and brand name 
specific apps but they are only relevant if they 
make your farming more efficient – and only you 
can be the judge of that! 

•••••••• FUTURE FOCUS
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REV WILLIE BOTHAREAD: Psalm 15

According to old customs 
one would expect that all 

sorts of cultic rules would have 
applied before one could enter 
the temple. However, this is not 
the case. The emphasis is rather 
on the character of the person 
involved. Who that person is 
before God. A person whose life 
is unimpeachable, may come 
to the Lord. This is particularly 
true about the person's relation-
ships with his fellow man. He 
does not speak ill of others, he 
does not harm them or insult 

them. Such a person's "yes" is 
yes and his/her "no" is no. Even 
if it is at his own cost. Business 
transactions are conducted with 
honesty and integrity. 

In a way this psalm reminds us 
of the ten commandments. The 
first five refer to the relationship 
between man and God. You may 
not serve or create idols, you 
may not use the name of the 
Lord in vain, etcetera. The sec-
ond five deal with the fact that 
your conduct may not be to the 

IN THE TIME OF THE OLD TESTAMENT BELIEVERS 

EXPERIENCED THE PRESENCE OF GOD IN THE 

TEMPLE IN A VERY SPECIAL WAY. WE READ IN 

PSALM 73 THAT IT WAS IN THE TEMPLE WHERE 

THE POET CAME TO A DIFFERENT REALISATION 

REGARDING HIS OWN SUFFERING AND THE 

APPARENT PROSPERITY OF THE WICKED. 

detriment of your fellow man. 
As in the case of the ten com-
mandments it is evident in this 
psalm that the actions of man 
cannot be separated from his 
actions towards God. These two 
issues are also not separated in 
the New Testament, when Jesus 
summarised the ten command-
ments in Matthew 22:35-40. 
Temple and community cannot 
be separated from each other.

However, when we read this 
psalm, we realise that not one 
of us can really approach God. 
None of us is unimpeachable.  
We trespass against one anoth-
er on a daily basis and we fail 
in the assistance that we can 
render.  But, when Jesus comes 
to us, our position before God 
changes. Romans 5:1 and 2 
says: Therefore, since we have 
been justified through faith, we 
have peace with God through 
our Lord Jesus Christ, through 
whom we have gained access by 
faith into this grace in which we 
now stand. And we rejoice in the 
hope of the glory of God.

The emphasis moved from 
condition to gratitude, from 
human performance to the grace 
of God. On the basis of God's 
grace, our character and our 
conduct towards our fellow man 
should be irreproachable. 

Who has the right to 
enter your abode?

SENWES Scenario  • DEC 2016/JAN 2017  53   

FOOD FOR THOUGHT



DEC 2016/JAN 2017  •  SENWES Scenario54

 CARL KIRSTEIN

Our hot summers are the ideal breeding ground for 
pests. Be on the lookout for any signs of deficiencies 

in plants, such as brown spots on leaves, yellow stains, leaves 
with dry ends, plant-lice, beetles, etcetera.
If you are unsure of what you are dealing with, take a branch 
or leaf to your nearest garden centre for analysis.   Please seal 
it in a plastic bag to prevent the spreading of diseases!
We have to contribute towards a more healthy and less poi-
soned nature.

ALTERNATIVES TO POISON
• Four-leaved clover on lawns - spray with white vinegar
• Boiling water on weeds in paving
• Spray Jeyes Fluid around your house and garden to dis-

courage ants and termites
• Alternative for newly planted and existing plants - use 

Protec products. The difference will be noticeable. Place a 
surface layer on the ground in order to decrease evapora-
tion.

• Water gardens preferably after 17:00 or early in the 
morning when it is cooler.

TIPS
1. All spring plants must be cut back to stimulate them for 

a next flowering cycle.
2. Cut back roses for the next flowering cycle.
3. Hydrangers are starting to flower. Make sure they are well 

fertilised and keep their feet wet. Cut off all dead flowers 
in order to stimulate the rest.

4. Citrus trees must also be fertilised and kept wet to pre-
vent young fruit from falling off.

Remember co-gardener: You can make a difference!
The December holiday is around the corner. Make sure 

your fauna and flora are cared for.  Look after that of your 
neighbours and let them look after yours.

A blessed and prosperous festive time to all from Verdant 
and staff. 

VERDANT NURSERY: 018 468 2437 
LANDSCAPING: CARL KIRSTEIN: 071 285 1523

SMS Senwes, Hannon and your name,  
telephone number and e-mail address to  

31 022 before 31 January 2017 for a chance 
to win one of two gift packs of Makeup 

Cleansing Milk and pH Balancing Toner  
to the value of R1 490 each.

Standard sms-tariffs will apply and no Senwes employees 
may enter. Visit the website www.senwes.co.za for  

comprehensive competition rules.  

The winners of the previous edition (Augustus/September 2016) is as 
follows: CUM:  Japie van den Berg from Hertzogvilledistrik. Hannon: AJ 

van Coller from Parys, Corrie van Rensburg from Hartswater. 

An overview of the winners of the WIN BIG with Senwes 
Equipment and John Deere competitions: Selfie competition: 

Amanda Haasbroek from Allanridge, Gator competition: Gert (Gerlu) Roos 
from Wonderfontein, Mauritius vacation: Charl Fourie from Bothaville.

IF YOU LIKE wearing make-up and if it is 
important for you to have a cleansed skin, you 
will love the moisturising HANNON Makeup 
Cleansing Milk.

It removes even the most stubborn oil based 
make-up. Apply the cream over your make-up 
until everything has been lifted from your skin 
and simply rinse with clean water. It will make 
your skin feel soft and moisturised and is par-
ticularly suitable for people 
with a dry and sensitive skin. 

Before you apply any 
serum or moisturiser you 
have to prepare your skin 
with the HANNON pH 
Balancing Toner. It is a 
spray-on toner, suitable for 
all skin types, which trans-
forms the skin to the perfect 
pH of 5.5. With the perfect 
pH your skin will feel calm 
and it will be able to absorb 
the active ingredients of 
moisturisers more effectively. 
It contains anti-inflammato-
ry ingredients which will immediately calm the 
skin and astrict enlarged pores.

Hot   
    summers

•••• COMPETI TION

WIN ONE OF TWO GIFT 
PACKS TO THE VALUE 

OF R1 490 EACH
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What is a  
meaningful life??PH
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In his book, Everyday Greatness, Stephen R. Covey 
writes that people living large have made three import-

ant decisions. 
They do something and are proactive, they are commit-

ted to something meaningful and they live according to a 
set of timeless and universal principles. Principles such as 
vision, innovation, integrity, respect, discipline, humane-
ness, quality, empathy, tenacity and balance. Principles 
which motivate you to live differently and to live a mean-
ingful life every day - a life of abundance and happiness. 

Your life is also based on principle pillars. Only you 
know whether and if it works for you, but more so, only 
you can decide every day how you would like to live the 
rest of your life. Naturally the Word helps us with this, as 
reflected in 2 Peter 1*, where we read the following: 
• Always try to do the right things only.
• Make sure that you know the Lord.
• Self-control goes hand in hand with knowledge.
• Self-control goes hand in hand with steadfastness. 
• It goes hand in hand with a life which glorifies God.
• A life which glorifies God goes hand in hand with ab-

solute loyalty towards other believers.
• Love for other believers goes hand in hand with the 

desire to really care for every person you have to deal 
with every day.

Principles can never be feigned or displayed since it is what 
and who you are. Your decisions are embodied in your 
every-day life. It determines how you think, love and what 
you do, irrespective of your circumstances. 

Should you feel that you really want to but you fail to 
live according to the correct principles, not unlike me, 
please know that our Father does not expect us to do it 
alone. He knows our human erring and would like to help 
us to live a life of abundance through good principles. 

May you have the courage to strive towards a mean-
ingful and abundant life every day - based on the right 
foundation. 

Spirit of God – thank you that I can be different, through 
You. Different in Your truth and living an abundant life 
through You.

*From: Die Boodskap – abridged and adjusted. 

MILANIE VOSLOO

•••• CO LUMN

Join Milanie Vosloo on her walk to peace and 
the God of joy. In Jou Voetpad na VREDE she 

tells us that God wants His children to be 
happy and fulfilled, through Him.

The 366 devotions discuss various themes 
such as hope, honesty, faith, giving and receiv-
ing, happiness and just being yourself. Readers 
will be reassured that believers can always try 
again, despite dark moments, and that we can 

be at peace because we are guided by God. 

Milanie’s prayer for her readers is that their 
path to peace will convince them that God 

will never desert them and that they will 
once again become aware of 

His love and grace.

The new book contains 366 
devotions on 412 pages. 
The book is available at 
a price of R189.95. The 

book follows on Milanie’s 
Sielskos vir die vrou wat 

lééf, Laat Sy liefde jou lei, 
Gekoester in God se liefde, 
Moed vir elke môre, Net 

soos jy is and Sielsgedagtes. 

Standard sms-tariffs apply and no Senwes employees 
may enter the competition. Visit the website www.

senwes.co.za for full competition rules.

Win with Senwes and Cum Publishers. 
One lucky reader can win a copy of Jou 
Voetpad na VREDE, 366 devotions on 
your journey with the God of joy.  SMS 

Senwes, Cum, your name, telephone 
number and e-mail address to 31022 on 

or before 31 Januarie 2017.

Win
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TMSPECIALIST
    RANGE

WARRANTY

WARRANTY

NOU M
ET

Willard Batterye neem die voortou wanneer dit kom by 
innoverende oplossings. Hetsy dit die nuutste Willard  
“Super-Safe” reeks is, met “roll-over” tegnologie, of 
batterye vir hoë verrigting, 4x4, landbou of ander 
selfaangedrewe voertuie, Willard Batterye kan voorsien.

Nou met ’n 25 maande waarborg op die hele reeks, 
bied Willard Batterye jou ’n verskeidenheid opsies  
om van te kies, Willard Batterye verskuif jou denke.

Willard Batteries. The power of technology.

WILLARD BATTERYE  
   DENKSKUIWEND  
 

2831_Willard trade Ad - Tractor - Senwes - AFRIKAANS.indd   1 2016/03/15   3:03 PM

Deere.co.za

DOEN DIT DIE EERSTE 
KEER REG MET EGTE 
JOHN DEERE ONDERDELE

Die roof-onderdeel risiko
Die gebruik van roof-onderdele kan jou duur te staan kom. 
Is die staantyd die moeite werd al lyk dit ooglopend dieselfde?

Gebou om te hou
Vertrou egte John Deere onderdele om jou planter
oorspronklik en betroubaar te hou jaar na jaar.

REDSEPTEMBER/JB1111/AFR

Suksesvolle boere vertrou op egte John Deere onderdele.

BELANGRIKSTE TYD VAN DIE JAAR?
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